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Women Traveling 
West Virginia for 
Insurance Dep't. 


Miss Garnette E. McCormick Calls 
Upon Agents of State and 
Adjusts Difficulties 


COLLECTION OF PREMIUMS 


State Requires That Insurance Be 
Paid for Promptly or 
Penalty Follows 


Miss Garnette KE. McCormick has one 
of the unique jobs in the insurance busi- 
ness. She is the traveling representative 
of the West Virginia Insurance Depart- 
ment, working under John C. Bond, state 
auditor and ex-officio insurance commis- 
sioner. 

The Department last year issued a 
circular ruling to all agents relative to 
the collection of premiums, the state 
fixing a time limit, with a penalty for 
failure to collect on time. The Depart- 
ment sent Miss McCormick to visit the 
various cities and towns in the state to 
ascertain whether the agents were obey- 
ing this ruling. She has been very suc- 
cessful. 

Has Charm and Tact 

Miss McCormick is a woman of charm 
and tact and she was particularly suc- 
cessful in handling a situation at Weston, 

Va, which might have proven 
troublesome. The agents held a meeting 
and agreed to observe the Departmental 
ruling. In fact Commissioner Bond said 
to The Eastern Underwriter: 

“Calling upon agents and adjusting dif- 
ficulties and explaining the law have been 
part of Miss McCormick’s duties for 
some time and she is a most efficient 
representative.” 

A copy of the ruling relative to pre- 
mum payments follows: 

“On and after September 1, 1295, pre- 
Mums for insurance upon person and 
Property of all kinds issued by stock and 
Mutual insurance companies, classified 
generally as Fire and Marine and Cas- 
walty or Miscellaneous, must be paid 
within the maximum credit period set 
forth below. Such payment may be 
made either in cash or by note dated 
within said maximum credit period, and 

aring legal interest from such date. 

Premiums for insurance on all risks 
Renerally classified as fire, marine, casu- 
alty or miscellaneous, must be paid on 
or before the fifteenth day of the sec- 
ond month succeeding the month in 
Which the policy or contract or any re- 

newal thereof is effective. , 

he provisions of this ruling apply 
{6 all business written or renewed, ef- 
fective on and-after September 1, 1925. 

here the 15th day of the month falls 
i Sunday or on ‘a legal holiday, the 
6th of the same month shall be consid- 
cred as the last day of the credit period. 
enalty: Violation of this ruling by 
game credit, beyond the maximum 
it Period without interest, will be 
Bay, tts rE mebeconigg to be rebating, 
: eo: pre 15 of Chapter 34 
s est Virginia, 1923, 
(Continued on Page 38) 














PHOENIX 


Assurance Company, Ltd. 
of London 


100 William Street, New York 


A corporation which has stood the test 
of time! 144 years of successful business 
operation. World-wide interests. Abso- 
lute security. 


Excellent Service and Facilities 


PHOENIX 


Indemnity Company 
123 William Street, New York 

















“IN AT 8- OUT AT 4” 


That is the working slogan of the Equitable Life of Iowa in issuing 
policies on which completed applications are received at the Home Office. 
And the slogan is lived up to. More than nine-tenths of all clear cases are 
issued the same day the applications are received. Most of these are issued 
between trains and are sent back by return mail! 

For example a recent application for $100,000 was written in New York 
Saturday, and reached the Home Office Monday. The policy was issued the 
same day, was posted for the first return train and was in the agent’s hands 
for delivery on Wednesday morning. 


EQUITABLE LIFE 
INSURANCE COMPANY 
OF IOWA 


FOUNDED 1867 
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Another Dividend Tréease ? 


Yes, the fourth successive annual inereases Al@¥effection of general 
prosperity and efficient management. Just part and? parce] of our continu- 
ous effort to reduce cost while steadily improvimg: a life insurance service 
that is at all times maintained in the front rank of quality. Nevertheless, 
we do not emphasize dividends. The more essential task for any company 
is to keep its policy contracts level with the public’s needs, and to distribute 
enough of them that the economic affairs of the American people may 
be safeguarded and stabilized. 


We invite men and women of high ideals, of industry, and intelligence 
to come and work with us upon this honorable and patriotic task. 


The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 
Organized 1847 











General Insurance 
Agency Launches 
New Life Company 





Guardian Life Assurance Co. of 
Texas Name of Cravens, 
Dargan & Co.’s Venture 


HEADED BY JAMES CRAVENS 


Makes Third New Company of 
Houston Interests in Past 
Twelve Months 





(By a Special Correspondent) 

Houston, Tex., July 5.—Organization 
of the third insurance company with 
home offices in Houston during the past 
year was announced Thursday, July 1. 
The new company will be known as the 
Guardian Life Assurance Co. of Texas, 
with a minimum capital of $100,000 and 
a like amount of surplus. 


Announcement of the new concern 
was made by Cravens, Dargan & Co., 
Houston insurance 
Only tentative plans for the company 
have been made, but it will be headed 
by James Cravens of the genéral insur- 


gencral agents. 


alice agency. 

Largest General Insurance Agency 

in Texas 

The Guardian Life Assurance Co. is 
expected to experience a rapid growth 
due to the fact that Cravens, Dargan & 
Co. have been operating what is con- 
sidered the largest general agency in 
Texas for a number of years and have 
an agency to which about 1,700 local 
agents report. 

Not only will it be possible for the 
new company to appoint several hundred 
agents almost simultaneously with the 
chartering of the company, Mr. Cra- 
vens declared, but the appointment and 
handling of the agents can be managed 
with economy through the perfected 
organization of the general agency. 

The agency will continue to serve as 
state agents for the Northwestern Na- 
tional Life Insurance Co. of Minneapo- 
lis, which it has represented for the past 
eieht years. Cravens, Dargan & Co. have 
been powers in life insurance for many 
years and have turned out many grad- 
uates of the office now filling important 
pesitions elsewhere. 

The Guardian Life Assurance Co. will 
have offices in the new brick edifice at 
Holman and San Jacinto Streets, Hous- 
ton, built by the agency a year ago. 


The Equitable Life Assurance Society 
has appointed N. Bates Ackley district 
supervisor of the group department at 
Detroit. He is a large producer and has 
many friends in that city. 
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Surrogate’s Estate Accumulation Ruling 





Important Decision Made in This City of Interest to Life Insurance Men; 
O’Brien Decides Status of Otto Hartman Estate; Text of His Decision 


A life insurance decision of first im- 
portance in view of the fact that it cov- 
ers important questions of perpetuities 
under the personal property law’ has 
been decided by the Surrogate’s Court 
of New York County. This is known 
as the Otto Hartman Estate case. Some 
of the leading insurance lawyers in New 
York City were in the litigation. They 
were Bigham, Englar & Vorhaus, promi- 
nent in the marine insurance district; 
Cardozo & Nathan, who are attorneys 
for many fire insurance companies; and 
House, Grossman & Vorhaus who also 
have insurance clients. 

Is Accumulation Unlawful 

The decision O’Brien 
follows : 

Several questions have been raised in 
this proceeding upon which the deter- 
mination of the court is requested. The 
first is: Does the trust created under 
subdivision (b) of paragraph 4 of the 
testator’s will, which directs his execu- 
tors and trustees to set aside a sum 
which will produce income annually suf- 
ficient to pay the annual premiums on 
a policy of insurance issued upon the 
life of Herbert B. King (the testator’s 
son-in-law) for the benefit of the tes- 
tator’s daughter, Ruth H. King, provide 
for an accumulation unlawful under our 
statutes. The paragraph in question 
reads as follows: 

“(b) I direct my said executors and trustees, 
in the event that my son-in-law, Herbert B. 
King, survive me, to set aside out of the prin- 
cipal of my estate, a sum which in their judg- 
ment shall be sufficient to provide an annual 
income to pay the annual premiums on the life 
insurance policy on the life of my said son- 
inlaw which I have taken out, and which pre 
miums amount approximately to the sum of 
$855.20 a year; and I herewith direct my said 
executors and trustees to apply such income to 
the payment of the premiums during the life- 
time of my said son-in-law for the time which, 
under the said policy, the premiums shall be 
required to be paid; on condition, however, that 
the benefits thereof be payable to my daughter, 
Ruth H. King, if she survive her husband, in 
monthly payments or otherwise to her, or to her 
children as provided in the policy. When under 
said policy of insurance, premiums shall no 
longer be required to be paid, I direct my said 
executors and trustees to pay the annual in- 
come from such trust fund to my sister, Kate 
Hartmann, during the rest of her natural life. 
In the event that my said sister, Kate Hart- 
mann, shall die before such time, I give, be- 
og and devise the principal of such trust 
und, together with such income thereof which 
shall not at such time have been distributed, 
to the children of my daughter, Ruth H. King, 
the same to be divided by my said executors 
and trustees and to be held by them and to 
he paid and distributed to such children in 
the manner and form as in this will herein- 
after provided.” 


Instructions to Executors and Trustees 
Thus it appears that the executors and 
trustees are given instructions to set 
aside, out of the principal of the estate, 
4 sum sufficient to provide each year ap- 
proximately $855.20, which amount they 
are further directed to pay as premiums 
upon said life insurance policy taken out 
y testator in his lifetime upon the life 
of his son-in-law, Herbert B. King, for 
the benefit of his daughter, Ruth King. 
he question raised is most interesting 
and important, for it is, strange to say, 
hovel in this jurisdiction, and affects the 
subject of life insurance, a matter that 
's of deep concern to every household 
mn the land. The statutes bearing upon 
accumulations” are as follows: 

Personal Property Law: 

“ ° . * . 

Sec. 16. Validity of Directions for Accumu- 
«, lation of Income. 
M accumulation of the income of personal 
erty, directed by any instrument sufficient 
«iW to pass such property is valid: 
of If directed to commence from the date 
: the instrument, or the death of the person 
ecuting the same, and to be made for the 
cel of one or more minors, then in being, 
- in being at such death, and to terminate 
Po before the expiration of their minority. 

» If directed to commence at any period 


of Surrogate 


Pro 
In 


subsequent to the date of the instrument or sub- 
sequent to the death of the person executing 
it, and directed to commence within the time 
allowed for the suspension of the absolute own- 
ership of personal property, and at some time 
during the minority of the persons for whose 
benefit it is intended, and to tetminate at or be- 
fore the expiration of their minority. 

“3. All other directions for the accumulation 
of the income of personal property, not author- 
ized by statute, are void. In either case men- 
tioned in subdivisions one and two of this sec 
tion a direction for any such accumulation for 
a longer term than the minority of the per- 
sons intended to be benefited thereby, has the 
same effect as if limited to the minority of such 
persons, and is void as respects the time beyond 
such minority. * * Amended by Laws of 
1915, ¢. 670. 

Real Property Law: 

“Sec. 61. Accumulations. 

“All directions for the accumulation of the 
rents and profits of real property, except such 
as are allowed by statute, shall be void. An 
accumulation of rents and profits of real prop- 
erty, for the benefit of one or more persons 
may be directed by any will or deed sufficient 
to pass real property, as follows: 

“1. If such accumulation be directed to 
commence on the creation of the estate out of 
which the rents and profits are to arise, it 
must be made for the benefit of one or more 
minors then in being, and terminate at or before 
the expiration of their minority. 

“2. If such accumulation be directed to com- 
mence at any time subsequent to the creation 
of the estate out of which the rents and profits 
are to arise, it must commence within the 
time permitted, by the provisions of this article, 
for the vesting ot future estates, and during the 
minority of the beneficiaries, and shall termin- 
ate at or before the expiration of such minority. 

“3. If in either case, hereinbefore provided 
for, such direction be for a longer term than 
during the minority of the beneficiaries, it shall 
be void only as to the time beyond such 
minority. * * *™” Amended by Laws of 
1915, c, 670. 


What Is an Accumulation 


Under these statutes all accumulations 
are void unless included within the ex- 
ceptions therein described. If the use 
of income in the manner directed in said 
paragraph of testator’s will be an “ac- 
cumulation,” then said provision in this 
paragraph is void, for the use prescribed 
does not come within the exceptions 
mentioned in these statutes. Here, then, 
the question arises, “What is an accu- 
mulation?” Our statutes do not define 
the term. Therefore its meaning must 
be found elsewhere. The Century Dic- 
tionary thus defines “accumulation” : 

“The adding of the interest or income of a 
fund to the principal, pursuant to the provisions 
of a will or deed preventing its being expended. 
The law imposes restrictions on the power of 
a testator or creator of a trust to prohibit thus 
the present beneficial enjoyment of a fund in 
order to increase it for a future generation.” 

Other definitions are as follows: 

Corpus Juris: 

_ “The putting by of dividends, rents, or other 
income and converting it into principal by in- 
vesting it and again capitalizing the income aris- 
ing from the new principal, and so on, consti- 
tutes accumulation; the capital and accrued in- 
terest being called the accumulations. Accumu- 
lation results from a withholding of the income 
of property for the purpose of creating an in- 
creased and constantly increasing fund for dis- 
tribution at a future time, or from the adding 
of the interest or income of a fund to the 
principal pursuant to the provision of a_ will 
or deed, preventing its being expended.” 

Gye. : 

_ “The putting by of dividends, rents, or other 
income and converting it into principal by in- 
vesting it and again capitalizing the income aris- 
ing from the new principal, and so on. The 
capital and accrued interest is called the ac- 
cumulations.” 

Black’s Law Dictionary (2d Ed.) : 

“When an executor or other trustee masses 
the rents, dividends, and other income which 
he receives, treats it as a capital, invests it, 
makes a new capital of the income derived there- 
from, invests that, and so on, he is said to 
accumulate the fund, and the capital and ac- 
crued income thus procured constitute accumu- 
lations.” 


Standard Dictionary: 

“Increase by continuous or repeated additions; 
as, the accumulation of interest.” 

Words and Phrases: 

“Accumulation is the adding of the interest 
or income of a fund to the principal pursuant 


to the provision of a will or deed, preventing its 
being expended’’—citing Century Dictionary; 
Thorn v. De Breteuil, 86 App. Div. 405, 83 
N: ¥, 8. GAG 


Analyzes Definitions 

(1) An analysis of these definitions 
discloses two especial criteria for deter- 
mining whether a given use of rent, in- 
come, or interest be an “accumulation,” 
viz. (1) the withholding, preventing, or 
prohibition of the present enjoyment or 
present expending of such rent, income, 
or interest; and (2) the adding of such 
rent, income, or interest so gathered to- 
gether over a period of time to the prin- 
cipal of a fund or the capital. The com- 
bination or merging of such piled-up in- 
come with capital or principal would 
seem to be that which these various 
definitions call an “accumulation.” In 
this state cases such as Hascall v. King, 
162 N. Y. 134, 56 N. E. 515, 76 Am. St. 
Rep. 302, and Thorn v. De Breteuil, 86 
App. Div. 405, 83 N. Y. S. &46, which 
discuss “accumulations” at length, adopt 
this view of what constitutes an accu- 
mulation. The Thelluson Act (39 & 40 
Geo. Il, c. 98 (1800), the English gene- 
sis of our own statute, and the condition 
or practice which it was especially de- 
signed to inhibit, indicate the same idea 
as expressed above. While it is true 
that some authorities seem to regard the 
mere withholding from present enjoy- 
ment or expending, and the piling up of 
a fund, irrespective of how it is finally 
distributed or whether it be added to 
principal, an “accumulation,” this view 
does not conform with what we may call 
the consensus of opinion. 


Status of Income 

(2) We come now to the query, “Does 
the spending of the income of a fund 
upon premiums due upon an insurance 
policy, taken out during the lifetime of 
testator by him upon the life of his son- 
in-law for the benefit of his daughter, 
come within this definition?” First, is 
there an inhibition against the present 
spending or enjoyment of the income? 
The answer necessarily is “No.” The in- 
come is not hoarded but expended, not 
idle but active, presumably very active, 
not isolated, to be brought back later 
to enhance the fund, but released and 
passed out of the fund forever. The in- 
come is not, indeed, restricted nor se- 
cluded in such a manner that no living 
persons derive a benefit from it, but, on 
the other hand, it is put in circulation 
and applied to uses that invariably pro- 
duce a social benefit. So far as present 
enjoyment of the fund is concerned, the 
present benefit includes, with all those 
who in one way or another participate, 
the beneficiary of the insurance, testa- 
tor’s daughter. Life insurance has come 
to be a vital factor in the life of our 
people. The present comfort, solace, and 
protection of an insurance policy in the 
household is properly placed close to, 
if not among, the necessaries of life, and 
is secured with a sense of satisfaction 
and of duty fulfilled by the many as they 
would make sure of the coats on their 
dependents’ backs or the roof over their 
heads. What a source of present com- 
fort this insurance is here to one who 
has been cut off in every other respect 
from participation in her father’s sub- 
stantial estate! Viewed in a practical 
light, this insurance means just so much 
of the expenses of the household of the 
insured and beneficiary covered as they 
might themselves otherwise expend on 
insurance: Secondly, the query arises: 
“Is the income expended for insurance 
premiums added later in an aggregate 
sum to the fund, which produced the 
income?” The answer is_ necessarily 


“No,” and for several good reasons: (1) 
The insurance when and if paid is not 
merged with or added to the fund which 
produced the income used in paying pre- 
miums, but is paid to the daughter who 
shares in no manner in the distribution 
of the fund; and (2) even were said 
beneficiary of the insurance a remainder- 
man of the fund, it must still be assert- 
ed that the insurance represents a pay- 
ment of a debt, the satisfaction of a 
contractual obligation on the part of the 
insurance company, and not piled-up in- 
come; (3) the insurance may not, in the 
face of failure to comply with the in- 
surance contract, be payable at all, or 
it may be larger in amount than the 
sum of the premiums or even smaller 
as the case may be. While we are con- 
templating this aspect of the income ex- 
pended, it may be noted further that 
the whole situation as to the insurance 
may be changed by loans made upon 
the security of the policy, or a paid-up 
policy may be accepted at some stage 
in the life of the insurance. As a mat- 
ter of fact, a loan has already been made 
upon this particular policy. While, as 
we have previously stated, the question 
of insurance premiums and accumula- 
tions has not been raised in this state, 
it has been passed upon in several Eng- 
lish cases, principally in Bassil v. Lister, 
9 Hare, 177, 20 L. J. Ch. 641, 15 Jur. 964. 
In that case a direction by will to pay 
out of the testator’s property the pre- 
miums upon the policy of insurance ef- 
fected by the testator upon the life of 
another person was held to be valid for 
the whole life insured, and not an ac- 
cumulation under the Thelluson Act (39 
& 40 Geo. IIT, c. 98 [1800]). While our 
statutes limit the right to provide ac- 
cumulations more strictly than does the 
Thelluson Act, the principle is the same 
in Bassil v. Lister and the present cases. 

I hold, therefore, that the provision 
in paragraph 4 (b), directing the use of 
income to pay said life insurance pre- 
miums, is valid. Bassil v. Lister, supra; 
Matter of Rogers, 179 Pa. 602, 36 A. 
1130. Two other questions are raised in 
this proceeding: (1) As to the effect and 
validity of the provisions of paragraphs 
4 (a), (c), (d), and (e), and 6 of the 
will; and (2) whether under paragraph 
11 of the will, the widow, Marie Hart- 
man, is required to elect between the 
provisions for her benefit in the will and 
her dower and the provisions for her 
support and maintenance contained in a 
separation agreement entered into be- 
tween the testator and the widow, dated 
April 10, 1923. 

Calls Trusts Valid 


As to (1) I hold that the trusts cre- 
ated in said paragraphs, so far as they 
affect the present beneficiaries therein 
named, are valid. These beneficiaries are 
all living and the trusts are therefore 
still in effect. No real necessity arises 
for a determination at this time as to 
the ultimate dispositions under the will 
to take effect upon the termination of 
these: trusts, as there is to be no pres- 
ent distribution of the estate. Matter 
of Hance (Sur.) 180 N. Y. S. 269, af- 
firmed 192 App. Div. 904, 182 N. Y. S. 
927: Matter of Mount, 185 N. Y. 162, 77 
N. E. 999; Matter of Bankers’ Trust Co., 
82 Misc. Rep. 375, 143 N. Y. S. 843; Mat- 
ter of Erickson, 113 Misc. Rep. 10, 18, 
183 N. Y. S. 779, affirmed 198 App. Div. 
999, 190 N. Y. S. 923. For similar rea- 
sons it is unnecessary to determine at 
this time what ultimate disposition should 
be made of the fund (paragraph 4 [b]) 
the income of which is presently used to 
pay insurance premiums. Proceed ac- 
cordingly. 
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Ives & Myrick Hosts 
to N. Y. Fraternity 
BRILLIANT DINNER IS'_ HELD 
G. K. Sargent, As Honored Guest, Gives 
Highlights of Agency’s Progress; 
H. V. Kaltenborn Also Speaks 
The story of how two enterprising 


insurance men with brains and ideals 


and a vision of service beyond that of 


most people, went to work to realize 
the fulfillment of their dream, was told 
in an interesting fashion by George K. 
Sargent, second vice-president and head 
of the agency division of the Mutual 
Life at a dinner given in his honor by 
Ives & Myrick, at the Biltmore Hotel, 
New York City, one night last week. 

The occasion was the celebration, by 
the Ives & Myrick Agency, of the open 
ing of its new quarters at 57 William 
street, with Mr. Sargent as the guest 
of honor. The affair was handsomely 
staved, and the addresses and entertain 
ment were entirely in keeping with the 
dienity and prestige of the organization. 
There were about 220 persons in attend- 
ance, including those at the guest table. 

The speaker was H. V. Kaltenborn, 
editor, the Brooklyn Daily Eagle. Mr. 
Myrick referred to the record of his 
own agency during the month of June. 
He showed that during the month just 
closed the insurance paid for amounted 
to $3,581,000, and that the amount of 
paid for business for the first six months 
of 1925 was $19,112,000, as compared with 
$16,925,000 for the same period last year. 
He also paid a fine tribute to the mem 
bers of his staff for their co-operation. 
“There is no company,” Mr. Myrick de- 
clared, “that has more confidence in its 
avents than the Mutual Life. I feel that 
the Mutual Life Company has given to 
the world one of the greatest ideas ever 
known. Do you realize that the Mutual 
was one of the first to start installment 
saving and co-operative buying. The 
founders of this company were the ones 
that conceived the idea and put it over 
in this country.” 

Some Mutual History 

Mr. Myrick then traced briefly the his- 
tory of the Mutual Life Company. “The 
company began business on April 12, 
1842, with subseriptions for $500,000 of 
insurance,” he said. “They never had 
stock. The first dividends were appor- 
tioned in 1848. In 1860 the Mutual Life 
issued the American Experience Table 
of Mortality, compiled by Sheppard Ho- 
inans, its actuary. In 1862 it originated 
the dividend contribution method, and in 
1863 it began paying post-mortem divi- 
dends, In 1867 it began paying annual 
dividends. Tn 1893 the continuous install- 
ment policy was adopted, The first pol- 
icy of this kind was issued on February 
1, 1893, the company’s fiftieth anniver- 
sary.” 

(ontinuing, Mr. Myrick gave a few in- 
teresting facts in connection with the 
history of the company they represent. 
The first Mutual Life policy, he said, 
was written in February, 1843. It was 
for $5,000 and the premium was $108.50. 
“The oldest policy in force,” he said, 
“is No. 14533, the amount $5,000 on the 
Life plan, the year of issue 1855, the 
ave of the insured 14, and the premium 
$73.55. The accumulated dividends were 
$5,146.55, of which the insured surren- 
dered $4,089.55 towards paying premiums. 
The cash distribution in 1900 was $24.75; 
in 1919, $43.70; in 1919, $56.21, and in 
1926 it was $84.73.” 

Speaking of the necessity of keeping 
life insurance at all times on a conserva- 
tive basis. Mr. Myrick remarked: “It 
is even more necessary that a life com- 
pany be run conservatively than a bank. 
If a bank fails it is often impossible to 
make up losses; but if a life insurance 
company fails it is doubtful if a policy- 
holder can ever make up for them.” 

In replying, Mr. Sargent said that he 
was greatly honored to be the guest of 
Ives & Myrick, and to participate in 
their celebration. He said in part: “T 
claim no genius or superiority. I like to 
work, and work hard, and believe that 








my new duties will give me an even 
greater Opportunity to carry out my 
ideals.” 


A Dream Fulfilled 


Mr. Sargent then went on to tell of 
the accomplishments of the Ives & My- 
rick agency. “In 1909,” he said, “two 
young men conceived the idea (call it a 
dream if you will) of organizing an 
agency founded on the principle of serv- 
ice which was then a new idea in insur- 
ance circles. Other agencies had oper- 
ated for the Mutual Life in New York, 
but none of them realized in the way 
that Ives & Myrick did, the splendid 
field that there was here for development 
and cultivation. So they proceeded, and 
how well they succeeded | can tell you 
from a few figures which I have: 

“In 1909, the first year that they were 
in the business, this agency with four 
clerks and occupying 700 feet of space, 
produced a million and a half of busi- 
ness. In 1914, with eight clerks and nine 
hundred square feet of space, they pro- 
duced seven millions; in 1919, with 16 
clerks and 4,000 square feet they pro- 
duced twenty-one millions. For the 
twelve months ending June 30, 1926, the 
production was $33,334,580. Today they 
have a clerical force of 36 and ten thou- 
sand square feet of floor space.” 

Mr. Kaltenborn, well-known  news- 
paper editor, followed "Mr. Sargent. 
He spoke, for the most part, on the im- 
portant position which America now 
holds among the nations of the world 
and declared that the world is more 
and more looking to her for leadership. 
He said in part: “Mr. Sargent spoke a 
while ago of the ideal of | service, 
and of translating that ideal into action. 
That is indeed a great idea, and one 
which challenges the America of today. 
America, since the war, has come into 
a position of great influence and power. 
We do not realize how strong we are.” 
In conclusion, Mr. Kaltenborn said that 
it was this ideal of service to other na- 
tions that had given America its posi- 
tion of world leadership. 


The following people were at the guest 
table, in addition to Toastmaster Myrick 
and Mr. Sargent: Frank W. Adams, 
head of the Krank W. Adams Agency: 
Le Roy Bowers, of Le Roy Bowers 
Agency; Warren ‘TI. Diefendorf, of the 
agency of that name; Robert W. Hardy, 
manager of the uptown branch; Charles 
Rk. Posey, Baltimore manager of the 
company, and Thomas Conroy, George 
Hoffman, Aaron Jablow, Leo Saum, Wil- 
liam S. Verplank, George Lucas, Ferd. 
Kuhn, Henry Marks and W. S. Paulsen, 
all of the Ives & Myrick Agency. Fol- 
lowing is a list of the guests: 

W. S. Levine, M. Slotnick, M. Dolber, I. 
Zoberman, WH. Zuckerman, A. J Schwartz, 
Samuel Bartnofsky, Simon Kamioner, J. Craus- 
man, Jacob Ackerman, Jos. Low, Julius Lewine, 
tHterman Lewine, Louis Harrison, Jos. Bergman, 
Herman Briskman, R. B. Withrow, Thompson 
Hollister, A. Rutherford, EK. Rodriguez, Albert 
Fredericks, Samuel Feinstein, Phil Feinberg, 
John Murney, F. P. Whitcomb, D. Mansfield 
Levy, KE. E. Doyle, Maurice Dorman, Joseph 
Kemmler, H. Hintze; 

Samuel Goldworm, L. H. 
Fak, CC. L. S&S 


Graven, EK. F. 


Goldberg, C. E. 
Sanial, Louis Valenstein, W. H. 


Cremins, A. H. Van Bushkirk, M. H. 
A. &. Shavelson, Miss EK. Kenneke, Miss I. 
Krueger, Miss F. D’Alessio, Miss L. Garbarino, 
Miss D. Dickson, Miss C. Johanson, Miss 
McClymont, Fred Eberhardt, Gus Sedath; 
Fred P. Wenzel, Jr., C. J. Morton, E. : 
; J. F. Martin, H. E. Reynolds, 


Jos. Silverman, A. I 
Zimmerman, Meyer Dunst, Mrs. 
Geo. Miller, Nat Rubin, Mr. I. Drangle, Mrs. I 
Drangle, ©. Greenvald, Maurice Greenberg, 
Phil. Jacobs, Wm. Waingar, G. K. Seergy, J. J. 
Fager, Max Klotz, Geo. Papageorges, Isadore 
Kahn, Chas. H. Wilson; 

Geo. Kleine, W. S. Warner, J. A. Maher, 
A. Kk. Moneuse, Howard Reddick, Ralph Lucas, 
r. i. <.. Sat Walsh, G. H. Jackson, 
I. F. Haemer, A FE. Lawson C. R. Rikel, 
. J. Pelzner, B. J. Haykin, Hyman Gaster, 5. 
Michael, J. J. Canning, Isador Marshall, S. A. 
Merson, Samuel Berman, Arthur Dealy, Chas. 


Camman, FE. J. Shea, W. M. Mandour; 
H. C. Albright, A. V. P. Suydam. H. FE. Rau, 
W. H. i i Chas. 


Greenburg, 
Freeman, H. M. Biddle, I Wendelken, 
Tobias Sanders, Paul Rubin C. J. Walsh. James 
Berrigan, John F. Berrigan, W. G. Webster, 
Woward Mettler, Nicholas Testa, Carlos Tisnes, 


J. H. Bochner, J. Gottsegen, B. M. Harris, J. W. 





Facts in the Case 


Continental Congress Adopted a resolution De- 
claring for Independence July 2, 1776. 


Declaration of Independence unanimously and 
formally adopted by Congress and signed by the 


July 4. 





President, John Hancock of Massachusetts, 


Declaration Engrossed on Parchment and pre- 
sented to Congress August 2. John Hancock 
again affixed his now famous signature and de- 
clared, “I write so that George the Third may 
read without his spectacles.” Forty-nine others 
then signed, and later the entire fifty-six who 
adopted the Declaration. 





The Original Parchment Copy thus signed is 
preserved under wax and glass in the Library 
of Congress at Washington, D. C., where “All 
Nations may behold it and Time shall not efface 


it ” 


The John Hancock Mu- 
tual, so far as known, ts 
the only source from 
which any American citi- 
zen can obtain free @ 
true facsimile of the Dec- 
laration of Independence. 
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Ashton, Harry Berlin, J. B. Bacon, F. N. See 
ger, Nat. Berman, Jos. Cousins, H. M. Herbert 
Melville Marx, Wm. Schlessinger, Abr. teiyio. 
witz; 

John W. Bogardus, J. S. Harris, Sidney Co. 
hen, Geo. M. Fox, E. C. Siesel, R. Stetten- 
heim, Harry Harris, Emanuel Harris, Chas 
Ochsemreiter, Solton Engel, C. A. Cox, R. &: 
Powell, Jr., J. R. f 


H. S. Tierney, H. W. Schaefer, R. H. 
D R. James, tb. 

kK. J. Maloy, Theodore Schmidt, C. D. Bailey 
G. Pellitier, ‘J. *. KE. Cassidy, EF. P 
Tate, Wm. Maloy, Walter H. Collins, ‘Eastern 


gutt, A. H. oe 
rington, J. P. Tucek, Wm. H. Holdworth, Wm, 


. Hess, A. H. ives. 

The music program was given by Mil- 
ler & Farrell, who sang delightfully to 
guitar accompaniments. The feature of 
the entertainment was “Dunninger,” the 
world famous mind reader, who has ap- 
peared before several of the American 
presidents, including Coolidge, Taft and 
Wilson. His performance mystified the 
insurance men, and he received a round 
of applause at the end. 





FIRST FIELD CLASS 





Enthusiastic New York Life School; 
Course Conducted by W. E. Reeve, 
Former President $200,000 Club 


It was an interested and enthusiastic 
group which attended the twentieth ses- 
sion of the New York Life’s first educa- 
tional course. Sales demonstrations were 
given by John F, Tenney of the Van- 
derbilt branch; E. J. Raven of the 
Brooklyn branch; A. J. Kelley of the 
Brooklyn branch; Miss Childs of the 
Putnam branch; Mrs. Goldman of the 
Putnam branch: Miss Cohen of the Park 
Row branch; R. W. LeGlaire of the 
Mercantile branch, and Isaac Brown of 
the Harlem branch. 

W. E. Reeve, former president of the 
200,000 Club, has been conducting this 
course, giving two talks each week over 
a period of ten weeks. At the end of 
the last demonstration, after fitting re- 
marks by Vice-President Lindsay, on the 
opportunities to new agents entering the 
field of life insurance at a time when the 
production is at its highest point, and 
the outlook most promising, Mr. Le- 
Glaire, in behalf of the class members, 
presented to Mr. Reeve a handsome 
gold fountain pen and pencil, together 
with a beautifully engrossed testimonial 
of appreciation. In this testimonial each 
member of the class pledged himself to 
unhold the dignity of life insurance sales- 
manship and the ideals outlined by 
Reeve. 

When interviewed by the representative 
of The Eastern Underwriter, Mr. Reeve 
was found busily engaged in checking 
up the completed papers of the class 
members. He expressed the opinion that 
from 40 to 45 members of the class 
would qualify with proper examination 
and sufficient paid business, $15,000 of 
new insurance or six applications writ- 
ten since the commencement of the 
course. 

LAPSED POLICY PAID 

In a recent bulletin the International 
Life of St. Louis devotes almost a page 
to the settlement of a claim on a pol- 
icy which had lapsed one year, two 
months and seven days for non-payment 
of premiums. The assured was Andrew 
Lausitren. He left a widow and _ seven 


small children, the oldest being nine 
years old. Under an extended, paid-up, 
term insurance feature the claim was 
valid. 


Within a few days after the payment 
had been made by the widow, she had 
received a check for $1,555.91. 


ON SAFETY COMMITTEE 

Dr. Lee K. Frankel, second vice-prest- 
dent of the Metropolitan Life, has been 
appointed a member of the newly cre 
ated Advisory Committee on Public 
Safety, which has been formed to as- 
sist in the development of a larger pro- 
gram of accident prevention work and to 
insure complete coordination with the 
activities of all other organizations 1m- 
terested in reducing traffic casualties, 
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Insurance Assures 
Profits for Business 


DISCUSSED IN A NEW _ BOOK 





James H. Rand, Jr., Talks of Business 
and Partnership Protection § in 


Volume Published by Forbes 





James H. Rand, Jr., a business man, 
has written a book which the B. C. 
Forbes Publishing Co. has issued and 
which is called “Assuring Business 
Profits.” Much of it makes a good sales 
document for life insurance. One in- 
teresting chapter has to do with how 
everyone can have an estate. Part of 
it follows: 

“If you want to know what any poli- 
cy costs you over a period of twenty 
years, add together the net payments 
which are found by deducting from the 
gross payment the dividends which you 
have received over said period, and then 
deduct the guaranteed cash or loan 
value at the end of that period, and you 
have the net cost of your life insurance. 

“T have figured this on a policy taken 
at age 35, and find that on a million 
dollar basis the net payments will be: 


Net payments (20 yrs.)...... $ 351,390.00 
Guaranteed cash or loan 

aime COUCH YP.) one ccccces 327,580.00 
Terminal cost (20 yrs.)...... 23,810.00 
CONG, DER: VOET o 6 bic ciicseccnees 1,190.50 
Cost per year per $100,000. . 119.05 
Cost per year per $1,000..... 1.19 


“On this basis the cost is hardly a 
staggering burden. This terminal net 
cost of protection will figure differently 
at the various ages and vary with the 
type of contract, but under any plan, the 
cost of protection is far less than most 
nien anticipate. 

Earning Power 

“When your earning power has been 
covered so far as your estate is con- 
cerned, it may be well to consider the 
possibility of its diminishing, perhaps 
disappearing before your death, and 
therefore before your life insurance will 
replace it. Many men face thin years 
after sixty when they are no longer ac- 
tive in business but must support them- 
selves and their families just the same. 
The endowment policies offer the first 
answer to this problem. This form of 
insurance, payable at the end of a defi- 
nite number of years or at a given age, 
can be arranged so as to afford a rela- 
tively steady income during these later 
years. Since these policies are payable 
at death any time before their maturity 
they also represent a value so far as 
your estate is concerned. ‘Their higher 
cost, however, makes them unsuited for 
estate purposes and they should only be 
considered when future income is also 
desired. If an assured income of $3,000 
a year is wanted, a series of endowment 
policies for $3,000 each can be taken out 
so that one of them will mature each 
year following a certain age. The gen- 
eral practice seems to be to start at the 
other end of the line, say at the age of 
1”) or 75 and work down toward sixty. 
Kor the relatively young man a serics 
of endowments of this sort are not too 
great a burden and they assure freedom 
and comfort during declining years. 

“An older man will find endowment 
policies of this type prohibitive in cost, 
uit the same end may often be gained 
through the purchase of annuities. In 
this instance a definite sum Of moncy is 
paid over for a policy which guarantees 
a fixed income for life but pays nothing 
further at death. If the estate is fully 
Protected or if a person is without de 
pendents and has no special desire to 
Cave property to any person or institu- 
ion, the purchase of an annuity settles 
the problem by assuring a definite in- 
tome for life—and closing the matter 
there, 

“Your ability and earning power not 
only represents an asset of very real 
Value to your family and others directly 

pendent upon you, but it also consti- 
tutes a definite asset in your business. 

f you were suddenly removed, the busi- 
Ness would suffer very: real loss. It 
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Not Easy To Do Life 
Business in India 


REBATES, HIGH COMMISSIONS 
Many Agents Dishonest and Companies 
Must Keep Sharp Eye on 

Medical Examiners 

Insurance conditions in India are 
graphically described in a current issue 
of the “Indian Insurance Journal” in an 
article written by G. S. Marathey, an 
actuary of Poona, that country. As far 
back as 1917 Mr. Marathey tried to hold 
a conference of representatives of home 
life assurance companies in India hoping 
to come to an agreement on such points 
as fixing a uniform rate of commission, 
uniform fees for medical examiners, rates 
of extra premium for abnormal risks, 
preparing reliable Indian mortality. ta- 
bles, and circulating amongst companies 
private bulletins in the nature of a Black 








might be extremely difficult or entirely 
impossible to find a man to take your 
place. Readjustment or reorganization 
will at best be expensive and may hurt 
yveur firm’s credit standing. Other key 
men in vour business doubtless repre- 
sent similar human assets actually val- 
ued at much more than a capitalization 
of their present earning power.  Busi- 
ness has been to see that fire insur- 
ance and liability insurance are not suf- 
ficient protection. It is beginning to pro- 
tect its human assets and to charge the 
cost of the protection as a legitimate ex- 
pense. 

“The advantages of business insurance 
are more evident in the small business 
than in the laree concern where the cle- 
ment of risk is spread over a greater 
nimber of men and where the loss of a 
sinele individeel wenld not prove such 
a staggering blow.” 


List giving the names of defaulting or 
dishonest agents, doctors and cards of 
under-average lives. There are other 
points, but the central difficulty appears 
to turn on the rates of commission. Mr. 
Marathey says that, owing to the com- 
petition for new business, larger and 
larger rates of commission and office al- 
lowances are being made to capable 
agents with the result of increased cost 
of life assurance and reduced bonuses. 
He complains that the offering of re- 
bate by some agents out of their own 
share of commission is one of the worst 
effects of high rates of commission of- 
fered, but believes that if the India life 
companies acted together they would be 
successful in fixing the maximum rate 
of commission and office allowances. He 
foresees that certain agents would resent 
such a measure, but he thinks that the 
best of them would welcome it as tend- 
ing to reduce unhealthy competition and 
minimize the chance of making life as 
surance costly and unpopular. 

Mr. Marathey finds that many agents 
who are dishonest and defaulting cheat 
one company after another in various 
ways, and thinks that an arrangement 
amongst the companies for exchange of 
information would put an end to this. 
Mr. Marathey suggests that the onlv 
course for a companv is to remove such 
a doctor from its lists of medical ex- 
aminers, but he adds, somewhat naively, 
that this leaves him free to do the same 
thing with other companies. 


NEW MEN HELP PRODUCTION 
James W. Simpson, superintendent of 
agencies of the Sun Life, said to the 
Sales Research Bureau recently that 
the business of new agents was respon- 
sible for the increase made by his com- 
pany in the last few years. He said 
that in 1924 and 1925 the proportion of 
new business from new agents in Can- 
ada averaged about 20 per cent. of the 
companies’ total production. 





Like to get 
Dividends? 


Triangle 7560 





Does your client 


Write it in the Aetna 


Call 
GRAHAM and LUTHER 


176 Montague Street 
General Agents Brooklyn and Long Island 
AETNA LIFE INSURANCE COMPANY 
“A POLICY FOR EVERY NEED” 

















Story of W. W. Mack 
Written in Hospital 


ARTICLE WAS CHARACTERISTIC 





Editor Based Inspirational Life Insur- 
ance Idea Upon Experiences of 
Surgical Operation 
“The Wonder Light that Kills Shad- 
ows” was the title of the ‘last article 
written by W. W. Mack, editor of “The 
Weekly Underwriter,” before he died. 
Krom a bed in Mountainside Hospital, 
Montclair, N. J., he wrote this remark- 
able story in which he weaved a selling 
point for life insurance agents out of 
the story of his own suffering and ex- 

perience: 

“It’s a marvelous thing how modern 
surgery can fix you up when you get out 
of gear. 

“Suppose you're feeling worse and 
worse and you get so bad you don’t 
seem to care whether school keeps or 
not. 

“Finally along comes one of these keen 
eyed, confident doc’s—the sort you nat- 
urally believe in, and he says: 

“Now, Bill, don’t let’s fool with this 
business any more—you just come down 
to my shop and whatever it is we'll cut 
it out!’ 

“And after, even if you have a lot of 
little aches and pains, it seems like some 
big load that had been weighing down 
on you body and soul had just been 
neatly trimmed off and thrown away. 

The Operating Room 

“Tl tell you it’s worth the price of 
admission, to say nothing of the big 
bunch of gay little notes you get from 
all your friends! 

“But what struck me most in this in- 
teresting experience was the wonderful 
light they have in the operating room 
that doesn’t cast any shadow below it. 

“Probably you’ve heard of it, but it’s 
only a couple of years old and one of 
the finest inventions of modern surgery. 

“Right over the old ‘chopping block’ 
where they take you to pieces and put 
you together again, hangs this marvel- 
ous electric chandelier, so fitted with re- 
flectors and what-not that when it is 
turned on there is not the slightest inter- 
ference with the vision of the operator 
or any of his assistants. 

“Truly, shadows flee away as if by 
magic. 

“Just about’ one blink was all I got at 
that latest wonder because some faint 
strange perfume hit me like a sandbag 
and it was quite a while before I gave 
a darn what happened. 

“But I’ve been thinking since how 
much that wonder lamp is like the clear 
and careful examination that a_ skillful 
life insurance man makes of a client's 
financial condition. If you turn the 
light of actuarial and insurance = skill 
upon almost any person’s circumstances, 
it is easy to see the shadows, some of 
them deep and heavy, that will fall in 
case of unexpected disaster. It is pos 
sible, however, by the use of the light 
of life insurance, to provide that when 
the crisis comes there will be no finan 
cial shadows there of any substantial 
kind. 

“We know there are mental shadows 
no power can avoid. 

“And also, the elimination of the 
others depends of course on the financial 
condition of the client. 

“But what a blessing it is to any man 
when, he is troubled in mind about the 
things of the future to be able to go to 
a fellow who has the real light of life 
insurance knowledge and by his aid to 
see clearly into every angle to the case, 
and in so far as circumstances will per- 
mit, forever banish those interfering 
shadows that otherwise might be a peril 
at a critical moment.” 


ACTUARIAL PROMOTIONS 
Reginald C. McCankie has been pro- 
moted to associate actuary of the Equit- 
able of lowa and P. C. Irwin is to be 
assistant actuary. 
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Trade a Men Meet 
To Honor W. W. Mack 


MEMORIAL MINUTE ADOPTED 


Brigadier General S. H. Wolfe Pays 
Tribute to His Distinguished War 
Services; Beloved by All 


As an indication of the esteem with 
which the late Wilfred W. Mack, editor 
of the “Weekly Underwriter,” was held 
by his associates and contemporaries, a 
memorial minute was unanimously 
adopted at a meeting held last week in 
the office of the “Insurance Advocate” 
by representatives of practically every 
insurance trade paper with offices in 
New York City. The committee hav 
ing this minute in charge was composed 
of Franklin Webster, “Insurance Press”; 
k. W. Blake, “Spectator,” and G. A 
Watson, the “National Underwriter.” 
The meeting was arranged informally to 
vive insurance newspaper men who 
knew Mr. Mack an opportunity to ex 
press their sentiments appropriately to 
his loved ones. 

The memorial minute read: 

“By the death of Wilfred Whaley 
Mack, editor of the Weekly Underwriter 
and vice-president of the Underwriters’ 
Printing & Publishing Company, at his 
home in Upper Montclair, N. J., on 
Wednesday, June 30, 1926, insurance 
journalism has suffered the loss of an 
able and beloved representative. His ac 
quaintance among insurance business 
men in the United States and the esteem 
in which they all held him were excep 
tional and constitute an actual estimate 
of the work he performed in his life 
The — at his too early death has 
a scope far beyond the circle of insur 
ance journalism. 

“We, the members of the craft that 
his character and activities adorned, here 
record our profound sorrow in the loss 
of one beloved for his personal qualities 
and esteemed for his unusual abilities in 
the work to which he devoted his life. 

“We express our deepest sympathy to 
his mother, his widow, his daughter, his 
brother and to the staff of the Weekly 
Underwriter. 

“Resolved, That a copy of this minuce 
be engrossed and’ sent to his family in 
order that they may know the esteem 
in which his friends and contemporaries 
held Wilfred Whaley Mack.” 

General Wolfe’s Tribute 

It was well-known that Mr. Mack had 
been a captain in the Division of Finance 
and Accounts, Q. M. C., during the wer. 
But few have realized the full extent 
of his services, modestly and whole 
heartedly given Full recognition was 
given to Mr. Mack last week by Briga- 
dier General S. H. Wolfe, Finance Re- 
serve, U. S. A., under whom he served. 
General Wolfe's tribute was as follows: 

“Few people who knew Wilfred Wha- 
ley Mack in a business way were aware 
of the patriotic part he played during 
the World War, for his modesty mani- 
fested itself in this as in all his other 
activities. 

“In 1916, Mr. Mack attended one of 
the first Plattsburg training camps and 
‘made good’ there; during 1917, when the 
United States entered the war, his news- 
paper training was of great service to 
the Government in connection with the 
location of dangerous alien activities, 
and shortly after my return from France, 
‘Bill’ Mack came to Washington to find 
out how he could best serve his coun- 
try. At that time General H. M. Lord 

the present Director of the Bureau of 
the Budget—had just been made Direc- 
tor of Finance in the Army and being 
impressed with the qualities of the man 
standing before him, immediately recom- 
mended him for a commission as captain, 
and had him detailed to his staff. 

‘As executive officer to General Lord, 
it was my good fortune to have Captain 
Mack as one of my assistants, for his 
reliability and dependability were char- 
acteristics which served to lighten the 
burdens of an executive officer. Captain 
Mack was entrusted with the solution of 
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many problems connected 
finance department and 
with — tact, 


life. 


“The distinguished services which he 
supple - 
mented after peace was declared by his 
incumbency of the office of secretary of 
Officers’ F 
tion, Second Corps Area, and about three by governing 
T Captain Mack was advised and the 
by the chief of finance that he 


rendered during the war 


the Finance Reserve 
months ago, 
recommended for promotion. 


that he could not take the 


were 


with 
handled 
thoroughness and 

qualities which marked his work in civil 


Associa- 


had been 
Unfortu- 
nately his physical condition was such 
examination 
for his majority and the matter was be- the 
ing held in abeyance, pending the hoped- 


for improvement in his condition. 


“It is felt that these facts ought to be 
known at this time in order 


appreciation of his 
and service to his 
brought to the 
knew him only as a lovable, 


insurance newspaper man and were un-_ tive bodies had given two-thirds majori- 
familiar, with the other phase of his ac- ties to the plan was declared to have 
tivities been sufficient basis for Mr. Hands 
on ° ° e ° ss " " H om . . on ot? 
rhe ie inspirational message written have considered the contract's 


by Mr. 


another 


tal, a short time 
which resulted fatally. 

A large number of Mr. 
and admirers were present 
Montelair 


and numerous. 

The services were 
Kev. Thomas 
Watchung 


Travis, 
Avenue 


Church, and the Rev. T. B. 
assistant pastor of the Union Congrega- 


patriotism, 
country 

attention of many who 
honorable 


that 
loyalty 
may 


Mack for publication appears in 
column of this issue. 
prepared while he was still in the hospi- 
after the 


It was 
operation 


Mack’s friends ms 
the fun- 
eral services last Friday at his home 
to pay their last respects to 
him. The floral offerings were beautiful 


conducted by 
pastor 
Congregational 
Douglas, 


of 


tional Church of Upper Montelair. 


Horatio N. 
P. Holmes, William S. 
Charles F. Howell. 
Mt. Hebron Cemetery, 


was 
Montclair, 





due vote by the 


the 
the 


The Stock Exchange, 
pallbearers were Brig.-Gen. S. H. Wolfe, that market the 
Kelsey, C. W. Pierce, 

Cradoed 
Interment 


the FORCE HANDS TO ACT 
them 
ability, 





Block Merger of Two Fraternals 
In That State 


Holding that Commissioner 
Michigan had no right to inquire 


bodies of The 


Ladies of the Maccabees 


mandamus should issue 
commissioner to act in accord. ince 
law’s provisions. 

Hands held hearings and, 


gation, refused to review the 


ply with the law. The fact that 
be executive 


benefit societies submitted duly 


without further probe into the vote. 


in 
delegates present and voting, the 
standing: lor merger, 
ger, 96; blank, 1 


Stock of the Shenandoah Life, 
cently listed on the Richmond 


. J. $10. 


SHENANDOAH LIFE STOCK 


Michigan Commissioner Had Tried to 


Hands of 
into 
the circumstances surrounding the voting 
Maccabees 
that 
the orders be merged, Michigan Supreme 
Court this week ordered that a writ of 
to compel the 
with 
Commissioner 
after investi- 
merger 
contract on the grounds that the original 
Ladies’ order failed to com- 


officers of the two fraternal 
sworn 
statements to the effect that their execu- 


effect 


Hands held that, because the law stipu- 
lates approval by two-thirds of the gov 
erning body the vote was insufficient for 
two reasons, first, that the entire execu- 
body was not present and voting 
and the vote was therefore considerably 
less than two-thirds, and second, that the 
vote was not even two-thirds of those 
vote 
192; against mer- 


(Va.) 
featured the selling on 
other day, 200 shares 


Jayard selling at 3534 and 100 shares at 36. " 
and price was regarded as unusually 
at bv local brokers. Var of the stock 


good 











SERVICE 
means 
Continuous 
Helpfulness 
in 

Meeting 
Changing 





Conditions 


> 


Men and Women 
of ability, charac- 
ter and energy 
are needed for 
the task of main- 
taining this serv- 
ice and effecting 
a greater distri- 
bution of _ its 
benefits. 























IFE Insurance Service 
second to none for effi- 
ciency and dispatch. 


IBERAL Policy Con- 

tracts which fully meet 
the public’s present day 
needs. 


ROGRAM Insurance fa- 
cilities. 


IVIDEND Increases re- 
flecting the advantages 
accruing from efficient man- 
agement as well as economic 
prosperity. 


S 


HOME LIFE 
INSURANCE COMPANY 
OF NEW YORK 


256 BROADWAY 
NEW YORK, N. Y. 
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INSURE THEIR ORGANIZATION 

Seven general agents of the Connecti- 
cut General now have employes’ insur- 
_ on their agents and office force. 
Goulden, Woodward, Cook & Gudeon 
of New York, was tlie first to apply for 
it in November, 1922, and the following 
agencies are now also covered: F. N 


Clark Agency of Litchfield, Conn.; P, 


Kent Agency of Rutland, Vermont; 
Smith & Warrington Agency of Balti- 
more, Maryland; R. A. Ingalls Agency 
of Plattsburch, N. Y.: J: 7. Shirley 
Agency of Pittsburgh, Pa., and Gorton 
& Co., of Hartford. 














Back of 
NORTHWESTERN 
NATIONAL 
A Strong Board 

Of Directors 


ELBERT L. CARPENTER 


Director Since 1911 


E L. CARPENTER is presi- 
e dent of the Shevlin- 
Carpenter - Clarke Company, 
which, with its some forty 
subsidiaries, does a wholesale 
lumber business in all parts 
of the United States. 


Mr. Carpenter, born in 
Illinois, spent his youth in 
Clinton, Iowa, where he be- 
came connected with the Cur 
tis Lumber Company. He came 
to Minneapolis as a branch 
manager for that concern, in 
1887. In 1892 he purchased 
an interest in the Stephen C. 
Hall Lumber Company, there- 
by becoming identified with 
the Shevlin-Carpenter-Clarke 
interests. He is a director of 
the First National Bank of 
Minneapolis, and the Minne- 
apolis Trust Company. He is 
president of the Orchestral 
Association of Minneapolis, 
which maintains and operates 
the famous Minneapolis Sym- 
phony Orchestra. 

This is Number 5 of a 


serics of nine advertise- 
ments on the Board of Di 
rectors of Northwestern Na 
tinal Life. Each member 


has been eminently success- 
ful in business, and cach ts 
in close touch with the af- 
fairs of the Company, taking 
an active part in its manage- 
ment, 








NORTHWESTERN 
NATIONAL LIFE 


INSURANCE CO. 
0.J. Arnold, Pres. 
Minneapolis 
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Agents Pay Fine 
Tribute to Knight 


699 APPLICATIONS IN JUNE 


Roll Up Submitted Volume of $8,641,000 
For General Agent of Union 
Central Now Abroad 


Of all the general agents in New York 
City there is none more popular than 
Charles B. Knight. His knowledge of 
human nature, bigness of heart, and his 
comprehension of life insurance have 
done much to make him a favorite with 
the production forces of this city. 

It was only natural, therefore, that the 
idea should have occurred to some of the 
leading producers of the agency to show 
him some special honor during his ab- 
sence abroad. He will be away until 


CHARLES B. KNIGHT 


August 1 and is now motoring in Eng- 
land after being on the Continent. It 
was decided to make an unusual effort 
on submitted business in June. It was 
a spontaneous proposition by the agents, 
the office itself having no part in direct- 
ing the campaign. The agents got out 
their own literature, with consistent fol- 
low-ups, and the result was surprising 
690 applications being submitted for 
$8,041,224—certainly a remarkable record 
to make in a summer month. 

In campaigns of this type, a red letter 
(day is sometimes adopted. The Knight 
agents decided to have three red letter 
days, June 28, 29 and 30. On those three 
days there was a total of 199 applications 
piled up for $2,651,000. The best previ 
ous record of the office in applications 
for a month was in May, 1925, when 550 
applications were submitted. The June 
record for volume beat every month in 
the history of the agency with one ex- 
ception. 

The agents even used some poetry in 
their literature, one verse being charac- 
teristic: 

“Our ‘Chief,’ Charles B. K 

Would work night and day 

For agents—to do them some cour : 

So hustle along, 

The production make strong 

You can make the grade—if you 

would.” 


’ 

















SECURITY — 


When the Mutual Benefit was organized in 
1845 there were only a few Life Insurance 
Companies in the United States. Through 
the Wars, Panics and Epidemics of all these 
years, it has always stood safe and secure as 
a foremost disciple of Pure Life Insurance. 


The Mutual Benefit Life Insurance Co. 


Newark, New Jersey 


Organized 1845 











offers unlimited possibilities. 

















WANTED ASSISTANT MANAGER 


Agency for leading New York company wants experienced Life man with 
proven ability as producer to assist with organization work. 
Communications considered in strict confi- 
dence. Salary and commission. Address all details to 
BOX 1044 
THE EASTERN UNDERWRITER, 
86 Fulton Street, New York, N. Y. 


This position 























VIRGINIA PROMOTIONS 


I. T. Townsend Made Assistant Vice- 
President and Charles A. Taylor 
Actuary of Company 
I. T. Townsend has been appointed as- 
sistant vice-president of the Life Insur- 
ance Company of Virginia. He was first 
employed by the company as cashier of 
the Petersburg district on January 18, 
1904, coming to the home office April 17, 
1905, where he has served the company 
continuously in various capacities, as fol- 
lows: Clerk industrial audit department ; 
assistant bookkeeper; general bookkeep- 
er; chief clerk-auditor; secretary to vice- 
president; chief clerk mortgage loan de- 
partment; inspector mortgage loans; 
secretary to president; assistant secre- 
tary; assistant manager mortgage loan 

department. 


FINE GROUP RECORD 
Equitable Life Assurance Society’s Six 
Months’ Figures Show Remarkable 
Results, Says Vice-Pres. Graham 
Copy of a telegram to the Equitable 
Society manager staff. written by Wil- 
liam J. Graham, second vice-president: 
“At the half year mark I am happy to 
state that the record of paid for group 
business for the past six months exceeds 
the record of anv of the three years im- 
mediately preceding and equals the sum 
of the combined paid business for the 
first half of all of these same three 

years.” 


ABANDON PLAN 
Illinois Bankers’ Life Association Not to 
Become a Legal Reserve Life 
Insurance Company 

The proposed plan of converting the 
Illinois Bankers’ Life Association into 
an old line legal reserve insurance com- 
pany was abandoned by the board of 
directors on June 30, when the special 
meeting of the board called for that 
purpose adjourned sine die. 

The special meeting of the directors 
had recessed repeatedly because of legal 
complications that resulted from the op- 
position of certain agents and some pol- 
icvholders of the company. 

The Illinois Bankers’ Life Association 
is said to be the second largest assess- 
ment-plan life insurance company in the 
country. 


F. S. BAXTER PROMOTED 

After many vears of service with the 
John Hancock Company as general agent 
at Rochester, N. Y., Augustine B. Booth 
has resigned from that position, but will 
continue his association with the agency 
for which he has built up a fine prestige 
in that city. 

As his successor the company has se- 
lected Fred S. Baxter. who became gen- 
eral agent from July 2. Mr. Baxter has 
been associated with the company, both 
in its Buffalo and Rochester agencies, 
and has proved his exceptional capacity 
as a life underwriter. He has been for 
some time one of the company’s leading 
producers. 


Clergymen’s Widows 
Got Protection First 


EARLY BRITISH INSURANCE 
Started With the Mercers Company, Old 
and Large London Guild from 
which Royalty Borrowed Money 





Turning over the pages of a book de- 
voted to the lore of old London, I was 
immensely interested in a chapter de- 
voted to the origin of British life as- 
surance. The idea was put into opera- 
tion by the Mercers Company, one of the 
oldest and largest of the City Guilds. It 
was started with the idea of making 
money, but as will be seen, the results 
were disastrous. 

During the Civil Wars both King and 
Parliament borrowed largely from the 
Mercers, more by sheer force than by 
the desire of the company to lend. In 
1640 Charles I half forced from them a 
loan of £3,030 and in 1642 the Parliament 
borrowed £6,500, as well as arms from 
the company’s armory valued at £88. 
Afterwards they supplied further arms, 
valued at £71:13s:4d ($358), and ad- 
vanced a second loan of £3,200 ($16,000). 

In order to meet these demands the 
Mercers Company found themselves in 
a parlous financial position, and sought 
about for any means to relieve the situa- 
tion. At this time Dr. Assheton, a 
Kentish rector, conceived a scheme of in- 
surance, which proved most disastrous, 
but from which grew the great life in- 
surance business of the present day. The 
Mercers Company fell in with Dr. 
Assheton’s views and_ proceeded to 
grant annuities of 30% to clergymen’s 
widows according to certain sums paid 
by their husbands. 

First Life Insurance Agents 

The book, published in the early part 
of last century says: Pledging the rents 
of their large landed estates as security 
for the fulfilment of their contracts with 
usurers, the Mercers entered on business 
as life assurance agents. Limiting the 
entire amount of subscription to £100,000 
($500,000), they decided that no person 
over sixty years of age should become 
a subscriber; that no subscriber should 
subscribe less than £50 ($250)—.e., 
should purchase a smaller contingent an- 
nuity than one of £15 ($75); that the 
annuity to every subscriber’s widow, or 
other person for whom the insurance was 
effected, should be at the rate of £30 
($150) for every £100 ($500) of subscrip- 
tion. It was stipulated that subscribers 
must be in good and perfect health at 
the time of subscription. It was decided 
that all married men of the age of thirty 
vears or under, might subscribe any sum 


from £50 to £1,000 ($250 to $5,000); - 


that all married men, not exceeding sixty 
years of age, might subscribe any sum 
not less than £50 and not exceeding £300 
($1,500). The company’s prospectus fur- 
ther states “that no person that goes to 
sea, nor soldier that goes to the wars, 
shall be admitted to subscribe to have 
the benefit of this proposal, in regard of 
the casualties and accidents they are 
more particularly liable to.” 

Moreover. it was provided that “in 
case it should happen that any man who 
had subscribed should voluntarily make 
away with himself, or by any act of his 


(Continued on Page 10) 
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Advantages of 
Life Insurance 


WRITTEN BY ALICE MORT 


Fourth in Series of Five Essays; Won 
Scholarships Awarded by Union 
Trust Co., Detroit 


In the fourth essay on the “Advan- 
tages of Life Insurance, 
of the five scholarships awarded by the 
Union Trust Company of Detroit, Mich., 


the author states that life insurance is a 


which won one 


systematic way of saving which many 
find a difficult habit to form and it has 
a great advantage over the ordinary 
saving methods through the fact that an 
estate is created with the payment of the 
first premium. The essay follows: 

“The nature of man is such that the 
greatest treasure which he possesses is 
life itself and in that life the only cer- 
tainty is death, which in its very in- 
evitability makes life incalculably more 
precious. Man naturally protects and 
guards most carefully and jealously his 
valuable possessions. He builds strong- 
holds to protect his loved ones and huge 
vaults to safeguard his treasures. He 
exerts his genius in every direction in his 
attempts to preserve and prolong life. 

“In days of old man consulted oracles 
and soothsayers to learn what fate had 
in store for him and made sacrifices to 
the gods to avert or delay his unalter- 
able doom. Throughout the ages man 
has tried to make provisions against 
death—not for himself, since his passing 
ends all selfish considerations, but pro- 
vision for those for whose welfare he 
is responsible by ties of relationship and 
alfection and who, but for his foresight 
would be unprovided for. The favors 
of the gods were of little avail to wid 
ows and orphans, and some more assured 
guarantee for the future was found nec- 
essary 


Humanitarianism 


“In the twentieth century with its hu- 
manitarian conceptions, the struggle for 
existence in the human family is very 
much the same as that among the lower 
animals. Those best fitted for the strug- 
gle survive; the others perish under the 
forces of competition and environment. 
The offspring of careless parents not be- 
ing adequately provided for, die, no mat- 
ter to what species they belong. A cer- 
tain great naturalist has said that the 
ability to see into the future and make 
preparation for it, distinguishes the hu- 
man species from closely related lower 
ones. That being the case, it is no less 
true that superior types of men may be 
distinguished from inferior ones by their 
greater foresight in providing for future 
contingencies. This preparedness con- 
sists in saving a substantial amount to 
provide not only for physical mainten- 
ance, but for those intellectual opportu- 
nities which have placed our national 
standards of living on such a high plane. 

“Kings and princes have been able to 














American Central Life 


Insurance Company 


INDIANAPOLIS 
Established 1899 


All agency contracts direct with the company 
Address: 


HERBERT M. WOOLLEN, 


President 











leave sufficient wealth to provide for 
their descendants, but not so the man 
of ordinary means, the scholar, the artist 
or the artisan. Decause not all men are 
born in circumstances where an adequate 
supply of material wealth has been accu- 
mulated and handed down, some find 
themselves in a_ position which causes 
uneasiness. They have taken upon them- 
selves the responsibility for other lives 
for which they feel keenly the need of 
making sufficient preparation to assure 
those lives a happy, useful maturity. It 
has remained for modern civilization to 
devise the means by which to rob death 
of much of the apprehension and anxiety 
which follow the loss of a member of 
the home on whom the rest depend for 
support. That means life insurance. 


Uncertainty of Life 

“Present day life insurance is one of 
the greatest economic factors for the de- 
velopment of the individual, the family 
and the state. Its greatest power for 
usefulness lies in the fact that it puts at 
the immediate disposal of the beneficiary 
what the insured might have saved had 
his productive years been prolonged. It 
transforms the uncertainty of life in its 
financial relations into certainty so far 
as the assured is concerned; into a sense 
of security, in those dependent on him, 
and freedom from anxiety on the part 
of both, thus enabling the head of the 
family to devote his entire energy to de- 
veloping his abilities and his business 
opportunities, making of him a_ better, 
more efficient citizen and thereby con- 
tributing the factor most effective in any 
nation’s prosperity. 

“The general benefits of life insurance 
fall into two main classes, namely: those 
which insure to the family, and those 
afforded to business. Let us consider 
first those which concern the family. 

“The basic unit of society is the fam- 
ily group. To maintain family life there 
must be a fixed financial responsibility 
which is usually centered in the father 
as the bread-winner. Consequently his 
life is the most valuable asset which the 


group possesses to assure a prosperous 
and successful future. What mean does 
life insurance provide to make sure such 
a future? 

“It is a systematic way of saving 
which many find a difficult habit to form. 
It has a tremendous advantage over or 
dinary saving methods in that as soon 
as the first premium is paid, an estate 
is created that would have taken years 
to build up by small savings. The es- 
tates thereby formed may be paid at 
once upon the death of the insured or 
may be left in the care of reliable trust 
or insurance companies to be adminis- 
tered by them so as to provide a definite 
regular income for the beneficiary for as 
long a period as the insured may deem 
necessary. This prevents an estate be 
ing dissipated by inefficient or dishon 
est administrators, or unwisely invested 
by the beneficiary. 

“If ‘the future is hedged about by 
safety, a man can build a better home 
for his family. He dares build a cheer 
ful cottage in a good neighborhood 
where plenty of wholesome light and 
laughter afford the atmosphere for great- 
er aspirations and better ideals; he 
dares enter upon that undertaking be 
fore he has available sufficient capital 
to meet the complete cost of his home 
if he knows that in case of his death 
there will be means to keep up the pay- 
ments and tide his family over the pe- 
riod of readjustment. By the endow- 
ment-life insurance plan he may secure 
the above benefits and in addition he 
lays aside the money necessary to as- 
sure his children a_ college education 
when his expenditures will be greater 
and his earning capacity perhaps less. 

“The father is not the only valuable 
asset that the family possesses. There 
is the mother. In many cases the loss 
of a mother would be quite as detri- 
mental as that of a father. In such 
homes both should feel it obligatory to 
arrange a satisfactory provision for the 
future. Joint insurance offers a very 
economical way of meeting that situa- 


tion. For a premium. slightly higher 

than that for insuring one life, each may 

carry protection for the other. : 
Outliving Income 

“Quite different but not entirely un- 
related is the condition of the person 
without a family or relatives who runs 
the risk of outliving his income. He 
wants to be certain of enough to sup- 
port him throughout his life, but does 
not possess the wealth to assure that 
amount from the interest on his princi- 
pal. By depositing his capital in an in- 
surance company, he is guaranteed for 
his lifetime a definite income much 
larger than the ordinary three per cent, 
interest, payments to cease at his death 
and capital to remain in the company. 
This sort of insurance is usually avail- 
able only to people over sixty years of 
age whose life-span is likely to be short, 
The spreading of the risks of the few 
over a great number makes these annu- 
ities perfectly safe. 

“So close is the relation between home 
and business that it is not necessary to 
do more than state it. Taking ont a 
policy for the direct protection of the 
family alleviates in a measure the finan- 
cial loss caused by the death of the 
income producer, but it assures only. a 
small percentage of the earnings of the 
wage-carner to his family; whereas, an 
insurance policy taken out for his busi- 
hess may make certain its conservation 
and the assurance to the survivors of a 
much larger income than could be hoped 
for from an equal amount of personal 
insurance.” 


COLORADO SLOGAN 

Using the local newspapers, the Colo- 
rado Association of Life Underwriters 
heads its advertisement: “We Strive 
for the Ideal of Professional Service in 
Life Insurance,” then says: 

If you are buying a diamond, an 
Oriental rug, a painting or any work 
of art; if you are in need of legal 
counsel or medical treatment—you 
value above all else expert and con- 
scicnentious advice. 

Knowledge of the principles of 
Life Insurance and its adaptation to 
varying human needs is essential to 
GOOD SERVICE. The Associa- 
tion’s first aim is to spread this 
knowledge among its members. Its 
mission is to promote intelligent 
service to the public. 

Here follows a list of the names of 
the members, more than 200, one hun- 
dred and twenty-three being in Denver, 
the remainder scattered in various cities 
of Colorado and Wyoming. It is signed, 
“The Colorado Association of Life Un- 
derwriters. Above All Companies—Life 
Insurance.” 


In an address before the Johnstown 
Association of Life Underwriters — of 
Johnstown, Pa. Edward A. Woods. of 
Pittsburgh discussed the approximate 
value of American lives and. said that 
only 344% of the value is insured. 











John H. Scott 








HOW TO SELL MORTGAGE INSURANCE 


I know a way to present mortgage life insur- 
ance that gets real results. 


It is a tested and proved idea. 
it with success and without obligation. 


Just tear out this advertisement and mail 
with your letterhead for details. 


JOHN H. SCOTT 


HOME LIFE INSURANCE COMPANY 
177 Montague Street, Brooklyn, N. Y. 


You can use 


General Agent 


Telephone Triangle 1912 











four hours. 


results. 


‘‘“ROBBINS-SIMON SERVICE” 


A prominent life underwriter telephoned our office on Thursday, 
June 24, at 11 A. M. and asked if we could issue a substantial 
amount of term insurance to a client, sailing the following Saturday 
on the New London to the Bermuda sailing races. 
examined, inspected, approved, issued and paid-for within twenty- 


Many Life Underwriters are using our service with similar 
Try us on your next rush case and you will be both 





surprised and pleased. 


Seventh Floor - 





ROBBINS & SIMONS, General A gents 


HOME LIFE INSURANCE COMPANY 
Home Office Bldg. - 


(Opposite City Hall Park) 
Telephones— Barclay 5018-5019 


This case was 


256 Broadway, N. Y. 
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»._ BUSINESS 
~ CERTERS 


were ae 
Practical Sug gestions to Helpthe Man With the Rate 
Book Increase His Income and General Efficiency 


Mrs. Martha L. 

Need Davis of the New 
For Jersey Agency of the 
Disability Provident Mutual re- 
cently wrote insur 


ance, including the disability clause, 
a youn man and his wite, the 


Upon 
husband 


being a teacher in one of the oldest and 
best known schools for boys in’ the 
country. One meht, a week later, they 
were Inotoring near their home, the wiie 


holding their litthe baby in her lap. The 
road was empty save for another ear 
which had followed them closely and 
finally, speeding up, passed close by 
them, As it passed, an occupant of the 


car suddenly hurled a vial of acid which, 
missing the husband and the baby, struck 
the young wife, burning a hole in’ the 
collar of her coat and also burning her 
face. The husband was able to get the 
license number of the other car and state 
police are investigating the mysterious 
outrage which might easily have result 
ed in’ blindness, whether it were hap 
hazard deviltry or the miscreants mis- 
took the teacher and his wife for others 
against whom they had a grudge. 

What is certain is that when they ap- 
plied for the disability clause only a 
week before, nothing was further from 
their minds than that within a week they 
would suddenly be in imminent peril of 
total and permanent disability through 
blindness caused by some unknown sud 


denly hurling a vial of acid into their 
car. Our forbears worked in their fields 
with a rifle ready to their hands, in econ 


stant fear of being shot down by Indians 
from ambush. The Red Man no longer 
is a danger, but his place is filled by 
seven other dangers (like the seven other 
unclean spirits of the parable) which still 
lurk in ambush and fall upon their vic- 
tims when they least expect it. 
x Ok Ok 


Wilson’ HH. 


Kier 


Kierstead’s stead, a life insurance 
Clever man of Nutley, N. J., 
Ad is running laree ad 


vertisements in that 
itv, reading as follows: 
“Is the executor ‘of your 


| will likely to 
die a few months after 


you do? 

“If you have named an individual that 
is what may happen—has happened. 1 
lay, loss, undue expense and embarrass 
ment for your family are the sure re 
sults, and again 

“Will your ‘Invested 
tected by an ample “ 
“The one sure way to protect ie 
family after you are gone is to establi: 
a Life Insurance Estate to be mains 
tered as a Trust by your Bank. You are 
then absolutely safe from every contin 
gency.” 


Estate’ be pro 
‘ash Estate ?’ 


To the 


against 





Dartnell Sales 

Tears Management tells of 

Up His an exceedingly  suc- 
Card cessful agent who 

after trying various 

methods of vetting prospects now de 


pends almost entirely on contacts estab 
lished through men with whom he has 
done business. tlis chents are pleased 


with his service and are 
mend hin to friends, 


vlad to recom 
They give hima 


card or Jetter of introduction. 

\fter the card of introduction has 
served its purpose, this agent regains 
possession of it and tears it up in the 


presence of the prospeet, saying, “Tl had 
to use this card to get past your body 
vuard in the outer office, but now that 
it has served that purpose | want you 


to forget it and not let yourself be intlu- 
enced by the fact that a personal friend 
of yours has introduced me.” The impli 


cation that he and his proposition need 
no backing invariably produces a happy 
effect. 


TUBERCULOSIS VACCINE 
The following 
New York “Sun” a few days ago: 
Editor of the “Sun” 
“Sir—Since the publication in the New 
York newspapers of experiments being 


letter appeared in the 


made in France on vaccinating babies 


tuberculosis the question is be- 


ing asked whether America is also mak- 
ing this attempt to forestall the disease 
in addition to the 
known to be exective against it. 

“Dr. William H. Park, one of the di- 
rectors of this organization and head of 
the city’s laboratories, is conducting 
similar experiments with a vaccine for 
tuberculosis at the Metropolitan Life In- 
surance Company Sanatorium at Mount 
McGregor, but at the present time his 
work is being done on animals, not ba 
bies. The proof of the value of the 
vaccine at present is only negative; it 
scems not to be harmful. Whether it 
will prevent the development of tubercu- 
losis when given to babies three or four 
days old awaits conclusive proof cither 
in France or Amertea. 

“Since the discovery of the tubercle 
bacillus in 1882 the hunt for an effective 
vaceine has been unremitting on both 
sides of the Atlantic. Many have been 
proclaimed, cruelly raising the hopes of 
those who suffer with tuberculosis, but 
none so far has been a cure. 

“It should be emphasized that if this 
present experiment on babies in Franc« 
and on animals in America should prove 
successful it is a preventive applving 
only to children a few days old. It in 
no way influences the present treatment 


measures already 








Industrial Life Insurance— 
Especially Attractive 

Ordinary Life Policies— 
All forms of Life, 


Limited 


Geo. T. Smith, Vice-President 
Chas. F. Nettleship, 2nd Vice-President 


a 





The Colonial Life Insurance Company of America 


and Favorable to the Insured. 
Payment and 
and novel features, with High Values at Low Cost. 
Give Agents Unusual Money- Making Opportunities 


Officers 
E. J. Heppenheimer, President 


Home Office—Jersey City, N. J 





Endowment, containing attractive 





S. R. Drown, Secretary 
E. C. Wise, Treasurer 
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in adults, the 
fresh air 


regimen of abundant rest, 
and good food. 
“Harry L. Hopkins, 
“Director New York Tuberculosis 
“and Health Association. 

“New York, June 18.” 
CAN RENEW POLICY FOR A DIME 

Ina five column, full page length the 
Denver “Post” is carrying an advertise- 
ment informing all who took out one of 
the $1 premium, $5,000 accident policies 
of the Post-lederal Life, last year, that 
they may by sending ten cents and the 
policy to the Chicago office of the Fed- 
eral have it renewed and the total 
amount of insurance jumped up to 
$7,500 it, of course, being understood that 
to secure this increment the policy was 
renewed at its expiration, the $1 per year 
premium having been paid. 

In a news item the “Post” 
the various good features of 


discusses 
Insurance ; 


why all should carry accident insurance, 
and states that from out of the $1 pre- 
mium, $5,000 principal policies taken out 
last year, the Federal paid out some 
$60,000. 

This $7,500 policy, if kept up, will in- 
crease to $1120 in five years. 


AN ACTIVE AGENCY 

The Louis Paret Agency of the Provi- 
dent Mutual in New Jersey is distin- 
guished by the fact that three of its ex 
ecutives are presidents of life underwrit 
ers’ associations in the state. Henry H. 
Seidler, associate general agent in charge 
of the Newark office, was just elected 
president of the Ne wark association ; 
Louis Paret, the general agent, organized 





and is president of the South Jersey 
association at Camden, and James W. 
Edgerton, of the Trenton office, is presi- 


dent of the Trenton association. 





w alter LeMar Talbot, President 


cA Profitable Partnership 


exists between this Company and its agents. The Head 
Office furnishes a lead service whi¢h permits agents to 
interview prospects known to be interested. A steady, 
healthy growth in the company’s business is reflected in 
the increased earnings of its agents. 


Fidelity is a low net-cost company “operating in forty 
states. Full level net premium reserve basis. Over Three 
Hundred Million insurance in force-~and growing rapidly. 


cA few agency openings for the right men 
FIDELITY aii) LIFE INSURANCE Co. 
\ 





PHILADELPHIA 


\ 

















N EW POLICY 
Disability Benefits of $15.00 per $1,000.00 


Waiver of Premium 
BROADER DOUBLE INDEMNITY CLAUSE 
Loans at end of 2nd year 


The Manhattan Life Insurance Co. of New York 














never slow, never hasty 


understand and to construe. 


knowledge of experience. 
Benefits—under new provisions. 


Company. 


Offices. 


to men and women. 


the times. 


34 Nassau Street 





DISTINCTIVE PROGRESS 


“In great things, steady, consistent growth to meet the needs of the times, 
always forward to accomplishment.” 


The Mutual Life Insurance Company of New York 


America’s Oldest Legal Reserve Life Insurance Company 


The record and progress of The Mutual Life have been distinctive, 
and the notable changes and developments now marking its history in 
meeting the requirements of increasing demand and a quickening 
growth are evolved from almost a century of experience and success. 


Policy contracts completely revised in 1925. New contracts attractive 
in appearance, phrased in every-day language “easy to read, ” easy to 
They contain all the old provisions 
justified by experience and all the new warranted by science and by the 
Improved Disability and Double Indemnity 


The Company writes all standard forms of insurance. 
Age limits, 10 to 70, inclusive. 


A Company conservative for entire safety, but forward-looking and 
forward-moving in accord with the new spirit and new demand of 











Salary Deduction (allotment) Plan of insurance now written by the 


Children’s Insurance now written on standard forms, ages 10 to 15. 
An increased Dividend scale in 1926—the sixth consecutive increase. 
A majority of policy loans granted locally at Managing Agency 


Same terms 


Those who contemplate taking up field work are invited to apply to— 


The Mutual Life Insurance Co. 
of New York 


New York City, New York 
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SUSTAINED CERTIORARI ORDER 


Appellate Division of Supreme Court 
Decides for Petitioner in Case 
of Brandt vs. Beha 

Following the hearing in the New 
York Insurance Department of charges 
filed against Herman Brandt, as agent 
here of the Northwestern Mutual Life, 
one of the largest writers in the city, 
and the receipt by Mr. Brandt of a rep- 
rimand by Superintendent Beha, the 
agent petitioned the Supreme Court, 
Appellate Division, for a certiorari or- 
der to review the determination of the 
superintendent. The accusation was an 
alleged violation of Section 60 of the 
insurance law, which prohibits misrepre- 
sentation or misstatement of facts or 
incomplete comparison of policies. 

The Appellate Division has just sus- 
tained the order of certiorari, annulled 
the determination and dismissed the 
charge, 

lt is understood that the Life Under- 
writers’ Association of New York has 
engaged the former superintendent of 
insurance, Francis Stoddard, and there 
may be another development in the case. 


CLOSES ITS FIRST YEAR 





Mervin L. Lane Agency, Equitable So- 
ciety in N. Y. Paid for $2,138,- 
000; Started from Scratch 
The Mervin L. Lane Agency of the 
Equitable Life Assurance Society in 
New York, which started a year ago 
without any agents under contract, has 
tallied a total of $2,138,000 paid-for pro- 
duction in its first year. The. three 
leaders of the agency were Walter 
Knoepfel, Frank Lane and Lawrence U. 

Schloss. 

The agency has under contract fifteen 
active agents or a total of twenty-two, 
including part-timers. 





e 
Clergymen’s Widows 
(Continued from Page 7) 

occasion his own death, either by duel- 
ling, or committing any crime whereby 
he should be sentenced to be put to 
death by justice; in any or either of 
these cases his widow should receive no 
annuity, but upon delivering up the 
company’s bond should have the sub- 
scription money paid to her.” 

The Amicable in 1706 

The Mercers’ operations soon gave 
rise to more business-like companies, 
specially created to secure the public 
against some of the calamitous conse- 
quences of death. In 1706, the Amicable 
Life Assurance office—usually, though, 
as the reader must sce, incorrectly, 
termed the First Life Insurance Office 
—was established in imitation of the 
Mercers’ Office. 

Two years later, the Second Society 
of Assurance, for the support of widows 
and orphans, was opened in Dublin, 
which, like the Amicable, introduced nu- 
merous improvements upon Dr. Asshe- 
ton’s scheme, and was a joint-stock Life 
Assurance Society, identical in its prin- 
ciples with, and similar in most details 
to, the modern insurance companies, of 
which there were as many as one hun- 
dred and sixty-nine in the year 1859. 

Large sums were subscribed, but the 
ahnuities were fixed too high, and the 
company had to sink to 18%, and even 
this proved an insufficient reduction. In 
1745 they were compelled to stop, and, 
after several ineffectual struggles, to pe- 
tition Parliament. 

The petition showed that the Mercers 
were indebted more than £100,000. The 
annuities then amounted to £7,620 per 
annum, and the subscriptions for future 
amounts reached £10,000 a year; while to 
answer these claims their present income 
only amounted to £4,100 per annum. The 
company was therefore empowered by 
Act of Parliament, 4 George III., to issue 
new bonds and pay them off by a lot- 
tery, drawn in their own hall. This plan 
had the effect of completely retrieving 
their affairs, and restoring them again to 
prosperity. 








na | 


$100,000 ON ACTRESS 


John J. Kemp Writes Policy on Life of 

Vivienne Segal; Interesting Com- 

ment Upon Her Financial Affairs 

Vivienne Segal, who is now enjoying a 
month’s vacation in New York, resting 
for the New York opening in September 
of her greatest success, “Castles in the 
Air,” playing for the past several months 
m Chicago to crowded houses, and pro 
claimed by Chicago another “No, No, 
Nanette,” has taken out $100,000 life in- 
surance in favor of her mother, Mrs. 
Paula Segal, through John J. Kemp, 
New York City theatrical specialist, who 
it will be recalled insured Will Rogers 
recently for close to a million dollars. 

Miss Segal was the wife of Robert 
Ames, an actor. She divorced him and 
the testimony revealed that she had for 
the past three years been paying ali- 
mony to Ames’ second wife at the rate 
of $100 per month. Furthermore, she 
told the judge that Ames’ children by 
his first wife needed support, and in 
stead of asking for alimony told the 
judze to order Ames to establish a trust 
fund of $20,000 for his children. 


I. M. Cook, of the Packer & Kauff- 
man Agency of the Connecticut General, 
was high man in the Connecticut Gen- 
eral’s prize contest for accident business. 
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HOME LIFE INSURANCE COMPANY OF AMERICA 


This Company issues all modern forms of policy contracts from BIRTH to 60 years 


next birthday. 


INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from date of issue and 





INCORPORATED 1899 
PROTECTS THE ENTIRE FAMILY 


are up-to-date in every respect. 


ORDINARY POLICIES contain valuable SPECIAL DISABILITY and TOTAL AND 
PERMANENT DISABILITY CLAUSES and DOUBLE INDEMNITY FEATURES, and 


are guaranteed by State Endorsement. 


BASIL S. WALSH, President 
JOSEPH L. DURKIN, Secretary 


INDEPENDENCE SQUARE 


A HOME LIFE POLICY BRINGS 
PEACE OF MIND TO THE 
MAN WHO LOVES HIS FAMILY 


DR. E. BRYAN KYLE, Medical Director 





P. J. CUNNINGHAM, Vice-President 
JOHN J GALLAGHER, Treasurer 


PHILADELPHIA, PA. 




















FIRM as the 
RUGGED COAST of MAINE 


induring—Substantial—-Dependable, with 
england conservatism, and too, “easy to do busi- 
ness with,” 


whether as Agent or 


UNION MUTUAL LIFE 


INSURANCE COMPANY 
PORTLAND, MAINE 


New 


Applicant. 





























one of the few insurance 

companies providing for 
the sale of Accident and Health 
and Group insurance in connec- 
tion with Life insurance, thus 
giving its representatives three 
opportunities for success instead 
of one. 

_Missouri State Life Accident and Health poli- 
cies give complete insurance coverage. The Com- 
pany issues no limited form policies. Every need 
is anticipated and full provisions made for it. 
Contracts are absolutely free from restrictive 
clauses, having been designed to afford patrons 
the broadest possible service and the most com- 
plete protection. 

Accident and Health is the key to increased 
Life production. It gives the writing Agent a 
tremendous advantage over competition in that 
he has a record of the insured’s age, business 
occupation, and practically all other information 
needed in completing a Life sale. And Accident 
and Health adds material to the Agent’s income. 

Group Life insurance, while a comparatively 
recent development in the insurance business, has 
already assumed tremendous proportions. It 
opens the way to big sales and pays the Agent 
a substantial commission. It also affords an ex- 
ceptional opportunity to make a large number of 
individual sales of Life and Accident and Health 
insurance. Many of the Company’s Agents who 
have sold Group insurance policies, and who have 


T HE Missouri State Life is 


| Multiple Line Advantages 








taken advantage of the oppor- 
tunities offered by the sale of 
such policies, have sold large 
amounts of individual insurance 
which could not have been pro- 
cured in any other way. In ad- 
dition to Group Life, the Com- 
pany writes Group Accident and 
- Sickness and Group Accident, 
Death and Dismemberment. Agents are given the 
assistance of specially trained men in closing 
Group prospects. P 

Supplementing its Group coverage the Company 
offers its representatives the added advantage of 
writing business on the Salary Deduction Plan 
which enables groups of employees working for a 
common employer to purchase regular forms of 
Life insurance, in most cases without medical ex- 
amination, and have the premiums deducted from 
their pay by the employer. By this plan the bene- 
fits of Life insurance are greatly extended and the 
Agent’s opportunities greatly multiplied. 

Through its multiple plan of insurance selling— 
Life—Accident and Health—and Group, including 
Salary Deduction, the Missouri State Life offers 
its representatives a decided advantage over the 
one line method. Each one of its several lines 
furnishes valuable leads to each of the others. 

It is because of its progressive ideas and fore- 
sighted policy that the Missouri State Life has 
made such a substantial and rapid growth, now 
ranking 19th among the 348 Legal Reserve Life 
companies of the United States in amount of in- 
surance in force. 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


M. E. Singleton, President 


Life - Accident 


Home Office, Saint Louis 


Health - Group 
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English Home of Sun Life 
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The Sun Life of Montreal is as well known in many parts of the globe as any 
life insurance company, as it does a world-wide business, being entered in more than 
fifty countries. 

The company has a new building in London which is one of the most attractive 
structures in that city. A cut of the building is reproduced herewith. 

The Sun Life is entered in only a few states in this country, but is extending 
its business here gradually. 

The company was incorporated in 1805 and began doing business in 1871. Dur- 
ine the past ten years it has reinsured a number of companies. 


The president and managing director is ‘TV. B. Macaulay, one of the most dis 
tinguished men in the business. 


C. F. COFFIN A SPEAKER 
Business and pleasure were mixed 
during the evening of June 25, when the 
Colorado Association of Life Underwrit 
ers met at a banquet at the Denve 
Chamber of Commerce. 


Charles F. Coffin, vice-president an ILUNOISLIFE INSURANCE | 
general counsel for the State Life of In | 


dianapolis, was a guest of honor and th rol 

aiscioad speaker. John H. Frost o CM Scien SO 

Denver was awarded a silver loving cuy on ny 

for selling the most insurance of an, 
member of the association, during the 
year just ended, his total being $501,300, 
while P. W. Eames of Rifle, was given 
a loving cup for selling the greatest 
number of policies, 121. 

In the election of officers Ralph I. 
Taylor, special agent for the Mutual 
Life of New York, was elected president ; 
P. L. Pease, R. W. McClain, A. G. Scott 
and Sterling B. Lacy, vice-presidents ; 
John A. Culbreath, secretary-treasurer, 
and Curt A. Schroeder, chairman of the 
executive committee. 


In character, as in architecture, pro- 
portion is beauty.—Mora. 


GREATEST 


PLAN GROUP INSURANCE 

At a meeting of the New Jersey State 
Highway Commission held last week in 
Trenton, a resolution was offered by 
Commissioner Walter Kidde to investi- 
gate the advisability of obtaining group 
insurance for the employes of the State 
Highway Department. The resolution 
was favored by Commissioners Hugh L 
Scott, Perey H. Stewart and Abraham 
Jelin. Major W. G. Sloan, state highway 
engineer, was directed to have a report 
formulated for the next meeting of the 
board. Commissioner Kidde expressed 
the opinion that the protection of the 
insurance would prove to be of advan- 
tage both to the department and em- 
ployees. ‘ 


ILLINOIS 


COM PANY 


TO TAKE LARGER OFFICES 
Fred Lieberich, Jr., manager of th 
Acacia Mitesh in Newark, will move hi WANTS ‘ej ele) .) M E N 
Weiss Building, 671 Broad Street, New 
ak. This is due to the consistent prog 
Mr. Lieberich was recently re-electe: WILL PAY TH E M WEL 
Secretary of the Newark Life Under 


otices shortly to larger quarters in th 
Tess made by the agency. 
Whiters’ Association. 





AN INVESTMENT IN HAPPINESS | 


—is a connection with the 


Philadelphia Life Insurance Company 


Joy comes from: 
1. Having the Thing That Will Sell—we have a great variety of policy 
contracts with very liberal features. 
2. Home Office Co-operation. You’ll get it: Every help to help you sell. 
&. <A Lifetime Connection. Agents have been with us 10, 15 and 20 years. 


111 No. Broad Street, Philadelphia, Pa. 


A. M. HOPKINS, Manager of Agencies 














The Columbian National Life Insurance Company 


BOSTON, MASSACHUSETTS 
ARTHUR E. CHILDS, President 


\ Columbian National Agents can offer the best in 


LIFE, ACCIDENT and HEALTH INSURANCE 
Columbian National Policies make selling easier. 


Policies backed by one of the very strongest companies in the country, having ample 
capital, surplus and highest standard of reserves. 
Exceptional opportunity is offered to salesmen of 
character and ability. Communicate at once with 
Agency Depariment, 77 Franklin Street, Boston. 


























TAKE ADDITIONAL SPACE 


lor the purpose of taking care of the 
new agents which have been taken on 


yrlcet, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
during the past two months, the John FRANK J. HAIGHT, Presidcnt 


C. McNamara Organization, managers of INDIANAPOLIS 

The Guardis jfe, have taken addition: . 
he il ardian | ife, h ave take n udditional — Besos Des Moatsen 

cthee space at their present loction, 25 


Church street. 














ee Ey © $117,647,000 
eo, ee a a $13,691,000 





Insurance in Force........................ $857.429 8 6 
ROMPUO CT DOIG aia ok icddiarecewecess $76,344,849 





New England Mutual Life Insurance Co. 


Boston, Mass. 














ONWARD MARCH—1925 


Total of Paid-for Business 
1924 - - : - $134,242,954 
Mm - - . . 7a 


BANKERS LIFE COMPANY 
G. S. NOLLEN, President 
Des Moines, Iowa 


























Celebrating 


75th ANNIVERSARY 


DIAMOND JUBILEE YEAR ; 
Seventy-five Years of Service to Policyholders New Policy Forms 
New Added Features to Our Policy Contract 


Berkshire Life Insurance Co. 
Incorporated 1851 


PITTSFIELD, MASSACHUSETTS 
F. H. RHODES, President 
OPENING ALWAYS FOR RIGHT MAN 
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After allowing his life policy to lapse, he tore it up, threw His death occurred within the extended term period. 

it away, and soon afterwards moved to another part of After a long search, Travelers investigators found his 

the country. The Travelers continued the policy on an widow who could hardly believe that she was entitled 

extended term basis to the money 
WHEN DOLLARS SEEK THEIR RIGHTFUL OWNERS 

After carrying a Travelers life insurance policyholder had died about a year before 
policy for a number of years, one of our in one of the large coast cities, leaving a 
policyholders foolishly decided that he no widow and two children dependent upon 
longer needed the protection. relatives for support. 

Not realizing that the policy had any This evidence was quickly substantiated. 
cash value he tore it up and threw it away. The date of his death proved to be within 
A few months later he moved to another the extended term period, and the face of 
city, and nothing more was heard from him. the policy was quickly placed in the hands 

In accordance with its practice, when no of the widow. 
instructions are given, The Travelers con- The gratitude and surprise of this woman, 
tinued this policy on an extended term basis. upon learning that she was to receive the 
When the extended term expired, following full amount of life insurance that her hus- 
the regular procedure, the case was turned band had contemptuously thrown aside 
over to the cashier of the branch office some years before, alone would have repaid 
through which the policy was written, to our investigator for his efforts. She found 
determine whether or not the policyholder it difficult to understand why a “soulless 
was still alive. corporation”, such as big insurance com- 

The cashier investigated but was unable panies were supposed to be, should go to so 
to find any trace of him, so the case was much trouble, not to collect a large sum of 
turned over to the Claim Department so money, but to pay it. 
that a continent-wide search might be in- “The Travelers goes far out of its way to 
stituted. Following up a clue, one of our find claims to pay,” is the verdict of those 
investigators on the Pacific Coast learned who have benefited from these forms of 
that a man answering the description of this Travelers Service. 

i. ih sa * Ee oe ee. 
Tue TRAVELERS INSURANCE CoMPANY Tue Travecers INpemMNiry CoMPANY Tue Travecers ire INsuRANCE CoMPANY 
sities L, F. BUTLER, PRESIDENT FIRE 
ACCIDENT Hartford, Connecticut WINDSTORM 
LIABILITY, HEALTH, AUTOMOBILE, STEAM BOILER, COMPENSATION, GROUP, BURGLARY, PLATEGLASS, AIRCRAFT; MACHINERY, INLAND MARINE 
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How W. O. Cord Wrote 
Million On Patterson 


NATIONAL CASH REGISTER HEAD 





Dayton Man Now Carrying $1,800,000; 
- Made Up His Mind Quickly and 
Bought Promptly 





William O. Cord, general agent of the 
Penn Mutual Life at Dayton, Ohio, has 
written a million dollar policy on the life 
of F. B. Patterson, president of the 
National Cash Register Co. The story of 
the sale of this policy, as told by Mr. 
Cord, follows: 

“On June 15 I visited the plant of the 
National Cash Register Company to de- 
liver a life insurance policy of $111,000 
to J. H. Barringer, vice-president and 
veneral manager. This brought the to- 
tal amount of insurance carried by Mr. 
Barringer to $600,000. I was invited by 
him to have lunch in the N. C. R. dining 
room and a number of persons were 
seated at the officers’ table, including 
l'rederick B. Patterson, president of the 
company. 

Strong Advocate of Insurance 

“Mr. Barringer told the group that 
he had just taken this insurance with our 
company, and commented on the fact 
that he thought life insurance furnished 
a splendid investment and his advice was 
that men should carry as much insurance 
as they financially could afford. Both 
Mr. Barringer and Mr. Patterson_ took 
occasion to ask me questions. I an- 
swered their inquiries to the best of my 
abiilty. As a guest, however, at the 
table, I did not feel that it was the 
proper thing for me to initiate conver- 
sation on the subject of insurance. I 
told Mr. Patterson that I felt it would 
be indiscreet on my part to permit the 
general conversation to drift entirely to 
my line of business. I observed one 
thing, however, that Mr. Patterson was 
dong a great deal of original thinking 
about the whole subject. I had not 
talked to him specifically about the mat- 
ter of life insurance. His own business 
training showed itself in a most impres- 
sive manner. I did not sell him the 
$1,000,000 life insurance that he pur- 
chased so recently. Mr. Patterson sold 
himself on this matter, a most unusual 
thing, but quite characteristic of the 
president of the National Cash Register 
Co, Following our luncheon Mr. Pat- 
\erson invited me to his office and com- 
missioned me to place a million dollars’ 
of insurance on his life. 

“The whole matter did not consume 
more than thirty minutes, including our 
conversation at the luncheon table, and 
iy visit to the president’s office. This, 
by the way, was the first interview I 
had ever had with Mr. Patterson. He 
now carries $1,800,000 personal insurance. 
He has just passed his thirty-fourth 
birthday. 

“It may be of interest to readers of 
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Capital and Surplus 
Insurance in Force....... 

Payments to Policyholders........... 









INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 


Issues the most liberal forms of ORDINARY Policies from $1,000.00 to tC al 
with premiums payable annually, semi-annually or quarterly, and INDUSTRIAL 
Policies up to $1,000.00, with premiums payable weekly. 


CONDITION ON DECEMBER 31, 1925 


Total Payments to Policyholders Since Organization... 
JOHN G. WALKER, President 


eee cvcccccccccccecccecees $46, 562,667.40 
+. 39,940,092.25 
++  6,622,575.15 

- 292,834,191.00 
sdeenee 3,392,156.76 


39,176,371.91 











of service inaugurated at its birth. 


Springfield, Massachusetts 








Seventy-five Years Ago 


the Massachusetts Mutual Life Insurance Company was organized by a 
group of men with unusual foresight. 
would create a personality of strength and friendliness, and conduct its 
affairs so as to win and hold the confidence of policyholders. 

During all these years this institution has faithfully maintained the spirit 


To-day it ranks with the best com- 
panies in the country and is known throughout the land as 


The Company of Satisfied Policyholders 
JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


They conceived an organization that 


Organized 1851 














your publication to know that Frederick 
B. Patterson came to the presidency of 
this great National Cash Register Co. a 
short time before the death of his father, 
the late John H. Patterson, world-fa- 
mous industrial leader and philanthropist. 
He has not only followed in the foot- 
steps of his father, but he has increased 
the business of the company and intro- 
duced many new ideas which have com- 
bined to make him one of the outstand- 
ing industrial executives in America, if 
not the world. The retention in Dayton, 
Ohio, of the experimental station of the 
United States Air Service is due to his 
efforts. Under Mr. Patterson’s leader- 
ship a whirlwind campaign was carried 
on, in which, in two days’ time $400,000 
was raised among Dayton citizens and a 
thoroughly adequate 5,000 acre tract of 
land east of the city was purchased and 
given to the Government as a perma- 
nent home for the experimental station. 
Mr. Patterson was also the leading spirit 
in the forming of the Dayton Industrial 
Association, of which he is now chair- 
man.” 


The United States Life reports a very 
successful six months’ business, with 
monthly increases since February in the 
amount of outstanding insurance, an in- 
crease in assets, and a large gain in sur- 
plus. 




















APPOINTS LOUIS FOSTER 





Will Be Eastern Supervisor of Agents 
of the United States Life 
for N. Y., N. J., and Pa. 

The United States Life has appointed 
Louis Foster as Eastern Supervisor of 
Agents, covering especially the territory 
of New York, New Jersey and Pennsyl- 
vania. 

Mr. Foster has been with The Travel- 
ers, and has had about ten years’ expe- 
rience working among agents, chiefly in 
casualty lines. He has had a varied ter- 
ritory—in New England and Chicago, as 
well as in New York. He was born in 
Boston in 1890, educated at a village 
school in Vermont, and was graduated 
from Dartmouth College in 1913 with the 
degree of A. B. 


MADE OKLAHOMA MANAGER 

C. S. Caldwell, formerly with the Kan- 
sas City Life, has been appointed Okla- 
homa manager for the Jefferson Stand- 
ard Life of Greensboro, N. C. The ap- 
pointment became effective July 1. Cald- 
well entered the life insurance field nine 
years ago, stimulated with the ambition 
to earn his way through the university. 
This he accomplished through life insur- 
ance underwriting, completing his course 
and getting his degree from the Univer- 
sity of New Mexico. 


H. S. SUTPHEN PRESIDENT 





General Agent of Equitable of lowa 
Made Head of Pittsburgh Conven- 
tion of Life Underwriters 
At the annual meeting of the Pitts 
burgh Life Association 
Howard S. Sutphen, general agent of the 
Equitable Life of Iowa, was installed as 
president of the association by retiring 
president F. W. Ries, Jr., general agent 
of the Canada Life. Mr. Sutphen was 
second vice-president of the association 
two years ago and during the past year 
has been a member of the board of di- 
rectors and chairman of the progarmme 
committee. 


Underwriters’ 


He was also chairman of the 
general committee for the annual Sales 
Congress. 

Other officers installed at this meeting 
were: First Vice-President, Harold D. 
Krafft, general agent of the Standard 
Life; second vice-president, Robert N. 
Waddell, agency secretary of the Con- 
necticut General; treasurer, E. A. Spen- 
cer, Mutyal Life of New York; director 
for two years, Frank C, Pierson, man- 
ager Prudential ordinary department. 
Directors for three years, Lee D. Hem- 
ingway, general agent Connecticut Mu- 
tual; F. W. Ries, Jr., general agent Can- 
ada Life; W. L. Phipps, agent Reliance 
Life; R. A. Tucker, agent Travelers; J. 
Milton Ryall, agent National Life of 
Vermont. 


VALUE OF GROUP INSURANCE 

Since January 1, the Equitable Life 
Assurance Society has paid 1592 Group 
Insurance death claims, totaling $2,303,- 
215. An analysis reveals that about 40 
per cent. of those who died carried no 
other insurance, and that more than 20 
per cent. carried not more than $500, or 
only enough to take care of the expenses 
of the illness and burial. It requires 
little imagination to realize how urgent- 
ly the group insurance was needed by 
the survivors during the difficult period 
of readjustment. Another glance at the 
records showed that 75 per cent. of the 
money disbursed went to wives and 
mothers as beneficiaries. 


SUCCESS WITH A LETTER 


R. D. Harris, of the Connecticut Gen- 
eral, recently had the company circu- 
larize 160 Massachusetts Agricultural 
College seniors with a “How to Buy Life 
Insurance” letter. He has already inter- 
viewed 130, regardless of whether or not 
they replied to the letter and has se- 
cured 31 applications for $91,000, entirely 
upon first interview. Of the total, $87,- 
000 is income at 65. 


MADE A VICE-PRESIDENT 
Charles McCune Heissenbuttel. who 
has been with Sisley & Brinkerhoff, Inc., 
general agents Travelers, New York 
City. since 1917, has been made a vice 
president of the corporation. 





He Won't Say That 


He won’t say—“Not interested,” if you have preceded your call by 
a series of thought provoking letters. 


He won’t say—“I can’t see your proposition,” if you have illustrated 
your service at work by the use of graphic pictures. 


These are a few of the time-wasting objections that are overcome 
by the effective circularizing system of The Lincoln National Life- 


Cink uP (wr tHe (LINCOLN) 
ms ~The Lincoln National Life Insurance Co. 


“Its Name Indicates Its Character” 
Lincoln Life Building Fort Wayne, Indiana 
More Than $425,000,000 in Force. 
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Pennsylvania 








Provident Mutual 


Life Insurance Company of Philadelphia 





Provident agents in their approach have the 
advantage of the national advertising of the 
Company which is striking and original, 


and also of a Direct Mail Campaign. 


Founded 1865 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and is pub- 
lished every Friday by The Eastern Un- 
derwriter Company, a New York corpora 
tion, office and place of business, 86 
Fulton Street, New York City. Clarence 
Axman, President and Editor; W. L. 
Hadley, Secretary and Business Manager; 
Edwin N. Eager, Associate Editor. The 
address of the officers is the office of this 
newspaper. Telephone number: Beck 
man 2076. 

Subscription Price 
copies, 25 cents. Canadian subscriptions 
$1.00 for postage should be added. Other 
countries outside of Canada $1.50 for 
postage should be added. 


$3.00 a year. Single 


Entered as second-class matter April 
1, 1907, at the Post Office of New York 
under the act of March 3, 1879. 


WHY MOTOR CAR INSURANCE 
SHOULD BE IN STRONG 
COMPANY 
The Travelers makes an. interesting 
point in an argument for automobile in 
surance in a company of unquestioned 
financial resources by stating that a few 
dollars a year can be “saved” in the 
operating cost of a car by never chany 
ing, the oil, but experienced motorists 
know that such a “saving” is likely to 


result in) tremendous repair bills” for 


burned bearings and scored cylinders 


“ 


Likewise, a few dollars can be “saved” 


by purchasing automobile insurance in 
a weak insurance carricr, but, the Tray 
elers points out, such a “saving” may 
esult in one or more of the following 
costly experiences: 

(1) Your insuranee organization may 
claim has been 


dissipate before your 


scttled, leaving you handle as best 
you can. 

(2) The attorney-in-fact may sugevest 
that the best way for you to secure the 
indemnification for your loss is to col 
lect it from your fellow insurors, bring 
ing suit, if necessary, to secure pay- 
ment. 

(3) Your: insurance organization may 
refuse to pay the juaggment under the 
bankruptcy clause; i. e., that your means 
wore insufficient to meet it, and that 
therefore you suffered no loss. 

(4) The experience of your insurance 


carrier may be adverse, and you may be 


called upon to pay substantial assess 


ments to help liquidate the claims of 
your coinsurors. 

(5) You may have an accident while 
outside the which 


touring territory in 


your insurance carrier operates. Local 


authorities may refuse to accept the 
fact that you are insured in an un- 
known (to them) organization as suffi- 
cient assurance of financial responsibility 


to release your car from custody. 


WISCONSIN FIRE FUND 

Commissioner Johnson of Wisconsin 
has issued a statement relative to the 
State Fire Fund. Briefly, it is sum- 
marized as follows: 

Total assets, July Ist, $1,369,210.41 
which is an increase of $48,462.73 during 
the past six months. Premiums collected, 
$14,354.13; interest, $34,132.35, a total in- 
come of $48,486.38. Losses paid, $ $3,739.85, 
with $2,672.94 for expense of manage- 
ment. The mortgage and bond invest- 
ment of the State Fire Fund now 
amount 


to $1,294,995. 
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Insurance Men Go to 
Bottom in Submarine 


STUCK IN MUD FOR A TIME 
Then, Arise to Surface; Editor Frank L. 
Armstrong Describes Sensation 
Of Passengers 


lrrank L Armstrong, Editor of “The 
Insurance Age: W. ¢ Hlill of “The 
Standard,” and some insurance ayents re 
cently were passengers on the Submarine 
S13 when i took a dive near New Lon 
don. Armstrong, [lill and the agents were 
altending the New I:ngland agents’ con 
vention when they accepted the invitation 
Armstrong describes his experiences in 
part as follows: 

| was reporting an insurance conven 
tion at the Griswold, Eastern Point, New 
London, Conn., which is situated within 
a few miles of the Submarine Base at 
that port. The subs daily make the trip 
down the river Thames to the open sea 
where they do their daily dives and keep 
generally fit and in trim. 

During the convention arrangements 
were made with the head of Naval Base 
for an exhibition trip, for another news 
paperman and myself. Later it > was 
found possible to take on a few more 
passengers so the party was enlarged to 
include some of the convention officials 
and others 

The day of the “dive” turned out to 
be one of those sullen, drizzly, forbod 
ing days. Soon on board the tender the 
short run to the sub was made and then 
to vet aboard. 

Now, getting aboard a sub is not the 
same as boarding an ocean liner at the 
dock. One climbs up the side to the 
board deck. From = this) point he can 
make the descent into the “innards” 
through a hatch used by the crew or he 
can “shin” up the conning tower sides, 
which constitute a small canvas covered 
bridge used by the navigating officer 
when running on top the water. The 
writer went up over the bridge and down 
the hatch at this point. It is an opening 
about the size of a medium built per 
son’s body. By carefully feeling about 
with one’s legs, ladder runes may be 
found, and the descent is made, accom 
panied by a more or less aimless waving 
of the lower extremities in the process 
of connecting with the ladder. 

Yes, It’s Hot 

Landing in the conning tower, which 
by the way is an exceedingly compact 
and small area, one finds another open 
ing in the floor or deck, which may be 
wegotiated in pretty much the same way 
as the first hatch. When this latter de 
scent has been made you are in the so 
called lower regions. 

And now for the “dive.” The ordet 
was given to “submerge,” and things be 
gan to happen. Men popped in and out 
and took up their stations to handle the 
various parts of the machinery. The 
mast came down inside its sheath, bring 
ing along with it the radio antenna, 
which was then lashed fast; the peri 
scope came ratcheting out from the con 
ning tower, and the diving plans were 
rigged out. The big electric motors, 
driven by huge storage batteries, came 
into play and*it began to get hot. The 
writer squeezed himself into a cornes 
out of the way and watched the 
ings. Now the first thing that impresses 
vou is the heat, stickey, moist heat. In 
fact it is hot. It soaks you plenty. 





proceed 


Commander Thomas, who was the offi- 
cer in charge, was in_ position at the 
control center. Here is located the peri 
scope and a lot of other things. In fact 
the whole place was packed full of 
wheels, gages, levers, and mysterious ap- 
pliances, which have to be coaxed and 
pulled and watched by the men at their 
stations. The orders were all given by 
the commander, and consisted in direc- 
tions to the men with reference to han 
dling the various appliances that oper- 
ated the tanks, vents, ete 

For instance. “Open the port tank.” 
“Yes, sir.” The man near me_ fussed 
around a minute at a valve. Then he 
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Frank N. Everett, formerly — The 
Prudential, was appointed manager of 
the life underwriting and policy ie 
divisions of the Missouri State Life, at 
tended George Washington University, 
Washington, 1). C 

His insurance experience previous to 
his work as an underwriter for The Pru 
dential, was gained with the old Provi 
dent Savings Life of New York, where 
his duties were varied. When The Pru 
dential entered the Canadian field, Mr. 
everett was transferred from the home 


turned to the officer and said. “It won't 
work, sir.” “What is the matter?” 
“Stuck in the mud.” 

Stuck in the Mud for a Time 

There we were under the ocean, stuck 
in the mud. Not so good. It made one 
feel a litthe funny—just for a moment 
“Blow the vent,” came the next order. A 
rumbling and blast and all was clear. 

Now when you submerge this is what 
happens. The submerging tanks, con 
trolled by valves, are opened up so that 
the sea rushes in giving the necessary 
weight to sink the ship. The submerg- 
ing planes at cither end of the ship are 
tilted so that the propelling power of the 
engines aid in pulling the ship beneath 
the surface. This is quite a trick to do 
nicely, so as to have the ship sink on an 
even keel. Commander Thomas proved 
himself to be an expert, for the ship 
went down to the bottom with very litth 
side motion. It was not difficult at all to 
keep one’s feet. In case it is not desired 
to go clear to the bottom, the proper 
depth is reached and the valves are 
closed and the planes manipulated to 
keep the ship steady. 

1 think the 
perhaps the worst feature of the “dive. 
This may be exaggerated by the psy- 
chology of the affair, for of course, one 
realizes he is hermetically sealed up as it 
were, and very much down in the depths. 
We stayed down for nearly a half-hour, 
during which time the writer spent about 
half the time in the conning tower where 
through the port ne rerio he could see 
the water and hear it sloshing about the 
sides and overhe i It is rather a pe- 
culiar feeling to realize that you are 
resting on the bottom of the ocean with 
tons and tons of water all about you. 
One cannot help the thought recurring 
that he hopes all is well with the ma- 
chinery and there, is a little feeling of 
relief when you feel the ship rising and 
realize that you are on the way to the 
surface again. 


sensation of stuffiness 1s 


” 


ee! 


office and made assistant manayer of the 
Canadian division. He was tendered 
testimonial dinner by the employes of his 
department upon severing his connection 
with The Prudential. 

* Ok 


A. D. Lange is editor and publisher of 
“Insurance Pictorial,” a syndicated house 
organ for insurance agents, which has 
moved from San Irancisco to Indianap- 
olis. He was formerly editor of the 
“ireman’s Fund Record.” 

Mr. Lange was born at De Soto, Mo. 
June 18, 1894. His education was re- 
ceived in the public schools of Portland, 
Ore., and completed at the University of 
Wisconsin. After the World War, in 
which he served with the United States 
Army, Lange went to San Francisco in 
1919 as advertising manayer for the 
Fireman’s Fund. 

x Ok Ok 


William H. Hunt, who was president 
of the Cleveland Life, has one of th 
largest) private collections of — travel 
photographs in the country, thousands 
of them. These consist of unusually in- 
teresting views of the architecture, arts, 
customs and people of the many foreign 
lands through which he has _ traveled. 


* ¢ * 


Charles H. Beckett, actuary of the 
State Life of Indianapolis, and a mem- 
ber of the board of that company, was 
formerly associate professor of mathe- 
matics at Purdue University. 


*x # * 


Raymond C. Dimon, recently clected 
assistant secretary of the life depart- 
ment of The Travelers, is a Hartford 
man and has been with that company 
since October, 1921. He started in the 
life, accident and health claim division 
and later became supervisor of the chain 
division of the life department. John 
Malone has also been clected assistant 
seeretary of the life department as chief 
underwriter of that department. He has 
been with the company since 1916, 


x * * 


Mian Gulian of the J. 1). E. Jones 
\eency of the Equitable Life Assurance 
Society, who was formerly captain of 
the Brown University eleven and  all- 
\merican tackle, took the Equitable’s 
training course last October. He 1s 
doing well. Another star of the gridiron 
with the Equitable is Jackson M. Keefer, 
a graduate of the same course, who was 
all-American half-back on the Brown 
team of 1925. 


Edward Manley, formerly wireless in- 
spector of the Underwriters’ Laborato- 
ries, has recently been athe chief 
wireless operator for the American Mu- 
seum Greenland Expedition, which sailed 
the middle of June for the Arctic regions. 


* * x 


W. T. Grant, president of the Business 
Men's Assurance Company, Kansas City, 
tells in the “Insurance Magazine” of that 
city what he was doing at the age ol 
twenty-five. Tis little story follows: 

“T was representing the National Life 
Insurance Company, U. S. A., working 
in Colorado, under the supervision of 
their state manager at Denver, during 4 
portion of that year. 

“Just a few months before | reached 
ave 25, I together with one of my asso 
ciates, was invited to go to Butte, Mont, 
to open an office in that city for the han- 
dling of the company’s business in Mon- 
tana. 

“Tl remained there for several months 
and was then transferred to Kansas Uly 
and placed in charge of the company> 
office here, remaining in that posite! 
during the balance of the year that 
called myself twenty-five.” 
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Companies Defend 
New Commissions 
HAVE BEEN PAYING TOO MUCH 


Revision Has Become an 
Necessity; Should Drive 
the Unqualified Agent 


Economic 


Out 


Outside of a hearing to be granted 


Philadelphia fire agents in the near fu- 
ture the Committee of Fifteen of the 
Eastern Underwriters’ Association has 


heard from representatives of all the 


agents in the territory to be covered by 


the new organization. The local organi- 
zation at Philadelphia was unable to meet 
to send a delegation to the hear- 
ing held in New York City last week. 
Sentiment 


in time 


among the companies ap- 


pears to be that in spite of the 


objections made at the 


many 
hearings of ex- 
territory the 
proposed rates will not permanently in 
jure the income of the agency forces, but 
will prove a really healthy development 
in the economic re adjustment of fire in 
surance in the New England and Middle 
Atlantic States. The Committee of Fif- 


cepted cities and ordinary 


teen is hoping to be able to have the 
Kastern Underwriters’ Association fully 
formed within a short time and then the 
companies will be asked to. sign the 


agrecment, 

It is now expected that companies writ- 
ing more than 90% of the business in 
the states to be governed will come into 
the organization, so that at the present 
time there is little doubt but what the 
kK. UL A. will become a reality within a 
few months. The new commission rates 
are to be effective on and after October 
1 of this year, giving three months for 
readjustments. 

Change An Economic Necessity 

In the opinion of 
inl A of 
committee, the 


a spokesman for the 
Fifteen, the organization 
majority of local agents 
outside the excepted ciites, will not lose 
by the change. It was not with the in 
tention of making local agents stand the 
brunt of reductions in acquisition costs 
that caused the changes in commissions 
but the workings of fundamental eco- 
nomic laws. Fire companies have been 


paying too much for their business 
These high rates have had the natural 
and inevitable result of inviting compe 
tition from many sources so that there 


is today no underwriting profit on busi 
hess costing 80% to 40% in commissions, 

\t the agents’ hearing last week an 
from Worcester declared that the 
situation there,, which for awhile had 
been so profitable for the old-time 
agents, because of high commission rates, 
had become bad. The excess commis- 
sions had attracted many new agents. 
In the end the small group of legitimate 
agents was not making any greater 
profits than before, having lost many of 
their lines to these new agents. 


With the commissions definitely fixed 
in the schedule of the Eastern Under 
writers’ Association, and with no loop 
holes existing such as permitted the 


Worcester situation under the Eastern 
Union rules, agents will not be tempted 
to bid for excess compensation. This 
mere fact should tend to drive out of in- 
surance hundreds of unqualified agents 
whose sole reason for staying in the 
business has been the lure of high com- 
missions on a small amount of business 
they could grab away, through friends 
or relatives, from regular agents. 

The 15% and 25% scale was worked 
out with the idea of giving a good rate 
of return to the legitimate agent, ac 
cording to the spokesman for the EF. U. 
A., and on the other hand, making it 
economically impossible for the unquali- 
fed agent, the ex-barber, bartender, or 
What not, to make a living by the plac- 


Form New Company 
To Insure Druggists 


IN THE PROVINCE OF ONTARIO 


Special Redvetion on Fire Insurance 
Offered; Has Connections With 


Two Reinsurers 


Community Agencies Limited is the 
name of a new company licensed in On- 
tario, Canada, with a capital of $100,000. 
Under the heading of possibilities of the 
company it is stated that there are 1,500 
druggists in the Province of Ontario 
and that the object of the company is to 
secure the fire insurance of these drug- 
gists at a reduction in rate of 20% the 
first year and 30% the second year. 

In its prospectus the company says: 

“There is approximately $21,000,000 of 
fire insurance in force on the stock and 
fixtures of the druggists throughout the 
Province. 

Expects Premiums of $260,000 

“Should this company be successful in 
securing 00% of this business, the earn 
ings from this source would approximate- 
ly net the company $130,000 in premiums. 
Experience shows that other insurance 
in force in other lines of the druggists 
exceeds their fire insurance premiums, 
therefore the company should at least re- 
ccive a premium income of $260,000. The 
commissions or earnings on this amount 
would be at least $65,000. 

“It would appear from the prospectus 
that in the case of a company formed 
for the purpose of viving shareholders 
an indirect rebate on their fire insur ance 
in the way of dividends, if that is their 





ing of a few risks each year. This busi- 
ness will revert to the legitimate, quali- 
fied agent with full agency facilities, and 
his inereased volume of business will 
more than make up for any fractional 
loss in his percentage of return. 
Concerning brokerages, it is the hope 
of the EK. U. A. that local boards will 
be strong enough to fix for themselves 
rates to be paid to brokers that will 
leave enough to grant a profit to the 
avent. Naturally, some agents will have 
to reduce their broker ages, but this will 
be left to the action of local boards of 
fire underwriters. 
Fears that some companies will not 
join the E. U. A. with the very idea of 
picking up choice business by slightly 
Increasing commissions all around are 
not taken over seriously. The few com- 


panies which may attempt that course 
are going to find it hardly profitable to 
pay ‘commission rates in excess of 15% 
for unprotected vides and 25% for pro- 
tected risks. The answers of some 
avents are that the companies have al- 
ready paid these exeess commissions. 
Truc, says the spokesman for the E. U. 


\., but the companies have found this 
method decidedly unprofitable. That is 


why they are eliminating to a large ex- 
tent the existence of excess commis- 
sions. 


purpose, one would expect 
to a license to be challenged.” 
The prospectus continues : 
“The following is a summary showing 
the results of the first one and a half 
months of operation: 
250 policies with an aggregate 
PRCT OI ae ce ois cedcaekcacn $8,662.74 
has been secured, and on_ this 
basis we can estimate a yearly 
business of: f ’ 
2042 policies with an estimated 
PPOMINNEK OF. cok so lkccccetek 77,964.06 
A conservative estimate of earn- 
ings on the above income is. ..15,592.93 
and deducting estimated ex- 


their right 


penses and overhead of...... 7,000.00 
would leave a net earning of... .$7,932.93 
or better than 11 cents per share divi- 


dend on 70,000 shares, which we esti- 
mate will be issued during the first year. 
Assets of the Company 

Goodwill: While Mr. W. A. Smith 
was manager of the Toronto Safe De- 
posit and Agency Company, Limited, he 
made a specialty of insurance for the 
druggists, and was instrumental in se- 
curing from the insurance companies 
special rates and special features per- 
taining to all druggists’ insurance, which 


was thoroughly investigated and en- 
dorsed by the Rexall Club and other 
prominent druggists of Ontario, 
Contracts: The company has con- 
tracts with two reliable insurance con- 


nections which authorizes the acceptance 
of druggist insurance at a reductién of 
20% the first year and 30% the 
year off the tariff rates. 

The company has completed a contract 
with a large investment and mortgage 
company which states that all insurance 
protecting the investments or mortgages 
of their company must be placed through 
the office of our company. 


second 


MUST PAY PROMPTLY 
Commissioner of Insurance 
Wisconsin has issued the 
ing relative to the State Insurance Tax: 
“Bearing in mind the purpose of the 
law, to prevent discrimination, an exten- 
sion of credit for sixty days without in- 
terest cannot be granted to some policy- 
holders and an interest charge imposed 
on others. After such first sixty days 
there must be an interest charge of not 
less than the legal rate—i .e., 6%—and 
such interest rate imposition must be 
without discrimination and applicable to 
all. such credit extensions, and must be 
agreed upon in writing. Such interest 
rate imposed must be collected and re- 
mitted to the company.” 
There is both a fine and jail sentence 
penalty. 


Johnson of 
following rul- 


WITH SWITZERLAND GENERAL 


Leo J. Hart has been appointed ocean 
and inland marine underwriter for the 
Switzerland General on business written 
through the office at 56 Beaver street, 
New York City. Mr. Hart has been in 
marine insurance since 1907, receiving his 
training with the British & Foreign and 
the Royal. Up to June 30 he was con- 
nected with Roberts & Ebert, Inc., gen- 
eral marine attorneys for the Standard 
Marine, Automobile of Hartford and the 
Union of Canton. The Switzerland Gen- 
eral has been in the United States since 
1872. 





J. A. KELSEY, President 


| CAPITAL 
PREMIUM RESERVE . 
OTHER LIABILITIES 
NET SURPLUS 
TOTAL ASSETS 





| STANDARD 


INSURANCE COMPANY 


OF NEW YORK 


Head Office: 45 John Street, New York 
G. Z. DAY, Vice-Pres. and Secretary 


Statement December 31, 


1925 


F ; . $1,000,000.00 
610,292.51 

; 135,010.00 

° 1,251,747.80 
2,997,050.31 























The point is this. 
You can always 
be sure of a 
satisfied policy- 


holder when you 
insure him in 


The Home Insur- 


ance Company 
of New York. 
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Hardy Courses at 
New York University 


THEY WILL START THIS WEEK 
Adjustment of adie and Brokerage 
Two of the Subjects; Course on 
“Social Insurance” Scheduled 





Two summer courses in insurance are 
to be given at New York University by 
KE. R. Hardy, 
Insurance Institute and assistant mana- 
ger of the New York Fire Insurance 
early part of 


secretary-treasurer of the 


Exchange, beginning the 
July. 

The course 
Insurance” will open on July 6 and con- 
tinue for a period of about three weeks. 
It deals with all branches of the insur- 
ance business, and is intended primarily 
for those students who desire to obtain 
a general knowledge of insurance. The 
other course will cover insurance law 
and practice, starting on July 26 and 
finishing on August 13. 

Mr. Hardy will also conduct winter 
courses in insurance at New York Uni- 
versity for 1926 and 1927. These will 
embrace casualty and fire insurance, as 
well as the regular courses in life in- 
surance, insurance law, insurance princi- 
ples. The fire insurance course is in- 
tended primarily for persons engaged in 
fire insurance or the real estate busi- 
ness. The following topics, among 
others, will be discussed: inspecting, rat- 
ing, fire protection, office organization 
of a fire insurance company, adjustinent 
of losses and brokerage. In addition to 
the systematic instruction there will be 
a number of special lectures by officials 
of various companies. Assistant Profes- 
sor Ackerman and Mr. Hardy will have 
charge. 

The course in casualty insurance will 
cover personal accident and health in- 
surance, corporate bonding, automobile 


known as “Principles of 


AUTOMOBILE’S CLAIMS 


New York Risks to Be Handled at 82 
Beaver Street; Others Through 
Roberts & Ebert Agency 

In regard to an inquiry about the han- 
dling of its ocean marine claims on New 
York risks, the Automobile of Hartford 
has made the following statement: 

“The Automobile Insurance Company 
is maintaining at 82 Beaver Street, New 
York City, a marine claim organization 
for the* purpose of handling to comple- 
tion claims under New York open ma- 
rine risks arising out of shipments made 
before midnight June 30, 1926. This 
office is also handling claims under other 
forms of ocean marine policies now on 
the company’s books in its New York 
territory. Brokers are requested to take 
up all such claims with the company’s 
claim office above mentioned. Claim 
matters concerning shipments under 
open policies and made subsequent to 
midnight June 30, 1926, will be handled 
by the office of Roberts & Ebert, Inc., 
60 Beaver Street. The company’s ocean, 
as well as its inland marine business 
throughout the United States and Can- 
ada, will continue to be handled under 
its established agency plar an,’ 





insurance, steam boiler 
wheel insurance, workmen’s compensa- 
tion and other forms of casualty insur- 
ance. Classes will start in September 
and continue until February, 1927. New 
classes will then be formed, starting in 
lebruary and finishing in June, 1927. 

The aim of the course in “Insurance 
Law and Practice” will be to present in 
a practical way fire, life, accident and 
health insurance, with a critical exami- 
nation of the application, the warranties 
therein and the various forms of poli- 
cies, the legal rights of the insured, the 
beneficiary and the insurer, etc. Classes 
will start in September and finish in 
February. 

A course in “Social Insurance” is to 
be given later, during 1927-28. 





insurance, fly- 
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INCORPORATED 1868 


Che Standard Fire Insurance Co. 


OF NEW JERSEY 
TRENTON, N. J. 


W. M. CROZER, Secretary 














LA RUE WITH AMERICA FORE 
Miide Assistant Seurtions of Western 
Department of America Fore Group; 
With Oil Association 


H. W. La Rue has been appointed 
assistant secretary of the Western De- 
partment of the America Fore organiza- 
tion, effective —— 1. He is now 
assistant manager of the Oil Insurance 
Association, which position he has held 
for the last five years. He was pre- 
viously connected with the Continental 
as assistant secretary in charge of the 
recording department and as assistant 
secretary of the America Fore organiza- 
tion he will now be identified with the 
recording underwriting, giving particular 
attention to high value special hazard 
risks and sprinklered business for all 
four of their companies. 

Mr. La Rue is a native of Texas, but 
came to Chicago as a boy and entered 
the general office of Marshall Field & 
Company, leaving that concern to go 
with the Continental in 1901 in a cleri- 
cal capacity. He was consistently pro- 
moted to various posts in the Conti- 
nental office until he was finally appoint- 
ed an assistant secretary in August, 1917. 


NEW EARTHQUAKE RATES 

A committee of the Board of Fire 
Underwriters of the Pacific is working 
on a general revision of earthquake 
tates. It is expected that the changes 
will be upward. 


FIRST LONDON CONFERENCE 


London.—Representing a membership 
of upwards of 10,000, belonging to the 
clerical staffs of insurance companies, 
delegates from 53 branches in different 
parts of England, Scotland, and Ireland 
attended the recent annual conference of 
the Guild of Insurance Officials which 
has just been held in London under the 
chairmanship of G. Ibberson. This is the 
first year that the conference has ever 
been held in London. 


AGENCY INCORPORATES 
Jones & Whitlock, Inec., New York 


City, insurance brokers and agents, has 
been chartered at Albany with a capital 
of 200 shares non par value. James A. 
Whitlock, 185 Tyson Street, New Brigh- 
ton, S. I.; Christian A. Siebold, Ramsey, 
N. Y.: and Harry H. Skinner, 27 West 
44th Street, New York, are directors 
and subscribers. Davies, Auerbach & 
Cornell, 34 Nassau Street, Manhattan, 
are attorneys for the corporation. 





ADJUSTERS MERGE 


McBryde, Bourne & Kennedy, Inc., in- 
dependent adjusters of Orleans, and 
Campbell & Ford, independent adjusters 
of Shreveport, La. have merged their 
business under the name of McBryde, 
Bourne & Kennedy, Inc. 





LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 





Neal Bassett, President 
John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. 


Ry + 
A. ay ey Secretary 
Wells T. Bassett, Secretary 


FIREMEN’S 


INSURANCE CO. 


of Newark, N. J. 
Organized 1855 
Statement January 1, 1925 
ASSETS AND LIABILITIES 


Capital ....$3,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities 


Net Surplus. . 
Assets 


8,536,871.80 
3,586,660.11 


... -$15,123,531.91 





Policyholders’ Surplus 
$6,586,660.11 





Henry M. Gratz. President 

Neal Bassett, Vice-Pres. 

John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. 


r. 
rags & Vaughan, Secretary 
oem: Secretary 
Welle T 


Girard F. & M. 
INSURANCE CoO. 


of Philadelphia 

Organized 1853 
Statement January 1, 1925 
ASSETS AND LIABILITIES 


Capital ....$1,000,000.00 
Reserve Reinsur- 
ance Fund and 


Reserve for all 
other liabilities 


Net Surplus. . 


3,213,098.14 
1,260,934.06 


Assets .....$5,474,032.20 


Policyholders’ Surplus 
$2,260,934.06 

















Neal Bassett, President 

John Kay. Vice- Pres. and Treas. 

mec Bliven, Vice-Pres. and West. 
re; A. ‘Snyder, Secretary 


assinger, Secretary 
Wells T. Bassett, Secretary 


MECHANICS 


INSURANCE CO. 
of Philadelphia 
Organized 1854 

Statement January 1, 1925 

ASSETS AND LIABILITIES 


Capital ....$ 600,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities 2,575,127.95 


Net Surplus. . 1,000,362.98 


Assets .....$4,175,490.93 


Policyholders’ Surplus 
$1,600,362.98 











H. M. Schmitt, President 

Neal Bassett, Vice-Pres. 

John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. 


Mer. 
~~ A. Hathaway, Secretary 


- H. Hassinger, ecretary 
Wells T. Bassett, Secretary 


National 
Ben Franklin 


FIRE INSURANCE CO. 


of Pittsburgh, Pa. 
Organized 1866 
Statement January 1, 1925 
ASSETS AND LIABILITIES 
Capital ....$1,000,000.00 
Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities 


Net Surplus. . 


3,751,385.75 
501,427.56 


Assets .... .$5,252,813.31 


Policyholders’ Surplus 
$1,501,427.56 
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Lists Objections to 
Reduced Commissions 


AGENT WRITES TO COMPANIES 





Cc. J. Ayres of Saranac Lake, N. Y., 
Would Favor Flat or Contingent 
Commissions 





Many local agents who object to the 
new commission rates proposed by the 
Eastern Underwriters Association have 
been writing their companies definitely 
stating their objections and offering sug- 
gestions for other ways of reducing ac- 
quisition costs. The agents say that it 
will not pay them to underwrite low 
if com- 


commission business carefully 

missions are cut, declare that the new 
scale is discriminatory in many ways, 
and that they may have to seek the 


representation of non-board companies 
which would be willing to pay the rates 
ow in force. 

: Clinton J. Ayres, of Saranac Lake, 
N. Y., one of the leading up-state agents, 
who has developed a large business in- 
cluding the insurance on many mountain 
camps of wealthy families, faces a se- 
vere cut in his income if the new rates 
yo through. These contemplate 15% 
commissions on unprotected risks and 
the majority of Mr, Ayres’ risks are i 
the unprotected class. Consequently he 
has written every company in his agency 
and has personally visited the home ot- 
fice of many of them, protesting against 
the changes. 

Following is Mr. Ayres’ letter, which 
represents the views of a large group 
of agents: 

Text of Agent’s Letter ; 

“LT trust that this letter will be received 
by my companies in the same spirit in 
which it is written for it is not the in- 
tent to convey in any way a critical or 
dictatorial attitude. I am writing rather 
that we may ‘reason together’ for I 
thoroughly believe that my companies 1n 
their accustomed sense of fairness will 
welcome the viewpoint of one of their 
agents. : 

“The problem of the companies to 
meet present conditions is fully appre- 
ciated. If action has to be taken which 
will prove to be for the best good of 
the majority of agents and companies, 
even though it would prove a hardship 
for this agency, it will be accepted by 
us, feeling that it is right and best for all. 

“As I understand the problem facing 
the companies, there is an apparent loss 
of underwriting profits, requiring drastic 
retrenchment to meet this loss, It is 
my understanding that these losses are 
on unprotected property, as a class, and 
to meet these losses it is proposed to 
reduce the agents’ commission from 25% 
to 15%, or a decrease of 40% in the 
commission. ; 

“Has this problem anything to do with 
the matter of acquisition costs? If com- 
missions have been, increased in the so- 
called ‘excepted Cities’ and added to ac- 
quisition costs, would it be fair and just 
to effect a general reduction to all 
agents’ commissions in order to correct 
a so-called evil in localities, rather than 
correcting the evil where it actually 
exists ? 

“Have commissions to agents outside 
of the so-called ‘Excepted Cities’ been 
increased during the period of five years 
in which it is claimed these underwrit- 
ing losses occurred? If the matter of 
agents’ commissions have in any wi 
entered into the losses, would a reduction 
of the agents’ commissions tend to bet 
ter conditions ? 

Would Not Improve Underwriting 

“If the commissions on unprotected 
properties are reduced 40%, what good 
effect is this going to have on this class 
of business? Is this going to mean bet- 
ter underwriting by the agent? Is he 
going to give better service for less pay ? 
If reduction of commission is to dis- 
courage this class in view of the fact 
that the agent will be unable to vive 
the same service as formerly, would it 
not be better for companies to discon- 
tinue writing this class entirely? If the 
companies wish to continue this class, 
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wouldn’t it be much better and in the 
end prove more profitable to increase the 
rates 124%% rather than decrease the 
compensation of the agent 40%. 

“Wouldn’t all agents be better satis- 
fied with a flat commission? My under- 
standing of the companies’ objections to 
a flat commission is that it would lead 
to competition with other companies, in- 
creasing this flat rate to 25% or more. 
What reason can be set forth that such 
conditions would not arise even with the 
proposed graded commission? It is my 
understanding that the companies claim 
that it is not possible to pay the same 
commission to agents in the so-called ‘or- 
dinary territory,’ that is the 20% and 
5% contingent that is paid to the su- 
burban field agents. Why? Would not 
a flat commission simplify bookkeeping 
for both agent and company? Isn’t the 
cost of time the paramount factor in ac- 
quisition costs? 

“Wouldn’t a flat commission effect a 
decided saving in the expense of hand- 
ling accounts current in the home office 
as well as in the agency? Would it not 
be better in attempting to solve this 
problem instead of merely looking at the 
matter of profits in terms of dollars and 
cents and trying to rectify it on this 
basis alone, to ascertain if there is not 
something wrong with the general in- 
surance practice ? 

“What is there in insurance practice 
that in any way encourages better under- 
writing by the agents? Isn’t his com- 
pensation the same whether he collects 
the premium on a good risk or on a 
bad risk? Wouldn’t the companies be 
just as well off at the end of twelve 
months if they did less business, but 
with a net profit? Couldn’t this be ac- 
complished if the rural agent were rec- 
ognized more as a factor in underwrit- 
ing ? 

Favors Contingent Commissions 


“Wouldn’t there be better final results 
if the agents, when appointed, were only 
allowed a very nominal commission, and, 
after remaining in business three years 
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and demonstrating their ability to under- 
write, were paid a liberal contingent on 
a three year average of their under- 
writing profits ? 

“Wouldn’t there be a better class of 
business and a better class of agent if 
each agent were compelled to demon- 
strate this ability before receiving the 
maximum compensation ? 

“Is it fair to the agent, who is estab- 
lished and has demonstrated to the com- 
panies he represents an ability and a 
desire to underwrite for profit, to have 
to meet the competition of the new agent 
who is appointed on the same basis of 
compensation as the established agency ? 

“Does this practice tend to encourage 
the old agent to turn down questionable 
risks when he knows they will be ac- 
cepted by the new agent who is seeking 
business only for the commission ? 

“1 trust these thoughts will be found 
helpful and I will be glad to have your 
comments.” 


TO ENTER MORE STATES 

The Capital Fire Insurance Company 
of California, which is now one of the 
Royal companies and which has _ its 
headquarters at Sacramento, plans short- 
ly to enter several Pacific Coast. states 
to write automobile as well as fire in- 
surance. 














your client 


maximum 


minimum cost. 








FIRE INSURANCE 


You no longer have to 
on 


necessity of fire insurance. 


sut you do want him to 
know that your primary inter- 
est is securing for him the 
protection at 


PHILADELPHIA 
FIRE & MARINE 
INSURANCE COMPANY 


1711 Chestnut Street, Philadelphia, Pa. 
209 W. Jackson Blvd., Chicago, Ill. | 
125 Trumbull Street, Hartford, Conn. 

200 Bush Street, San Francisco, Calif. 
Eighth Floor, Hurt Bldg., Atlanta, Ga. 


“sell” 


the absolute 


the 














Virginia Commission 
To Investigate Rates 


FIVE MEMBERS ARE APPOINTED 





Committee Will Make Probe of Fire, 
Liability and Casualty Rates; Re- 
port to Next Legislature 





Governor Byrd has appointed mem- 
bers of the commission which is to in- 
vestigate fire, liability, casualty and 
workmen's compensation rates in Vir 


ginia. Personnel of the commission fol 
lows: Dr. | Ap’, C. Chandler, president 
of the College of William and Mary, 


Williamsburg; Robert R. Parker, attor 
ney, Appalachia; Thomas S. Southgate, 
business man and exporter, Norfolk; 
Walker C. Cottrell, coal dealer, Rich 
mond; C, E. Jordan, attorney, Dublin, 
former member of the Legislature, 
Mr. Parker represented the county of 
Wise in the Virginia House of Dele- 
gates at the last session of the general 
assembly and gave the impression that 
he was distinctly hostile to insurance, 
particularly toward companies writing 
compensation risks. Wise is a big coal 
mining county, and in some instances it 
has een necessary for compensation 
companies to cancel off mine risks in 
the county because of unfavorable ex- 
perience, Mr. Parker is the only legis- 
lator on the commission. 
Mr. Cottrell was a member of the 
staff of former Governor E. Lee Trinkle 
who made a vigorous but unsuccessful 
fight while a member of the Virginia 
Senate to get through a workmen’s com- 
pensation state fund bill. He has been 
an active figure in city politics in his 
home city for some years, 
_Governor Byrd appointed the commis- 
sion pursuant to a resolution adopted at 
the last session of the Legislature. Dele- 
gate Wilbur C. Hall of Loudoun County 
sponsored the measure, It was original- 
ly proposed to inquire only into fire 
rates to ascertain whether there was 
discrimination against Virginia 
pared with those 
States, [| 


I as com- 
9se in force in adjoining 
«ater it was decided to extend 
the probe to rates in general casualty 
lines as well as fire. Substantial ad- 
vances in fire rates on some classes in 
Virginia have been put into effect since 
adjournment of the Legislature. There 
1s some speculation in insurance circles 
as to what effect this will have on the 
investigation, 

_ The commission is directed to report 
its findings at the next session of the 
general assembly. Governor Byrd left it 


to the body to choose its own chairman. 


etn 


C. H. GARNETT DEAD 

Carroll L. Garnett, assistant secretary 
of the Springfield Fire & Marine, for- 
mer special agent for this company in 
Virginia, was called to Virginia last week 
by news of the unexpected death of his 
father, Carroll H. Garnett, of Hampton. 
Mr. Garnett passed away at the home 
of his brother, William C, Garnett, well 
known local agent at Dunnsville, Va. His 
body was taken to Hampton for burial. 


Kingship is a profession which has 
produced both the most illustrious and 
the most contemptible of the human 
race.—Landor, 
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“Old Association” 
Sports; Big Success 


S. W. ROSS LEADS GOLFERS 
Many Ladies Attend This Most Attrac 
tive Summer Meeting at 
Saranac Inn, N. Y. 


There is perhaps no organization in 
fire insurance more prominently known 
than the New York State Association of 
Supervising and Adjusting Fire Insur- 
ance Avents, “The Old Association,” 
which held its fifty-fourth annual meet 
ing at New Saranac Inn, Upper Saranac 
Lake, N. Y., last week. The make-up of 
this organization is constantly changing 
as many members are cach year called 
to thome office “executive positions and 
new men take their places in the field. 

Once each year the “Old Association” 
gathers at some point suitable for the 
purpose, and since 1919 it has been New 
Saranac Inn, for an annual get-together. 
The occasion provides opportunity for 
social contact and for sports. The pro- 
vrams are arranged to meet the diversi- 
fied notions of the membership, and at 
the conclusion of each meeting it can 
invariably be said, “a yood time was had 
by all.” 

The program for last week’s meeting 
as printed in The Eastern Underwriter 
the previous weck, with additions there- 
to, was carried out. The address of re- 
tiring President R. F. Van Vranken, to- 
vether with the officers elected for the 
ensuing year, are printed in another col- 
umn of The Eastern Underwriter this 
week. The chief address, which was de- 
livered by Senator William T. Byrne, 
is printed in part in another column of 
this issue, 

The social and sport events are cov- 
ered in this story of the meeting. 

Absent Members 

Perhaps the only sorrow that ever at- 
tends an Old Association meeting is 
found in the absentees. This year prime 
favorites of the Association, J. M. Car- 
others, Phoenix of Hartford; F. Ff. Buell, 
Agricultural; John B. Dacey, Boston; 
John A. Jordan, Continental; RR. T. 
Stewart, North British & Mercantile; 
W. H. Taylor, American Central; C. R. 

Perkins, North British & Mercantile; 
and W. C. (“Billy”) Roach, Aetna, were 
not on hand. Some of the above were 
absent because of illness, others because 
of duties elsewhere precluded their 
meeting. They are all loved by Associa- 
ticn members and were missed, and it is 
the hope of all who were at Saranae Inn 
last week that another year will find 
them answering present when the roll 
is called. 





Old Guard 
Of the old guard of the Association, 
there were in attendance Frank L. Cur- 
tis, who has missed but one meeting 





Mr. and Mrs. E. R. Pond, 
National Union 





Mr. and Mrs. K. J. Cole, 








TEETER 














Mr. and Mrs. W. H. Cooper, Mr. & Mrs. L. J. Bickelhaupt, Mr. and Mrs. J. A. Wallberg, Mr. and Mrs. R.F. Van Vranken, 


“America Fore” 


Lodon & Lancashire 


since his induction to membership; 
“Baron” kK. H. Hornbostel, who is per- 
haps as well known to Old Association 
members as the Association itself; 
George P. Peck, the prolific bridger and 
volfer; and John W. Wood. 

This quartette is held in high respect 
because of their wide knowledge of fire 
insurance and field conditions through- 
out New York State, and because of the 
help they have always been glad to be to 
new generations of field men in the New 
York State territory. There is no blotch 
dishguring their long service and they 
are to be deeply congratulated for the 
manner in which they have carried on. 


Ladies 


The most pleasant thing connected 
with the annual meeting of the “Old As- 
sociation” is the increasing number of 
ladies, wives and sweethearts, mothers 
and daughters of field men and their 
friends who vrace the occasion with 
their presence. It is not many years ago 
when only a dozen or so, more or less, 
found delight in accompanying their hus- 
bands to the meeting. Last week if the 
women had been counted the men would 
have had very little edge in the matter 
of numbers. There is a fine fraternity 
building among the women folk of Asso- 
ciation members which must have a ben- 
eficial effect on the whole activities of 
the organization, 

Accompanying this account of — the 
meeting last week there are snaps of 
some of the ladies who were present. 
One look should create a desire on the 


part of all those field men who have 
wives, to include in the list’ of those 


present their own better-halves, and it 








Niagara 


is expected that succeeding years will 
find larger numbers in attendance. 

Here, too, there are absentees who 
were missed. Mrs. C. R. Perkins and 
Mrs. George P. Peck, who are held in 
high affection, did not attend, Mrs. Per- 
kins being on the Pacific Coast with her 
husband, 

Where Were You Boys? 

There is a standing reward of twenty 
six rubles offered by the Attendance 
Committee of the Old) Association for 
any knowledge as to the whereabouts 
of Clinton J. Ayres, prominent Adiron- 
dack agent; Percy B. Dutton, New York 
State manager of several fire insurance 
companies, and A. G. Martin, U.S. man- 
aver of the Northern of London. For 
many years, the above-named trio) of 
insurance personalities have attended the 
Old Association meeting. 

Thanks 

The Eastern Underwriter records its 
thanks to Miss Katherine M. St. Clair, 
of the office of “Adirondack” Ayres, 
Saranac Lake, New York, for transcript 
of remarks of Senator Byrne at the 
“Old Association” meeting last weck. 

Baseball 

What in the past has proven a very 
interesting feature of Old Association 
meetings, the annual baseball game. be- 
tween teams made up of field men rep- 
resenting American and foreign compa- 
nies did not materialize. The commit- 


tec in charge of this particular activity 
did) yeoman work in trying to collect 
enough players to stage the event, but 
were unable to go through with it. Those 
who did answer the call indulged in a 
little practice, during which some two or 
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Home 


three emulated the famous Babe kuth 
by clouting out home runs. It was gen- 
erally understood that this more than 
anything else was responsible for the 
game not being played. 

It was regrettable that the baseball 
game could not proceed because Frank 
lL. Curtis, the grandfather umpire o/ 
“Old Association” baseball games, was 
on hand prepared to render © decisions 
just and fair (as he saw them, without 
fear or favor). To be deprived of ejeet- 
ing members of the teams participating 
from the game because of non-agree- 
ment with his decisions is short chang- 
ine FL. C. sure enough. (Never mind, 
Frank, we will endeavor to see to it that 
you are not robbed of this pleasure in 
1927). 

Tennis 

There was no_ tennis. Looks as 
though this particular sport has reecived 
a complete knockout at the hands of 
gol and bridge. If there were any ten 
nis racquets at the meeting, the repre- 
sentative of The Eastern Underwriter 
did not see them. 

Bridge 

Yes, there was bridge. There was pre- 
liminary bridge before the regular bridge 
tournament and it is needless to. state 
here that George T. Peck, whom we 
understand is both the father and mother 
of bridge, and who has reared quite a 
family of youthful and aggressive bridg- 
ers was returned a winner. 
seldom pays, and be it said to his credit 
when he has an opportunity to take full 
advantage of rookies at the game, he is 
most magnanimous. (1 understand he 
took sixty cents away from one rooky 


George P. 











Automobile 


Mr. and Mrs. G. H. Duxbury, 
Pennsylvania 


Commercial Union 


Mr. and Mrs. J. L. Mosher, 








Mr. and Mrs. B. H. Hegner, 
Alliance 
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“Old Association” Meetin 


where had he taken his full meed he 
could have extracted in the neighbor- 
hood ot $3.80—much obliged for the les- 
son, Creorge.) 

On Monday evening the annual bridge 
tournament was played, preceded by a 
jecture on the subject by a famous bridge 
specialist. “Chere must have been 
apt pupils for the winner, a woian, 
scored more than 2900 points, while the 
runner-up, Walter H. Bryant, turned in 
a point score of more than 1900. 

Putting Contest 

The usual putting contest for the 
ladies of the party was staged on Tues- 
dav afternoon. Phere were about 25 en 


some 


tered in the competition. Mrs. Van 
Vranken and Mrs. W. k. Boyd were 
the winners. 

Golf 


From a standpoint of sports the an 
nual competition for the Peck Trophy 
and the Old Association prizes, golf, oc 
cupics the center of the stage at this 
annual vathering.. While the story of 
each individual accomplishment on the 
links cannot be told for lack of space, 
(and our comptometer is out of order 
precluding an accurate arrival at the total 
scores Of some of the participants), the 
readers of The Eastern Underwriter will 
be interested in) knowing the winners 
and here they are: 

“Peck Trophy”—Awarded to player 
scoring lowest net for 36 holes. Won 
by S. W. Ross, Aetna, with a 172. This 
places in the possession of Mr. 
the trophy for one year. 

“Old Association Prizes’—These tro 
phies are awarded for the best net score 
for 18 holes. The winner of first prize 
was Hl. H. Kinsman, National Union, 
with 85. Tle was awarded a “golf carry- 
all bag.” 

Winner Of second place was George 
Brinley, Hartford, with &6, trophy, “golf 
bag.” = (An’ knows, 
needed it.) 

Third) prize in 


ine SS, 


eoodness George 
this competition was 
won by W. E. Boyd, Jr, Travelers Fire, 
with 87; awarded a “golf sweater”—a 
beauty, too—quite as handsome as W. E. 
himself, 

“Blind Prize”’—In this competition all 
participants turning in scores were rep 
resented by a card bearing their name 
placed in a box from which was drawn 
five cards, the fifth to be the winner. 
B. B. Gracey, Aetna, proved the lucky 


participant. The trophy was a “golf 
carry-all bag.” 
In connection with the above compe- 


tition, because of their prowess as wicld 
ers of golf clubs, Kinsman and = Ross 
were started scratch while Boyd was 
started seratch plus three. Playing in a 
foursome = following =the — competition 
rounds Kinsman nevotiated the Saranae 
Inn course in 79. (We have learned from 
the golf committee, particularly 
members having charge of handicaps, 


those 








ny 





E. H. Hornbostel, 


Firemen’s 


J. W. Wood, 


New Hampshire 


Cites Vast Totals 
Of Insurance Here 


GROWTH REMARKABLY RAPID 


New York State Senator Shows How 
Last Decade Has Witnessed Real 


Appreciation of Insurance 


State Senator William ‘T. Byrne, in a 
talk “Old 
\ssociation” convention at Saranac Inn, 
Upper Saranac Lake, N. Y., cited figures 
taken from the New York State 
to show the 


made last week before the 


Insur 
ance Department remark 


able development of insurance 


premium 


income in all branches of the business 
during the last deeade. 


“As we look out on one of the most 


that the trio named above will have con 
siderable plus attached to their seratch 
in the 1927 tournament.) 

While the were decidedly 
heavy, and because of the early date on 
which this tournament was played the 
uncropped condition immediately — sur- 
rounding the cup on all the greens which 
were playable made accurate putting al- 
most impossible. The general condition 
of the Saranac Inn golf course was bet- 
ter than at any time in its history. The 
fairways were perfectly delightful both 
to play and walk on, while the rough 
was rougher than rough, and the several 
woods which completely surround the 
course levied a heavy toll of golf balls 
of the players. One player in that con 
nection was down cight balls and another 
seven balls to the woods. 


grecns 











G. P. Peck, 
Pennsylvania 


J. D. Collins, 


National 
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M. L. Hughes, 
Newark 













F. L. Curtis, C. F. Heney, 
Springfield Queen 
beautiful lakes nature or God has ever 


made, we realize that great good must 
come to all of us,” said the Senator. “In 
particular it must be a pleasure for you 
men to get away from the cares of busi- 
ness and get close to nature, although 
some things are too big for us to appre 
ciate. Especially when you are under- 
writing, doing so much to meet people 
in trouble, adjust their troubles and. set 
them back on the ‘highway’ again, and 
in their homes once more. [| am pleased 
Ll told Mr. Gra- 
cey | did not know what he or you want- 
think it is a 
thing for you to 


to come and meet you. 


ed me to talk on. | won- 


derful meet together 
like this, rub shoulders, bring your wives 
and let your mother and sweethearts 
learn to appreciate the work which you 
are doing. 


“! sent to the insurance department 
and asked that they get me up some 
figures on fire and life insurance business 
so that | could use them as a_back- 
ground, to indicate to you the business 
done by you. [| want to see if you who 
know what this means will get the re 
action | did. 


Fail to Appreciate Advantages 


“Throughout all ages men have been 
dreaming and dreaming. In fact, that is 
the only thing that makes it possible to 
do anything—dreaming and working to 
wards the dream, dreaming of wonder- 
ful work and then doing it. No period, 
no age, no time from the early historian 
Krodus down, whether the message was 
written on stone, on a marble slab or 


g Saranac 











H. H. Kinsman, S. W. Ross, 
Automobile Aetna 

a scroll, in no period from the first 

known to the present time, has there 


xcen such a period of development, of 
accomplishment, of activity, as there is 
in America today. We are all Ameri- 
cans, but do we appreciate the wonder- 
ful progress, the wonderful opportuni- 
ties of this country of ours? Like a 
beautiful wife, of a luxurious home, we 
do not appreciate it until she has gone, 
or the fire has come and destroyed the 
beautiful edifice; like health, we do not 
appreciate it while we have it. 

“At no other time has there been such 
a balance in favor of the United States, 
for there is a balance in trading, a bal- 
ance in wealth, a balance in finance, and 
every other kind of power. It is hard 
for us to realize that only ten years ago 
our total wealth was $375,000,000,000, and 
that we have jumped from $375,000,000,- 
000 to $550,000,000,000 in ten years. God 
only knows where we are going; we are 
on our way. Are we going to be able 
to take care of it, protect it and our- 
selves ? With benefits there are in- 
creased responsibilities; with increased 
overhead, responsibilities are increased. 
Our duty is to sustain, maintain, and up- 
hold it. With these benefits we have re- 
sponsibilities that bring a tinge of pleas- 
ure and a tinge of pain. We must keep 
it, keep it working and keep the envious 
and jealous from taking it away. 

“In this amazing increase from $375,- 
000,000,000 to $550,000,000,000 has the in- 
surance business gone along with the 
rest? Of course it has, by leaps and 
bounds. It has increased by millions 
and billions. I have actual figures from 
the records of the insurance department 
to prove this. 

“Now | am going to give you the fig- 
ures of the fire insurance stock compa- 














C. R. Folson, 
Springfield 


O. J. Siebert, 
National Liberty London Assurance 


L. G. Leonard, T. T. Grimson, 


North River 
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our experience 





was founded— 












Anniversaries in our lives are peaks rising above the 
plane of our ordinary existence From these mental points 
of vantage we look back upon the past for the lesson it con- 
veyed and into the future with hope that we will profit from 


Nations have their anniversaries and likewise should 
pause and contemplate the road they have traversed and, in 
turn, plan their future from the lessons of the past, 

In view of the restrictive attitude of our people as ex- 
pressed in the legislation of the past ten years, we should, 
at this time, reaffirm the principle upon which this nation 


“Life, liberty and the pursuit of happiness” was our goal 
and we should jealously guard this declaration of rights 
against the encroachment of restrictive laws. 


From Gordon & Dunn, San Francisco, Cal. 
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INDEPENDENCE is one word in the American lan- 
guage that is pronounced just as it is spelled It has no 
correlative It has an historic significance second to no 
other word yet coined 

When the Declaration of Independence was penned a 
new era was ushered in It took men of vision, indomitable 


a" will and‘ unfaltering faith to undertake the building of a att 
x 


Qe its 

new nation , 3 » |: 
As the eyes of the world are now centered upon Phila- \ SS 

~~ ay) 


delphia, its treasures, traditions, its symbolization of events 
so vital, so are the thoughts of Independence Agents cen 


tered upon the “Company of Human Relations’’ and the \ 
men of vision, courage and faith who have established it. 


From L W Kingman Company, Boston, Mass. 
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When John Hancock signed the document called the 
Declaration of Independence, which legally made the Colo- 
nies free and independent states, he executed a policy that 
gave to us our birthright of created equal, life, liberty and 
right in pursuit of happiness Our sense of freedom com- 
pels us to accept our stern responsibilities of honest citizen- 
ship, that our children may continue to enjoy equally the 
gift handed down to us. 

What greater proof could we have of our cohtinued ap- 
preciation of this freedom by our people than the willing 
sacrifice of life, limb, property and happiness, given during 
the late war for Independence. 

From Harold J Buckle, Seattle, Wash 








What is the significance of Independen 
reminder of how priceless is freedom? " 
assured freedom from tyranny, economic ¢ 
tude and also guaranteed our civil and re 

The founding of the Independence Com 
fied economic strength and keen knowle 
business. Independence Day snd Freedo 
Companies and human relations are sym 
stand the test of ages. 

From Alfred G. lenberg, W 





The past one hundred and fifty years have wrought great 
changes in the lives of men: From the Stage Coach to the 
Limited Train; from Sailing Vessel to. Leviathan; from 
Town Crier to Wireless; from Pony Express to Air Mail; 
from Covered Wagon to the Motor Car; today, the age of 
expanding civilization and great achievements, made pos- 
sible by the struggles and aspirations of our Forefathers. 

The courage and vision of those men who fought for our 
Independence and who sacrificed all for posterity has given 
us the greatest Nation on the face of the earth—America— 


the land of “Human Relations.” 


From William A. Osgood, Kansas City, Mo. 








































The reflections and maxim of William 
fications of a friend are quoted “A tr 
freely, advises justly, assists readily, 
takes all patiently, defends courageou: 
friend unchangeably.” The Independen 
ized in Philadelphia have proved thro 
their increasing fold of representatives 
larging hosts of policyholders that they 
is in worthwhile friendship through 

As the Declaration of Independence 
for those fortunate te be under the B 
States so have the —e Co 

pendence for their agents 
door to Indep - ah 
From the Harmon Agen 
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50 ers Americ depend 
SesquiCentennial 


Philadelphia 






We at the New England Service Office are proud and 
glad to be part of an organization pervaded by a spirit of 
humanism and brotherly kindness. We feel that our Com- 
panies have been stimulated by the ideals of such noble men 
as sponsored our Declaration of Independence at Philadel- 
phia, which means “brotherly love,” 150 years ago; and 
we are keenly appreciative of our Companies’ aim to main- 
tain “human relations,” for business is after all not merely 
the exchange of commodities and dollars; it is equally im 
portant.to have a free and hearty interchange of good-will 
Having been born of high ideals, as were these United 
States of ours, we likewise shall grow stronger and stronger. 
In the words “INDEPENDENCE,” “PHILADEL- 
PHIA,” and “HUMAN RELATIONS” we have a mag- 
nificent trinity on which to build! 






















































From P.C. Lewis. Resident Vice-President, Boston, Mass 





ance of Independence Day, if not a 
‘less is freedom? That great event 
tyranny, economic oppression, servi- 
ed our civil and religious rights. 

Independence Companies also signi- 
1 and ken knowledge of insurance 
e Day and Freedom; Independence 
» relations are sympolical and must 








red Gi. Isenberg, Worcester, Mass. 








We are told that the interests of the American Colonies 
were widely divergent, that repeated efforts of Colonial 
delegates to unite upon a common basis were fraught with 

*). ‘ . ‘ » te ley » selfi ~pyonal 
——— vse disappointment, that only in laying aside selfish persona 
$3 = Wet) a ="9 < interests and then with open minds raising a united petition ——— 
. that they might be led in a great cause, it was then and then : 





only that those delegates were able to issue a declaration of 
principles, the like of which the world had not seen. Again, 
after the long war, the period of reconstruction—only 
through the continued leadership of the Country's Father, 
who was a Father indeed, were they able, by uniting, to 


emerge from the disastrous post-war conditions. hn 
From Parke-Hall & Co., Buffalo, N. Y 


{t is particularly fitting that the ‘Independence’ family 
should turn in grateful reverence on this one hundred and 
fiftieth anniversary of American freedom to a certain hal- 
lowed spot in the city of Philadelphia and contemplate the 
wisdom and courage of those forefathers who guaranteed to 
this posterity legal equality, inalienable rights, government 
origin by compact, political supremacy of the governed and 
the right of revolution to insure these fundamental purposes 
and who, then and there, inaugurated a government free of 
tyranny and oppression and founded on the true basis of 
“Human Relations.” 








~~ 


From Muckerman & Cushman, St. Louis, Mo. 















HAT the idealism of those of 1776 is still an urging 
force among us of 1926 is indicative of the spirit of 
service which happily lives and guides our business activ- 
ities, In Independence ranks, we would emulate those 
who were responsible for the event of which we celebrate 
the Sesqui-Centennial, and free ourselves from the tyran- 
nies of selfishness and bigotry, that we may develop the 
unlimited possibilities of a business world guided by 
the spirit of Human Relations. 
Charles H. Holland, President 

The Independence Companies 


vaxim Of William Penn on the quali- 
re quoted “A true friend unbosoms 
assists teadily, adventures boldly, 
‘ends courageously, and continues a 
Phe Independence Companies organ- 
ve proved throughout the nation to 
representatives and their rapidly én 
olders that they typify the best there 
dship through “Human Relations.” 
f Independence has opened the way 
be under the Banner of the United 
a Companies opened the 
nal Gage have made hap- 
Harm Agency, Oshkosh, Wig. 


a 



































“Old A 


nies and mutuals in New York State for 
the last ten years: 
Fire Stock Companics: 


a Pere eee $ 7,141,805,000 
1917 ot ae % 000,000,000 
1918. sa vee 11,000,000,000 
1919 ee ee 10,000,000,000 
Ieee «pe estdoree® 13,000,000,000 
RAVAGE 42 esedeve - 9,000,000,000 
PUES. 0% ¥ 048 10,000,000,000 
W923 noses 13,000,000,000 
S9RG vivteresnces 12,000,000,000 
4 + eee eT . 13,541,842,453 
Inland and Marine: 
1916 oy eer $ 5,000,000,000 
RPEF 3 oscasse 748 11,000,000,000 
4: ST eer 33,000,000,000 
4 y ee CECT ER Te 32,000,000,000 
(3 SP rer ere 26,000,000, 000 
IPEE? vcr es 24,000,000,000 
SURE pp ovneewe 26,000,000,000 
i SPP er eee 26,000,000,000 


are Oy eee 27 000,000,000 
30,000,000,000 


Co-Operative Companies: 


1916 $190,000,000 
ITE. toneonneouve 198,000,000 
cg BREE Pree 212,000,000 
ig See er eee 242,000,000 
gg MET Le 293,000,000 
SFSE 0:0 4.5000 «0 ¥'0 299,000,000 
EREE 0.4:0426% 6853s 320,000,000 
SURE, cviosvesesey% 339,000,000 
Pao naceeeenerse 339,884,000 
IOee caver ass sue 340,500,000 


We have the following totals: 
PER? Sitnwkn pea we $12,000,000,000 
ot) een 20,000,000,000 
Pea -sesiee neues be 45,000,000,000 
EVES wiveeek an baw 43,000,000,000 
Se ee ee 40,000,000,000 
EEE) saad needa 33,000,000,000 
i t Breer tee 36,000,000,000 


oO ea ee 40,000,000,000 
40,000,000,000 
in GheOD Ae Sow 44,570,968,000 

“Lloyds and = Inter-insurers (figures 
compiled for last two years only) show 
something over one billion business writ 
ten in New York in 1924—nearly all fire. 

“There were in 1925 authorized in New 
York, 276 joint-stock companies, 69 mu 
tuals and 1&8 active Lloyds and Inter-in 
surers doing fire business, many of 
which did also marine and some of the 
following side lines: inland transporta 
tion, windstorm, hail, tornado, cyclone, 
earthquake, sprinkler-leakage, motor ve 
hicle, explosion, riot. The Co-operative 
Companies number 165, 


Total business written in New 
line Life Companies: 


York by old 


1916.... 37 companies $627,000,000 
PST «6 38 5 733,000,000 
1918.. 4°) . 811,000,000 
aS ee 1,306,000,000 
SFG ecew OF vig 1,583,000,000 
1921, 37 “x 1,418,000,000 
1922. 37 = 1,664,000,000 
1923... 38 . 2,025,000,000 
1924 38 hs 2,290,000,000 
1925;... 38 we 2,579,000,000 

Pee” Sanvemedoweee $15,041,812,175 

“As an indication of the amount. of 


\ssessment and Fraternal business, that 
might be added to the old-line life fig- 
ures, it may be noted that for 1924 (the 
latest compilation) the totals written in 
New York by societies reporting to the 
insurance department were: 

MBBOBGIMONE 6..c.6s0%occccoes $56,002,425 

PWROCNNOD <ccpieacoececene $46,054,812 

“What does this mean? Simply this, 
there has been a steady increase through 
the period of years, some years a little 
set-back, but on the whole a steady climb 
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A. A. Knox, 
Aetna Life 


Primwest & Roast 
Minstrel Program 


SCORES AT THE SARANAC INN 


“Old Association” Hugely Entertained 
By Show Built and Directed 
By L. G. Leonard 


The chief fun of the “Old 
mecting last week was provided through 
the medium of the “Primwest and Roast 
Minstrels,” arranged under the = direct 
and personal supervision of Lucius G 
Leonard, London Assurance. And it ean 
be said of a certainty that “Luke” and 
his co-conspirators put their stuff over 
with a bang. The fun started when 
“Luke” himself appeared before the cu 
tain drawn across an improvised stave 
of the Casino and in serious mien dis 
ported himself before a bright tin dip 
per, hung from the ceiling in a manner 

indicate a radio broadeastine 
“mike” and after properly adjustine caid 
dipper and the buttons on his coat ex 
claimed: 
This is Station B.U.N.K.—Saranac Inn, 
New York—Broadcasting through Sta- 
tion R.U.A.J., Scknevis, N. Y. 

or your entertainment today we are 
offering the world at large the extrenx 
pleasure of hearing the entire program 
of the Primwest and Roast Minstrel Co. 
The first number on the program being 
a song entitled “TL Love Delinquent Bal 
ances,” by the entire company. This is 
an exceptional opportunity rarely afford 


\ssociation” 


as to 


in the insurance business of this State 
The insurance companies and their rep 


resentatives have been studying the 
problems, working to diminish the risks, 
to decrease the rates and make insur 
ance more attractive to property 


owners.” 








A. M. Paddon T. E. Parker J. E. Kelly, Jr. P. T. Kelsey, 


National Fire Trio 


Mer., Sun 


A. N. Mooney, B. B. 
Springfield 


Mrs. W. T. Byrne Mrs. A. A. Knox Sen. W. T. Byrne 


ed the world and you may be interested 
to know that the expense of this 
production compares favorably with that 
of the Barnum, Bailey-hourpauch Cir 
cus. 

We are very pleased to give you these 
facts so that you may realize the tre 
mendous work entailed and money ex 
pended in vetting together this 
enterprise. We have such famous com 
Crank Case, Charles 


' 
rahe 


yreal 


edians as George 


Mortimer Huehes, George Dueks Ber 
rics, William Chandler Motors, Bill 
Lees \unt, Dollar Bill Wakeman, 
Harry Miller Tires and Black River 
Inevlehart, 

Please note particularly the applause 


from the laree audience assembled after 
cach number rendered. 

John Sousa Grimson and his famous 
orchestra, late of the Cafe de Keel Aires, 
will furnish the music throughout the 
entire show. 

It may not be remiss, or shall | say 
is it not proper to mention right here 
to you in passing of the splendid char 
acter of this large assemblave which has 
come miles to listen to this music. To 
say it in a few words, | have to inform 
the world that the occasion is very unique 
in that they are all from the best fami 
hes in this great Empire State, although 
truly they are a long way from hom 

There are so many wonderful peopl 
here today that it is not fair to pick 
any particular ones to speak of, but just 
to enlighten you as to the class, | will 
just casually mention the name of out 
worthy guest, The Honorable William 
Tecumseh Byrne, first Democratic Sena 
tor elected in’ Albany County in 20 
years. Need | say more?) We urgently 
request all parts of the world to com 
Mmunicate with this station at once after 
hearing this recital, telling us of the 
clear results obtained. We are particu 
larly interested in such remote spots as 





Band of Minstre] Troupe 


nembuco,  Apolachacola, 
uni Ararat and Sitka 
Saranac lan Station B.U 
casting through station 
scknevis, N. Y, 

The program for the minstrels was as 
follows: 

TV. T. Grimson, talented and willing 
pianist extraordinary, of the Old Asso- 
ciation, pounded resolutely at the piano 
until the curtain was drawn back dis- 
closing the minstrels gorgeously arrayed 
in all the colors required to designate 
true minstrels, whereupon the usual com- 
mand from the interlocutor, George FE, 
Krank, Hanover, “Gentlemen Be Seated” 
was piven 

It was then announced by the inter- 
locutor that the first number on the pro- 
vram would be the opening overture and 
chorus by the entire company. This con- 
sisted of 1: “Hail, Hail, the Gane’s all 
Here.” 2: “Um Sitting on Top of the 
World.” 3: “Let Me Call You Sweet- 
heart.” 4: “I Wanna Go Where You 
(10, Do What You Do, Then ll Be 
Happy.” 

There followed a verv clever skit. in- 
volving George P. Peck, which provoked 
no end of laughter. It had to do with 
Gaeorge’s golf, 

“Bill” Chandler was next introduced by 
the interlocutor, and he sang very cred- 
itably “Rose in the Bud.” 

Next came a skit involving who was 
the most handsome man in the “Old As- 
sociation.” Among those mentioned were 
C. RK. Folsom, Springfeld; I. FF. Buell, 
\ericultural; W. R. Summerville, lire 
\ssociation; and EE. H. Hornbostel, Mire- 
men's. It was decided that “Baron” 
Hornbostel carried off the honors. 

The following dialogue in. connection 
with the “Baron” provoked no end of 
amusement, 


End Man: 


Bovataw, 


> 


.N.K. broad- 


R.U.A, J, 


Do you know the “Baron” 
deal of time in’ small 


spend a great 
towns? 





Gracey, 
Aetna 


W. E. Chendler 
Hartford 





T. T. Grimson, 
North River 


C. W. Ingethart, 
Ins. Co. of N. A. 
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“Old Association” Meetin 


Int.: No, | don’t know as | have heard 
{ that exactly. 

Knd Man: Yes, | heard confidentially 
that he stayed four days in the small 
lage Of Woleott, north of Rochester, 

int.: You don’t mean to tell me that 
“Baon” Hornbostel, the handsomest min 


in the Association, spent four days. in 
Wolcott, N. Y.? 

knd Man: Yes, sir, | do. | know it. 
Int.: And for the love of goodness, 
why? 

End Man: Well, VI tell you. He 


}found some food that there was nothing 
he matter with, and a waiter he didnt 
have to kick about putting ice in- his 
vlass. 

George Tl. Duxbury, Commonwealth, 
was then imtrocuced and he sang “live 

Two,” in which the entire 


Hoot min 
trel joined. 
The next iten: on the bill affair of 


instrelsy was scme dialogue in connec 
on with a union of special agents. 

More vocalizing was done by the min 
trel quartette, rendering popular num 
ers. 

This was followed by further dialogue 
involving Larry Daw, a meeting of the 
Underwriters’ Association at Syracuse, 
and the “On-on-daw-ga” Hotel. 

The closing chorus by the entire min- 
strel troupe was sung, the numbers in- 
cluding “I Want to Be Happy, “Save 
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C. W. Ingelhart, H. W. Miller, W. E. Chandler, G. F. Krank, 
Hartford 


Ins. Co. of N. A. Com’! Union 


derful) Earl Carroll-Joyece Hawley, bath 
tub act. We have succeeded after a 
vreat deal of effort in getting that noted 
Miss Frankie L. Curtis (F. L. 
Curtis) to take the part of the bathing 
virl, because she has such a_ beautiful 
rounded figure. All the rest of the mem- 
bers for the cast are selected and we be- 
lieve we will have an act unsurpassed 


actress, 











H. E. Bross, 
| Am. Eagle 


J. R. Donovan, 
Automobile 


| Your Sorrow for Tomorrow,” “Show Me 
the Way to Go Home.” 

\ fine ovation was given the minstrels 
following which at a curtain call inter- 
locutor Krank made the «following 
speech ° 

“We expected this ovation, so on be 
half of our extensive organization | am 
prepared to respond, | think intelligently, 
to you all. 

“Everywhere our troupe has appeared 
we have received the same tremendous 
applause and reception that you have 
let inclined to give us today. | might 
sty we have appeared in most of the 
Wilized countries of the world and never 
before, if I do say it, have we been so 
pleased to have an engagement as we 
were when the call came from your As 
Welation, to appear before you all. Not 
Hten do we have such a solid, high-class, 
itelligent audience; what | mean to con 
ey is an audience that grasps our jokes, 
le, so promptly and one that under 
‘lands our motives. Please be- 
lieve me when | say we have appeared 
before all the crown heads of Europe, 
wen before Duke’s Mixture was put on 
the market, and still we reiterate this is 
the most successful attendance that we 
lave ever known. | thank you.” 

At the conclusion of the minstrels, 
roadcasting expert “Luke” Leonard ap- 
bared again before the “microphone” 
iid made the following announcement: 

“It may interest you to know that this 
Wening at about 9:15 P. M. after the 
danquet, we expect to duplicate the won- 


good 





D. E. MacLay, 
Com’! Union 








Pa. Fire 


Hanover 


will absolutely not be put on without the 
wine.” 

\t the banquet when the time comes 
for the appearance of Miss Frankie L. 
Curtis in the bathtub, “Luke” Leonard 
who was undertaking the event made the 
following announcement : 

“As you well know, actresses are very 
temperamental and everything has to be 











W. Wallace, G. A. Hamilton, 
Gen. Adj. Bureau Alliance 


ever. Oh! there is only one thing that 
is necessary; in fact, it is the most es 
sential part of the act. We need just 
forty-one gallons of real champagne, as 
‘Miss Curtis’ always desires to bathe in 
the real stuff; hard cider or ginger ale 
won't do. All those in the audience that 
can spare a gallon or two of champagne 


will please bring it along, as the act 


E. A. Merkl, D. W. Cavert, C. E. Mariner, 


N. B. & M. Am. Eagle Adjuster 
just so for them to do their stuff. Now 
because we were able to obtain only 


thirty-six gallons of champagne instead 


of the required forty-one gallons as 
stated this morning, ‘Miss Curtis’ re 
fused to go on with her act.” 


Whereupon Miss Irankie (I. L.) Cur 
tis brought bedlam to the banquet hall 
by announcing that he was prepared to 














Mr. and Mrs. W. E. Boyd, Jr., 
Travelers 


Mr. and Mrs. Harrington, 











G. H. Duxbury, 


W. T. Bes=nt, 


M. L. Hughes, 
Gr. Amer. 


Newark 


vo ahead with the show in his room in 
the Inn, and to which he invited all the 
ladies present. No men were'to be ad- 
mitted, 

Carrying out full parliamentary pro- 
cedure Chairman Van Vranken put the 
matter to a vote, excluding the men from 
balloting, and Frank’s invitation was 
unanimously accepted, 

The officers for the enusing year are: 
John B. Dacey, of the Boston and Old 
Colony, president; J. G. Currie, Auto- 
mobile of Hartford, vice-president; L. 
G. Leonard, London Assurance, secre- 
tary and treasurer; Neal C. Rowland, 
Michigan Fire & Marine, chairman of 
the executive committee. Other mem- 
bers of the executive committee include 
George Brinley, Hartford Fire; A. J. 
Halsey, Continental; W. P. Wilson, 
Atlas; George I. Krank, Hanover; B. B. 
Gracey, Aetna; and W. T. Bessant, 
Great American. 


LIVERPOOL MARINE & GENERAL 


On account of the unsatisfactory 
financial condition of the Liverpool Ma 
rine & General, due in part to heavy 
marine underwriting losses and in part 
to the cost of fighting the half million 


case with the Bankers & Shippers of 
New York, it was voted at the recent 
annual meeting to reorganize the com- 
pany in an effort to place it in a fine 


position, 


The Travelers Insurance Company in 
its agency publication is using more pic- 
tures of insurance than is any other 
insurance company in like publications. 














Mills 


Mr. and Mrs. C. A. Tillotson, 
London & Lancashire 


Mr. and Mrs. W. P. Lyon, 
Fireman’s Fund 
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“Old Association” Meeting Saranac Inn 








Mr. and Mrs. W. T. Besant, 


Gr. Amer. 


Van Vranken Extols 
The Old Association 


ADVICE TO YOUNGER MEMBERS 
Retiring President Values Membership 
In Organization as One of 
Greatest Possessions 


Van Vranken, 


kK. } retiring president 
of the “Old Association,” valued highly 
the worth of membership in the organi 


zation in his farewell talk. He has found 
it very worth while to have been con- 
nected with the Association for over 
fourteen years and did not neglect to 
say so emphatically. 

“While it only 
months ago since 
this Association,” 


ken, “and like all 


seems like a_ few 
| became a member. of 
said Mr, Van Vran 
other green special 
agents, trembled and gasped when | 
heard Frank Curtis, Jim Carrothers, 
Kiank ‘Tyler, H. B. Smith, George 
Greenslet and others propound questions 
that seemed to me of such vast im- 
portance that, before any possibility a 
decision could be reached, | presumed it 
would be necessary to call the president 
ot each company involved before the 
ineeting for proper sentencing. In real 
ity my advent into this august body oc 
curred over fourteen years ago, and in 
that relation | just want to say that the 
honor conferred upon me at that time 
has not only been a most pleasant one, 
but also most profitable. 

“That particular thought is one which 
| should like to stress most forcibly, 
especially for the benefit of the younger 
ocala because, on a number of occa- 
sions, it has come to my personal atten- 
tion that some of our newer members 
seemed to feel there was nothing to be 
yained by attending meetings of the 
State Association. Now to my way of 
thinking that state of mind is not only 
erroneous but an absolute blunder, inas- 


. and Mrs. N. C. Rowland, 























Michigan F. & M 


much as the special agent holding such 
an opinion deprives himself not only of 
a broadening atmosphere, but further 
more he is shortsighted in not realizing 
that perhaps his own superior officer at 
the home was at one time a mem 
ber who would unquestionably admit 
upon inquiry that the Old Association, 
together with the active association, had 
proven in his young days to be the best 
school of instruction that could be 
found, Is it not a fact that no man 


office 








Mr. and Mrs. William Streets 
with his 
whether 

otherwise, 


privileged to have association 
fcllow business competitor, 
friendly, as in our case, or 
can escape profiting thereby? The fore- 
going, it seems to me, is worthy of 
every young field men’s earnest and stu- 
dious consideration, if only for the rea- 
son that our business is primarily one 
of knowledge gained by experience, and 
it is the aur members who, through 
ycars of such experience, are in a posi- 
tion to impart that knowledge to their 
younger brethren, as they come in con- 











Mr. and Mrs. Abbott Folson 
Agricultural 


Mr. znd Mrs. W. E. Hamilton, 
Amer. 





Hanover 


them at 
“Of course, it is a fact that the duties 
of a field man have changed in many 
respects in the past few years, due prin 
cipally to the establishment of inspec 
tion, adjusting and other types of bu 
reaus, but nevertheless the field man is 
just as essential to the proper conduct 
of our business today as at any previous 
period, The American Agency System, 
as we understand it, precludes the elimi- 
nation of the special agent who is, and 
in my Opinion always will be, the me 
dium of contact between agent and 
company, especially on questions of 
major importance that cannot be satis- 
factorily disposed of by corre spondence. 
“Not so very long ago a prominent 
company official, who at one time was a 
member of our own Association, (but 
who, since his advent to New York has 


tact with 


come in contact with a number of or- 
ganizations of like kind), said to me: 
‘Van, after all is said and done, the 
New York State Association is the 
greatest field men’s organization in the 
entire east.’ Is it not fair to say further 
that another indication of that fact is 
the great number of New York State 


Association members who have become 
officials of various companies? As I re- 
call, the ex-New York Field Men’s As- 
sociation of New York City now has a 
roster of pretty nearly a hundred men. 

“Personally | have always felt imbued 
with the importance of our State Asso- 
ciation and want to frankly say that the 
Association, with its members at our 
meetings and with its officers, ever since 


the time | was elected to the executive 
committee, has been a most valuable 
education and has helped me beyond 


description to attain what success, if 
any, you may be willing to allot to me. 

“In closing, I wish to thank you all 
most heartily for the many honors you 


have conferred upon me, and while I 
am leaving the state to take up new 
duties at the New York office, I do so 





sataaoman 








Mrs. J. W. Wood and § 
Miss Wood (Sorry) 


P. D. Fogg, 


Travelers 


H. W. Miller, 
Com’! Union 


Mr. and Mrs. G. F. 


Association meetings. 


Krank, Mr. and Mrs. P. B. Jarvis, 


Security 


with keen regret because of the friend- 
ships that must be severed. 1 hope, 
however, you will always feel that | have 
done my utmost to merit your confidence 
and esteem, which has been my constant 
aim.” 


NEW RICHMOND AGENCY 

Hubbard-Scott Insurance Ageney of 
Richmond Va., is the style of a newly 
incorporated agency of that city. — Its 
officers are: M. L. Hubbard, president; 
Rust Scott, vice-president; and M. M, 
Griffin, secretary. Mr. Hubbard former- 
ly operated an individual agency of his 
own in Richmond, representing the New 
Jersey Fire. Mr. Scott operated an- 
other agency on his own account repre- 
senting the Equitable of Providence and 
the Union Indemnity. In addition to 
these companies, the new agency will 
also represent the Hartford. Mr. Grif- 
fin was formerly connected with the 
heme office of the Virginia Fire & 
Marine. 

MORE LOCAL ‘BOARDS FORMED 

Four more centers of Michigan are 
organizing local boards to be affiliated 
with the Michigan Association of Insur- 
ance Agents, it was announced this week 
by officers of the state organization. 
Grand Rapids, Ann Arbor, Holland, and 
St. Joseph-Benton Harbor are the com- 
munities where the agents are planning 
to form permanent organization for the 
first time, under the stimulus of exam- 
ples set by other cities where local 
boards are making excellent records and 
bettering insurance conditions steadily. 





Miss B. B. MacFarlane, who has been 
elected president of the Life U nderwrit- 
ers’ Association of Louisiana, is the first 
woman to occupy such a position in the 
insurance field. In ade lition to her new 
position she is supervisor of agencies of 
the Pan-American Life and has charge 
of more than 300 agents. 











A. E. Gilbert, 


A. J. Hughes, 
i Hanover 


Phoenix 
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A trademark is a guarantee of quality in insurance just as it is in the case of food or machinery. 


Quality is not, as a rule, merely a matter of the coverage written into the policy contract. 
tis rather the reputation of the company back of the contract and the service and security 
ptovided by that company through its local agents. The Hartford trademark stands for an 
wNwavering determination to maintain a policy of even-handed justice toward its agents and 
the public, and to interpret its contracts in a consistent spirit of equity. 


HARTFORD FIRE INSURANCE COMPANY HARTFORD, CONNECTICUT 
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Commission Rates 


EFFECTIVE OCTOBER 1, 1926 
Protected and Ungeetectel Risks De- 
fined; Tornado and Brokerage 


Rules Are Included 


The Eastern Underwriters’ Associa- 
tion, through its committee on organiza- 
tion, has made public in full its commis- 
sion plan for the so-called ordinary ter- 
ritory, outside of the cities of Baltimore, 
Joston, Buffalo, Newark, N. J., Hudson 
and Essex Counties, N. J.; Philadelphia, 
Pittsburgh and Washington. The follow- 
ing rates of commission, including brok 
erage, if any, are the maximum which 
any member company may allow on fire 
and tornado business on and after Octo 
ber 1, 1926: 


Ordinary Territory—Fire Insurance 
ISO 


25% on Protected Risks as hereinafter specih 
cally classified, and designated by the Rating Or 
ganization having jurisdiction as being under 
Municipal Fire protection, the occupancies of 
which are only as described; except where 
(5) or more persons are employed in any Spe 
cifically Hazardous or Manufacturing pursuit in 
cident to the occupancies specifically named or 
otherwise, on such building or buildings and 
their contents the commission shall be 15% 

Note: —"A” “BRICK” includes Stone and 

Fireproof (Not Brick Veneer, Brick Cased, 

Cement or Concrete Block, Interlock and Hol 

low Tile). When Construction is NOT indi 

cated it means “ANY CONSTRUCTION,” . 


Buildings and Contents (Protected) 


Dwelling Houses—and their Dwelling House 
Contents, 
Note:-—"A” In the case of insurances upon 


inclusion 
outfit in the 
ineligible for 


the Contents of Dwelling Houses, the 

of a physician’s or dentist's 

cover does not render the risk 

the higher rate of commission. 

Barns, Boat Houses, Garages and Greenhouses 
(private)—-and their contents (when insured in 
connection with Dwellings). 


Apartment Houses—and — their Apartment 
Hlouse Contents, 

Bank Buildings—"Brick’—and their Bank 
Contents. 

Club Houses (City)—“Brick’”’—and their Club 


House Contents, 
Hotels (not Seasonal o1 
and their Hotel Contents. 
Moving Picture Buildings 


Resort) —" Brick” 


“Brick’’—and their 


Moving Picture Contents (except Musical In 
struments and Films when insured separately 
from the Building), 

Office Buildings—*Brick’’—and their Office 
Contents, 

Theatres and Opera’ Houses—*Brick’’—and 
their Theatre and Opera House Contents (ex 
cept Musical Instruments and Films when in 


sured separately from the Building). 
Ue. de Reg oa, es - A ee. Y. 2B. a. 


A. Buildings Brick’’—and their Y. M. C. A.,, 
Y. W. C. A, and Y. M, H, A. Contents 
PUBLIC BULLDINGS—“Brick’’—Armories, 
Art Galleries, City Halls, Court Houses, Fire 
Department Stations, Fire Patrol Stations, Hos- 


pitals (except those where patients are under re 
straint), Institutions (for the Aged, Blind, 
Cripples, Deaf, Dumb, Orphans, Sailors and Sol 
diers), Libraries, Museums, Police Stations and 
frown Halls, owned or operated by the Public 
and their Contents owned by the Public (except 
Armory contents). 

Telephone Exchanges—"B 
clusively as such and their 
Contents. 

Note:—The commission on contents of all 
above described buildings (except as specifical 
ly provided above) shall be 15%. 


Buildings Only—(Protected) 


Armories—"' Brick.” 

Boarding Houses—* Brick” 
Resort). 

Lodges and Secret Orders 
ing College Club, Fraternity, 
ciety). 

Mercantile Stores (not Warehouses) —“Brick” 

Retail or Wholesale—occupied exclusively as 
such or containing Dwelling Occupancies. 

Telephone Exchange “Brick” with First 
Fioor Retail or Wholesale Store Occupancies. 

Note:—"“A” Where a building or buildings 
and their contents are insured under blanket 
form the commission shall be that which would 
be applicable to the contents if insured sep 
arately from the building. 

15%—-On any and all classes. sprinklered ot 
unsprinklered other than those hereinbefore in 
dicated, buildings and contents, protected or un 
protected, including all exceptions specified in 
the 25% group. 


rick”? occupied ex 
Pelephone Exchange 


(Not Seasonal or 


“Brick” —(exclud 
Sorority or So 


Tornado Insurance 
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Nearly 100 Cars Lost 
in Big Garage Fire 


PROTECTION WAS INADEQUATE 


New York Board Report Says Roof Was 
Combustible and the Sprinkler 
Service Missing 
The New York Board of Fire Under- 
writers, through its Bureau of Surveys, 
has rendered a report on the five alarm 
varage fire which on June 23 destroyed 
nearly LOO automobiles in addition to 
the garage. William Bb. White, superin- 
tendent, and Kk. J. Adams, engineer, who 
sign the report, state that the combust 
binty of the root and the absence of 
automatic sprinkler protection were the 
chief contributing factors to the rapid 

spread of the fire. 

At 3. a. m. on June 23 the fire was 
discovered in the garage on Kast 70th 
Street, New York City, close to the Kast 
Kiver, 

“It is stated that ten minutes after 
the discovery of the fire, the entire 
building was in flames,” said the report. 
“A south wind carried the flames into 
the windows and through the second, 
third and fourth floors of the adjoining 
building at 537-51 East 69th Street and 
burned all of the wood window frames 
and wooden flooring in the building, and 
also destroyed the contents of the first 
floor. The yarage building is almost 
completely destroyed, only north, south 
and west walls standing. East wall col- 
lapsed and part of the north wall shows 
several cracks at cast end. About 100 
autos are totally destroyed, 

Nearly $200,000 Loss 

“The estimated loss is approximated at 
about $50,000 on building, $12,000 on fur 
nishings and fixtures and $125,000) on 
automobiles. It is not known at. this 
time how much of the property was coy 
ered by insurance. The underground 
gasoline storage tanks are intact and 
litthe damage was done in boiler room. 
The damage by the spread of fire to 
the adjoining building, its contents and 
to contents in yards is severe, and no 
estimate of the damage of these proper- 
tics 1s available at this time. No loss of 
life. 


“The inherent fire hazard of the auto 


mobile and the probability of rapid 
spread from the rupture of gasoline 
tanks when a fire is once under way, 
combined with a large unbroken floor 
area, are almost certain to result in a 
very heavy, if not total fire loss. In 


this instance the rapidity and the spread 
of fire was materially increased by the 
burning of the wooden truss roof and 
its subsequent collapse. Any such area 
as existed in this building with its haz- 
ardous occupancy should be prohibited 
unless fully protected by automatic 
sprinklers, and highly = combustible 
wooden trussed roofs that add material- 
ly to the rapidity and the probability of 
spread to surrounding exposures, should 

Commissions Apply According to 

Locality 


The commission on any risk wherever located 


shall be at the rate applying to the locality in 
which the risk is situated. : 
Brokerage 
In ordinary territory where there are no 
Local Boards, or where there are Local Boards 
having no brokerage rules, no brokersee shan } 
paid in excess of 7!4% on any risks in ordi 


nary 


! territory, on classes limited to 15%, nor 
in excess of i 


15% on risks in ordinary territory 
on classes limited to 25%. ] 

It is recommended to Local Boards in Ordi 
nary Territory that brokerage rules be adopted 
in accordance with the foregoing 


brokerage in either Excepted or Ordinary 








also be prohibited, unless the truss is of 
substantial timber construction, capable 
of withstanding a fire of some duration. 
Lndoubtedly the combustible roof on the 
structure was the largest contributing 
factor to the spread of the fire to the 
adjoining property, and with unfavorable 
wind conditions the spread would likely 
have been much more severe, probably 
involving the adjoining tenements. 
Standpipe Equipment Inadequate 
“The pretext that a standpipe and hose 
equipment justified an extension of area 
to substantially twice that permitted in 
the Building Code is indefensible. The 
equipment in this, as well as in other 
garage fires, demonstrates that they are 
practically useless. There would seem 
to be no reasonable excuse, even from 
an operating standpoint, why the area 
of this garage could not have been di- 
vided by at least one substantial fire wall 
with fire doors at the communications. 
“If fire loss in this class of risk is to 
be reduced, it must be through well 
recognized fire prevention measures by 
the introduction of substantial fire walls, 
the climination of all but necessary com- 
bustible material and the installation of 
automatic sprinklers, thereby preventing 


the entire structure and contents from 
being involved in a rapidly spreading 
fire, affording a reasonably protected 


area from which firemen can fight the 
fire and diminishing the possibility of 
spread to other sections or to adjoining 
property.” 
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ONE DAY DRIVE FOR MEMBERS 

Michigan agents affiliated with th 
“tate and National Association will we 34 
one grand effort to attain their quota of 
7\1 members in the national member. 
ship campaign on July 14 when a One. 
day drive will be staged, according to 
announcement this week by Clyde mm 
Smith, chairman of the National \s 
ciation membership committee. i 


WITH HARE & CHASE 
Richard H. Van Esselstyne 
appointed manager of the 
office of Hare & Chase 
Philadelphia agency. : 
was with Brown, Crosby & (Co Inc 
(formerly Willcox, Peck, Brown 
( 1osby), the past four in charge of their 
automobile insurance department He 
resigned last fall to spend the winter . 
Florida. we 


has Deen 
New York 
_ well-known 
Kor cight years he 


Walter H. Collins, formerly assistant 
sceretary of the \dvertisine Club of Ney 





i. a member of the staff of 
J. Campbell Haywood 
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ROSSIA INSURANCE COMPANY 
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a Territory shall be paid out of the commission 
r'wenty-five ner centum (25%)-—all c'asses. applicable to the risk in question. eS = 
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Insurance Papers As 
Seen by Ed. M. Allen 


HIGH PRAISE FROM ARKANSAS 


Former President of Agents’ Association 
Says Publications Have High Stand- 
ard and Are Well Edited 


BY HERVEY LAIRD 

“The increased importance and the ex 
tended usefulness of the reputable and 
intelligently edited insuranee journals of 
the country is indicated by the fact that 
business executives of every line now 
read them regularly, in this way edueat 
ing themselves insurancewise in’ hand 
ling the duties placed upon them.” 
The quotation is from a statement of 
E. M. Allen, of Helena, Ark., former 
president of the National Association of 
Insurance Agents, and for many years 
prominent in insurance affairs of the 
nation. 

This in Some mCcAasure is a new idea 
in valuine the services of the insurance 
press, and one that is possible to greatly 
enlarge upon Bankers, merchants, 
manufacturing organizations, professional 
men and individuals with property recog 
nize that everything they have dominion 
over or own must be protected, and 
those who would adapt the possibilities 
of protection to the best advantage must, 
of necessity, have some knowledge of 
the kinds and character of coverage of 
ferred, the companies, and their rul 
rates and risks, and the laws that gov 
ern them, and regulations and methods 
of the payment of claims 

“The insurance publications of — this 
country, in almost every instance, and 
certainly those with countrywide circu 
lation, are edited and managed by men 
of such wide knowledge and ex 
as to make them experts,” says M1 
\llen. “They have edueation and cul 
ture. They travel and study ever 
of the insurancc 
touch with its 


PCcriche? 


phase 
business and keep in 
ever-changing needs and 


requirements. Their editorial policy is 
free and understanding of conditions and 
are, consequently reliable and accurat 
With insurance so essential to the wel 


fare of the entire business world, the 
weekly summaries of news and opinion, 
as well as the expressions of editorial 
opinion, is an indispensable part of all 
business routine.” 
Service to Companies 

In our own family of insuranee, M1 
\llen points to the help rendered in 
surance company officers by the high 


grade publications of the craft. In this 
way they have information presented 
succinctly and impartially, both as to 


general nature, and particular subject 
Court decisions are analyzed so_ that 
their full meaning may be brought out 
Movements by individuals or organiza 
tions are reported in their relation to 
and possible influence upon insuranes 
Possible levislative activities are antici 
pated with that sense of news. editor 
must and do have, and their dangers 
indicated. Causes back of such move 
ments are discussed and means of com 
bating and overcoming the dangers sug 
gested. “In fact,” in the opinion of My 
Mllen, “no company executive necd be in 
Knorance of any activity, movement on 
influence in the business, nor the men 
ace nor the aid they promise to the 
cause, if he vive a few minutes cach 
day of careful attention to the journal 
OF Insurance that come to his desk.” 


Assistance to Commissioners 
In practically every case commission 
Crs of insurance are dependent upon in 
surance journals for advice and leader 
ship in handling the affairs of the pub 


lic. “They are seldom: men of insur 


ance training,” points out Mr. Allen 
Without the benefit of the insurance 
Press they would be = seriously handi 


capped on assuming and effectively cat 
fying out their official obligations. In 
telligent reporting, as illustrated in the 
recent’ Chrysler-Palmetto scheme, is. of 
incalculable value to the commissioners, 
who are constantly called upon to take 
Position on semi-technical questions. It 
Is also a fact that the insurance papers 
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provide the only practical means of pre- 
senting to the business as a whole the 
rulings and opinions of the supervising 
officers, who must have general distribu- 
tion of such matters to secure the re- 
sults they seek in the education of the 
insurance public.” 


Contribution to Public Safety 

In contributions to the welfare and 
satety of the public Mr. Allen places 
the leadership of the insurance papers 
upon a high plane. “kor many years 
the insurance press stood almost alone 
in advocating and stressing fire preven- 
tion work. “Vhey have been insistent and 
intelligently earnest in their efforts to 
induce proper building codes and regu- 
lations and adequate fire protection. For 
unknown reason the companies 
have been content to leave this impor- 
tant work largely to the insurance pa- 
pers. The results of what they have 
done have been of much importance to 
the communities and the companies and 
highly gratifying to citizens generally, 
Ceascless hammering in the nature of 
publicity peculiar to the business has 
served to train and educate supervising 
officers of states and cities and local 
agents in the importance of fire preven- 
tion and protection and the best meth 


ods of bringing about desired results.” 


SOM 


Mr. Allen feels that most of all the 
agents of the country have benefited by 
the service of the papers of their pro- 
fession. “The insurance paper is the 
best friend the agent has,” he says. “Im- 
mersed in the multitudinous details of his 
occupation his sole source of reliable in- 
formation concerning his business is the 
insurance press. As a consequence those 
agents who get most out of their work 
and are able to give most to their eli- 
cuts are the ones who keep abreast of 
the times by close study and analysis 
of the news and comment of their call- 
ing and follow the example of success- 
ful leadership presented. 

“The insurance editors believe that the 
American Agency System offers the 
very best methods of retailing insurance 
protection. They are therefore friendly 
to the agents and consistently construe- 
tive in their attitude toward their or- 
ganizations. In this the publications 
constitute the first line of defense in 
any and all matters where insurance 
and agency affairs are concerned, Their 
advice and friendly counsel is always 
at our command and they fight our bat 
tles and uphold our cause whenever and 
wherever they are needed, 1 do not 
know to what extent the subscription 
lists of the good publications show the 

(Continued on Page 37) 
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Are you getting yours? 











THE HANOVER 


FIRE INSURANCE COMPANY 
Continuously in business since 1852 
The real strength of an insurance com- 

pany is in the conservatism of its man- 

agement, and the management of THE 

HANOVER is an absolute assurance of 

the security of its policy. 


CHARLES W. HIGLEY, President 


MONTGOMERY CLARK, Vice-President 
. G. HOLLMAN, Secy. 
H,. T. GIBERSON, Treasurer 


F. E. SAMMONS, Asst. Secy. 
A. E. GILBERT, Asst, Secy. 
HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 
Howle, Jarvis & Wright, Inc., Gen’l Agts. 
Metropolitan District 
81 JOHN STREET NEW YORK 























INSURANCE 
HARRY C. FRY, Jr., President 
307 FOURTH AVENUE PITTSBURGH 


LOGUE BROS. & CO., Inc. 














“AMERICA Forse” 


Registered Mail Commissions— 


Your local banks, bond, brokerage and investment houses are the 


prospects and the protection is so necessary and at the same time so cheap 
that none can afford to be without it. 


If you are not receiving a semi-annual dividend from Registered Mail 
business get hold of our Special Agent or write direct to the Registered 
Mail Department and find out how you can. 


This is just another one of the many special services offered to Fidelity- 
Phenix agents to aid them in writing a larger volume of business. 


FIDELITY= PHENIX 
FIRE INSURANCE CO- 


SO MAIDEN LANE, NEW YORK,NY. 


ERNEST STURM, CHainman OF THe BoaROD 
PAUL L.HAID, Presivenr. 


CASH CAPITAL FIVE MILLION DOLLARS 


NEW YORK CHICAGO MONTREAL SAN FRANCISCO 


Every six months hundreds of commission 
checks go forth to Fidelity-Phenix agents who have found it worth while 
to go after Registered Mail Insurance business. 
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Newark School Will 
Start in October 


CASUALTY COURSES 


FIRE AND 
Iwo Hundred More Volumes for Insur- 
ance Society Library of That City; 
Officers and Board 


At the last meeting of the New Jersey 


SOc 


ty of Insurance, which was held re- 


cently in Newark, the following officers 


were elected President, Laurence EF. 


alls, assistant secretary, American of 
Newark; senior vice-president, Archibald 
Kemp, assistant secretary Firemen’s of 


Newark; vice-president, A. Duncan Reid, 


president Globe Indemnity; and secre 
tary and treasurer David Hinckley, 
Deputy expert, Schedule Rating Office of 
New Jersey 

Board of Governors, three years term: 


Laurence EK. Falls, Archibald Kemp and 


\. Duncan Reid. ‘Two years, Frank B. 
Heller, of Schlesinger & Heller, 
iinckley and ©, E. Titsworth, vice-presi 
dent Newark Fire. One year, Thomas C. 
Moffatt, of T. ( Moffatt & Co.; J. Hor 
ace Shale, vice-president Commercial 
Casualty and Leon A. Watson, of the 
Schedule Rating Office of New Jersey 

The following committees were ap 
pointed for the ensuing year. Library, 
Archibald Kemp; chairman, Frank B 
Heller and Leon A, Watson. School, ¢ 
kK. Titsworth, chairman; Thomas C. Mof 
fatt, David Hinckley, Laurence E. Falls 
and as Hlorace Shale. Membership, 
Leon A. Watson, chairman; A. Duncan 
Keid and Frank Bb. Heller Auditing, 
Archibald Kemp, chairman; C. EK. Tits 
worth and J. Horace Shale. 

The society plans to start its school 
the first week in October, and there will 
be three consisting of junior 
fire, intermediate fire and junior casualty 
The cost of each course will be $6. The 
board of governors have not as yet de 
cided where the school will be held in 
Newark. It is expected that within the 
next few weeks 200 volumes will be 
added to the library of the society. In 
formation regarding the various courses 
may be obtained from Stephen EF. Pat 
ker, 70 Park Place, Newark, who is at 
present acting for the secretary and 
treasurer 


Wavid 


courses 


NO AMOUNT POLICY GAINS 


Rochester Agency Says New Auto Cover 
Is Being Well Received in 
Eastern Territory 
The no-amount automobile fire and 
theft policy, introduced in the Eastern 
territory in April, has met with general 


favor, according to R. S. Paviour & 
Son, agents located at Rochester, N. Y 
Speaking of the reception the actual 
value policy has received the agency 
says 


“Under this form there is a flat charge 
for the insurance without anv amount 
being written in the policy. The words 
‘actual cash value’ are used in place of 
the amount of insurance. 

“Under the old form which carries an 
amount of insurance the loss is settled 
in the same way as under the new—by 
determination of the market, or used, 
value of the car. The ‘no amount’ con 
tract, however, does away with all dis 
cussion between insured and agent over 
the value of the automobile when the 
policy is issued. Any amount filled in 
at the commencement of the policy 
means little or nothing because of the 
rapid depreciation of the machines by 
use, dropping list prices and other in 
fluences. The amount used often mis- 
leads the insured. In other words it ts 
impossible to issue a policy for an 
amount that correctly represents the 
value of the automobile at all times dur 
ing the life of the policy. Hence, the ‘no 
amount’ policy Cost under the two 
forms is about the same; either may be 
used.” 
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WANTED 


By an American Fire Insurance Company, man with broad experience as 


Assistant Managing Underwriter. 
salary expected. 


Write 
Box 1040 


stating qualifications, age and 


THE EASTERN UNDERWRITER 


86 Fulton St., 


New York, N. Y. 


_ | 


52 YEARS WITH HARTFORD 


W. H. Barnard, Printing Superintendent, 
Retires After Long and Honorable 
Service 

William H. 


the printing 


}arnard, superintendent of 
and supply department at 
the, home office of the Hartford Fire in 
Hartford, retired June 30 after having 
served the company fifty-two years and 
four months. He is seventy-six years of 
ave and still in good health but feels 
that he has worked long enough to en 
joy a real vacation. Offic ials and em 





ployes of the three companies of the 
Hartford Fire group gave Mr. Barnard 
a farewell dinner last week. 

Mr. Barnard got his first job when he 
was sixteen walking thirteen miles in an- 
swer to a newspaper advertisement for a 
printer at Barre, Mass. He went to 
Hartford in 1871 and joined the Hart- 
ford Fire on March 1, 1874. At that 
time he was the whole printing and sup- 
ply department whereas now there are 
125 employes. In fact the whole force of 
Hartford in 1874 consisted of three offi- 
cers and six employes. Now there are 
about 500 employes at t the home office. 


ASK ANY FIREMAN’S FUND AGENT ANYWHERE 
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J. B. BRICKELMAYER RETIRES 





Sixty-three Years in the Insurance 
me; Resigns as Asst. Secretary 
of Fred S. James & Co. 

John B. Brickelmayer, assistant secre- 
tary of Fred S. James & Co. at the New 
York office, retired a few days ago after 
having been in the insurance business 
foi more than sixty-three years. He 
started in insurance at the age of four- 
teen. On the day he resigned he was 
presented with a purse of gold by the 
firm, a pair of binoculars by his asso- 
ciates, and a walking stick and umbrella 
by his former associates who are now 
with Zweig, Smith & Co. 

Mr. Brickelmayer started with the old 
People’s of New York, June 1, 1263, 
shortly before his fourteenth birthday, 
He spent eight years there, and then 
became secretary of the Germania. of 
Elizabeth, N. J. A year later, however, 
he rejoined the People’s. 





For sixty-three years the guiding prin- 


ciple of the Fireman’s Fund Insurance 


Company has been to achieve success by 


deserving it; to write a fair contract, and 


to construe it liberally in favor of the 


assured; to take agents and brokers into 


full fellowship in the high privilege of 


serving the insuring public adequately, 


honestly and economically. 


FIRE, AUTOMOBILE and MARINE INSURANCE 
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§.S. Huebner Reviews 
E. R. Hardy’s New Book 


ON MAKING THE FIRE RATES 





Says it Is Most Thorough Treatment 
Yet Attempted; Valuable for 
Educational Purposes 





Dr. S. S. Huebner, head of the depart- 
ment of insurance at the Wharton School 
oj Finance at the University of Pennsyl- 
vanta, and himself a well-known author 
of books on insurance subjects, has writ- 
ten the following review of the volume 
ncently published by Edward R. Hardy 
of New York called “The Making of the 
Fire Insurance Rate; A Treatise on Past 
and Present Methods of Calculating Pre- 
mum Rates.’ It is published by The 
Spectator Co. 

Edward R. Hardy’s recently published 
book on “The Making of the Fire In- 
surance Rate” represents by far the most 
elaborate and thorough treatment of fire 
insurance rating and the problems con- 
nected with that subject that has thus 
far been attempted. It is welcome to all 
students of the subject because of the 
comprehensiveness of the ground cov- 
ered, the mass of detailed information 
offered, and the clarity of statement in 
which the narrative is presented. As 
the author explains, the subject is im- 
portant, partly because the selfish inter- 
est of the purchaser is naturally wrapped 
up with the cost of his insurance, and 
partly because fire insurance investiga- 
tions have almost invariably centered 
around rates and their making. The vol- 
ume is also welcome because the author, 
as he explains, is “more interested in 
a discussion of principles than in any 
specific system of rating,” and is not 
disposed to “over-concentrate on sched- 
ule rating” and to give to this phase of 
the subject more than “its just propor- 
tion.” 


Wide Scope of Volume 


The scope of the contents of the vol- 
ume may be indicated under three main 
divisions. The first 117 pages are his- 
torical in character and summarize a 
mine of interesting and instructive in- 
formation, extending from the earliest 
known times to the present elaborate rat- 
ing systems. The numerous chapters pre- 
sent the subject matter historically by 
well chosen stages or epochs, and in 
connection with each period emphasis is 
given to the main facts that characterize 
the effort of the time at classification and 
rating. In this connection the author 
has drawn heavily on early sources and 
the treatise abounds in copious quota- 
tions therefrom, as well as in the repro- 
duction of forms and rates. All who are 
interested in historical research will wel- 
come this portion of the volume. 

Following the historical account, the 
volume next, to the extent of over a 
third of the total, describes and inter- 
prets the leading modern rating systems. 
In connection with each the volume also 
presents much historical data not other- 
wise available. Six chapters are devoted 
to the Universal Mercantile Schedule 
System, and five to the Dean or Analytic 
System of Relative Fire Hazard. These 
eleven chapters are very detailed and 
therefore serviceable to those who are 
Primarily interested in these two widely 
used rating systems. Other chapters 
are devoted to the analysis of proposed 
rating systems, especially, the L. & L. 
System and the Experience Rating and 
Rating Schedule. 

Analysis of the modern schedules is 
followed by a discussion of special prob- 
lems that relate to fire insurance rating. 
The scope of this portion of the volume 
may be indicated by the following enu- 
meration of some of the chapter titles, 
namely “The standard policy and the 
rate,” “Clauses, except co-insurance, and 
the rate,” “Co-insurance,” “Acquisition 
cost and the rate,” “The state and the 
rate,” “The Supreme Court of the United 
States and the rate,” “The Company 
and the rate,” “The agent and the rate,” 
The broker and the rate,” and “The in- 
sured and the rate.” 


The author has not indicated the ap- 
plied purposes for which the volume is 
especially designed, evidently wishing to 
leave this to the test of time. As al- 
ready indicated, the value of the volume 
to those deeply interested in all matters 
pertaining to fire rating is apparent. It 
should also prove serviceable to teachers 
in fire insurance courses, especially for 
reference purposes. While evidently not 
designed for elementary text book pur- 
poses, sight should not be lost of the 
increasing tendency toward specialization 
in the courses of study offered in the 
field of fire insurance. To those in charge 
of such specialized courses, as.well as to 
the members comprising the enrollment, 
Mr. Hardy’s volume will materially assist 
in making the instruction thorough and 
concrete, 


JAMES A. HALL ADVANCED 

The Travelers Fire announces the ap- 
pointment of James A. Hall of Rich 
mond, Virginia, as assistant district 
manager under District Manager Esmond 
Ewing of Atlanta, Georgia Mr. Hall 
will relinquish the duties of manager of 
The Travelers Fire for Virginia as soon 
as his successor is appointed. ‘This move 
is made necessary by the increasing im 
portance of the company’s operations in 
this territory and Mr. Hall is fully qual 
ified by experience and ability to most 
satisfactorily administer his new duties. 


EASTERN UNION MEETS 

The Eastern Union held its last 
monthly meeting last week before Sep 
tember. President Valache | presided. 
Frank C. Hatfield, general agent, Minne 
apolis Fire & Marine; Alfred Stinson, 
vice-president, Automobile of Hartford, 
and James Wyper, vice-president of the 
Citizens, were elected to membership. 
Four resignations were accepted. The 
next meeting will be held at the As- 
pinwall Hotel, Lenox, Mass., on Thurs- 
day, September 23. 


LIVE WIRE AGENT 
What does that mean, Skipper? 
SKIPPER (aman of the World 
That is a caution, my friend, always 
Get the Best in THE WORLD.’ 
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department of the United States Cham- 
ber of Commerce: 
us too late for consideration by the Con- 


FINE FIRE RECORD 





George E. Collison, manager of the 
Chamber of Commerce, Denver, Colo., 
received the following letter from James 
L. Madden, manager of the insurance 


217TH YEAR 


SUN 


“While this reaches 


FOUNDED 1710 
UNITED STATES BRANCH 


55 Fifth Ave. - 


WESTERN DEPARTMENT 


test Grading committee, you can well be 
proud of your record. Despite an in 
crease in population, you have decreased 
the number of fires and the total repre 


INSURANCE OFFICE OF LONDON 


New York 


sents a direct saving to your citizens Wrigley Bldg., 410 N. Michigan Ave. 
We hope you will continue this good Chicago 

work in order that next’ year you may PACIFIC DEPARTMENT 

receive full credit from the board of N. W. Cor. Sansome and Sacramento Sts. 


: . - San Francisco, Cal. 
judges for the progress you are making 


in safeguarding Denver from fire.” 











WANTED 


lire Insurance General Agency 


volume. of 
A-1 business. 


for Oregon. Can offer good 
BOX 1043 
THE EASTERN UNDERWRITER 


86 Fulton Street, New York, N. Y. 











National Fire Insurance 
OF HARTFORD, CONN. 


Company 


$ 3,000,000.00 
23,773,604.08 
11,429,172.66 
700,000.00 
38,202,776.74 
15,129,172.66 


Cowee, Secretary 


TOTAL SURPLUS TO POLICYHOLDERS..... 
Ht. A. Smith, President S. T. Maxwell, V.-Pres. & See’y G. F 


F. D. Layton, Vice-President C. B. Roulet, Secretary R. M. Anderson, Secretary 
I. B. Seymour, Treasures 
Assistant Secretaries 
R. C. Alton Ht. B. Collamore C. L. Miller 
L. C. Breed (Automobile) J. H. Crane V. I. G. Petersen (Marine) 
C. C. Hewitt 











CRUM AND FORSTER 
110 William Street—New York City 


REPRESENTING 
The North River Insurance Co. of United States Fire Insurance Co. of 


New York New York 
Richmond Insurance Company of British America Assurance Co. of 
New York Toronto, Canada 


United States Merchants & Ship- 
pers Insurance Company 
New York State Fire Ins. Co. of United States Underwriters’ Policy 
Albany, N. Y. of New York 
Union Fire Insurance Co. of Buffalo, New York 


Western Assurance 


Company of 
Toronto, Canada 


F. M. Gund, Manager, Western De- 
partment, Freeport, Illinois 
Hines Brothers, Managers, Southern 
Department, Atlanta, Georgia 


W. S. Jackson, Mer., Pacific Coast 
Dept., San Francisco, California 
Cobb Glass & Co., Managers, North 
Carolina Dept., Durham, North 
Carolina 














Caledonian Insurance Co. of Scotland 
FOUNDED 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 
UNITED STATES HEAD OFFICE 
555 Asylum Street, Hartford, Conn. 
R. C. CHRISTOPHER, U. S. Mer. 
NEW YORK CITY OFFICE 
1 Liberty Street, New York 








SCOTTISH UNION & NATIONAL 
INSURANCE COMPANY 


United States Main Office: Hartford, Conn. 
J. H. Vreeland, Manager 


Assets $9,335,359.49 Policyholders’ Surplus $4,047,779.36 


A Nine Million Dollar Company, Fifty Per Cent of Whose Assets Will 
Cover All Liabilities 
John G. Hilliard, Inc., Agent 


45 John Street New York City 
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Insurance Employe 
Enriched by Race 


$600,000 IN CALCUTTA SWEEP 
Member of London Brokerage House 
Drew Derby Winner; Sold Most 


of ticket Before Race 


kobert Bishop, head of the policy de 
partment of Hartley, Cooper & Co., Lon 


dou isurance brokers, is now a rich 


man. Mr. Bishop drew Coronach in the 


Calcutta: Sweep. How Coronach, the 


second favorite, won the Derby, the blue 
ribbon of the turf, on the wettest day 
on which the race has ever been run, is 
now racing history. 

A tew days betore the race a cable 
from India was handed to Mr. Bishop 
us he sat at his desk, telling him that he 


had drawn Coronach in the Calcutta 
Sweep The Calcutta: Sweep is the 
vreatest sweepstake am the world, and 
the prizes in it are: 

eens $000,000 

MG cswewsee $300,000 

Ceri $150,000 


IXven if Coronach had not been’ among 
the first three in the Derby, Mr. Bishop 
would still have got $10,000, for every 
other horse drawn is allotted its share 
of 20% of the money received, 

Being a business man, Mr. Bishop did 
not risk the chance oi Coronach losing. 
tle sold most of his ticket to willing 
buyers and only kept a portion of it for 
hunself. He received some thousands of 
pounds for the portions he sold and 
many thousands more for the portion 
that he kept. 

A slight, bespectacled man of about 45, 
Mr. Bishop has worked in the same 
room, Within a stone’s throw of the Bank 
ol England for many years. His staff of 
a dozen men and girl clerks clustered 
round excitedly on hearing the news. 

Bought Tickets for Years 

Mr. Bishop bought the ticket last 
April, and wasn’t very hopeful about it 
at the time. He has bought tickets in 
all sorts of sweeps for years, and never 
won anything before. His luck came as 
a complete surprise to him. 

“I’m glad for my family’s sake,” Mr. 
Bishop said, when interviewed. “I’ve got 
two youngsters, both at school—a_ boy 
of 14 and a girl of 8—and perhaps | 
shall be able to do something. for them 
now. It'll give me something for my 
old age, You know, you can’t save 
much as a rule.” 

Mr. Bishop did not go to see the great 
race run. “Why should 1?” he asked. 
“| had a lot of business to attend to. I 
could not take a day off to see a race 
never have done. Now that I have won 
the first prize, | shall not give up my 
work. I| shall just carry on as usual. It 
would not be fair to do anything else.” 

‘Then he dashed away to a conference 
with the company’s secretary. 

The clerks in Mr. Bishop’s office 
clubbed together to buy a $4.00 ticket. 


too. 









Their number was only two away from 
Mr. Bishop's lucky figure! 

“But we don’t mind much,” said a ste- 
nographer, “because he’s such a _ nice 
man,” 

Mr. Bishop just before the race was 
besieged with people wanting to buy a 
share in his ticket. The first offer came 
by cable from India. It was $17,500. 
Until the race was run his phone was 


never silent. One message came from 
lkeord Woolavington, the owner of the 


horse and great whiskey millionaire, 

Mr. Bishop employed a firm to sell as 
much of his ticket as he wished to dis 
pose ol. The purchasers are now highly 
satisfied with their gamble. 


TO FIGHT RATE CASE 


Companies Will Carry Before Supreme 


Court at Washington Missouri 
10% Rate Reduction 
The stock fire insurance companics 


have decided to carry their fight against 
the 10% reduction of rates on fire, hagl, 
lightning and = windstorm insurance im 
Missouri to the United States Supreme 
Court. On Thursday, June 24, notice to 
this effeet was served by counsel for the 
160 stock companies affected on the Mis- 
souri Supreme Court at Jefferson City, 
and that tribunal in deference to the 
higher court issued an order staying ex 
ecution for nine months on the judg- 
ment rendered against the companies on 
May 21. 


The companies have not as yet per- 
fected the necessary legal papers re- 
quired to present the matter to the 
United States court but have three 
months in which to do so. The legal 


procedure to be pursued will be an ap 
plication for the writ of certiorari 

John S. Leahy of the law firm of 
Leahy, Saunders & Walther, St. Louis, 
one of the attorneys for the companies, 
said the constitutional question to be 
raised in order to get before the United 
States Supreme Court will be based pri- 
marily on the grounds that the order of 
State Superintendent of Insurance Ben 
C. Hyde reducing the rates 10% effective 
on November 15, 1922, which has now 
been sustained by the Missouri Supreme 
Court, violates Article 1 of the Vour- 
teenth Amendment to the Constitution of 
the United States in that it deprives the 
companies of their property without due 
process of law. 


SIMON B. KATZ & CO 
Simon B. Katz announces the forma- 
tion of the firm of S. B. Katz & Co.,, 
with offices at 1431 Broadway, where he 
will conduct a general insurance busi 
ness. Mr. Katz was formerly with Irv- 
ing M. Blau. 


SAILS FOR SOUTH AMERICA 

Marine Manager S. T. Dunlap of the 
American Foreign Insurenee Association 
sailed Saturdav for South America, 
where he will visit the offices and agents 
of the association in Brazil and the Ar- 
gentine, returning by the west coast of 
South America and the Panama Canal. 
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Dealers in 
Fire Insurance Stocks 


J. K. RICE, JR. & CO. 


; Dealers in 
Fire Insurance Stocks 





(not speculators) 
Essential Field and a Broad Field 


Investors 


Dealers in 
Unlisted and Inactive Listed 
Stocks and Bonds of 
Industrial, Railroad, Utility, 





Investment Satisfaction 


by Senior Capital Obligations; which enjoy the benefits of Competent 
Management, conforming with operating standards Publicly Approved 
and Enforced; and whose Dividend and Enhancement Possibilities are 
enlarged by Diversified Sources of Income for the issuing companies, 


All this, and more, is offered by the Well-Selected Fire Insurance 


stock—Our Statistical and Trading Departments have helped many 
Salisfied Investors make such selections 


J. K. RICE, JR. & CO. 


KQUITABLE BUILDING 
120 Broadway 
New York City 


Mercantile and Other Corporations, 
Insurance, Bank & Trust Co. Stocks 


Private Telephone to Hartford, Conn. 





seek securities which represent an 


of business; which are not preceded 
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ROBERT C. BIRD DEAD 

Robert Connor Bird, manager of the 

engineering and survey department. of 


Johnson & Higgins, died last week at 
his home at Woodhaven, L. 1. He was 


born in 1882 at Hazleton, Pa., and was 
a graduate of Lehigh University. He 
went with the Fire Underwriters’ Elec- 
trical Bureau in 1908 and in 1920 secured 
the position which he held at the time 
of his death. 





ELMORE DUFFY BACK IN N. Y. 

Elmore Duffy, for five years in the 
field for the Springfield Fire & Marine, 
is returning to the company’s New York 
binding and service department to han- 
dle production work. The Springfield 
has increased the facilities of its binding 
office by appointing George A. Hill, Jr., 
manager of the office, to act also as 
country-wide binding agent for the Bos- 
ton and the Agricultural. 
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WEST VA. TO FORE AGAIN 

There is some talk of restlessness 
among the fire companies over the com- 
missions situation in West Virginia. In 
1924 the 20% flat commission scale was 
adopted by most companies, at that time 
against the will of the agents. Now it 
is said that the majority of agencies in 
the state represent at least one non 
affiliated company which is paying excess 
commissions and getting the pick of the 
business. There is some talk of possible 
separation to stop this condition. 


NEW FIRE SIGNAL 

David Reed, superintendent of — the 
Denver Fire and Police Department, has 
received a special switchboard designed 
by the Western Electric Company after 
plans prepared by Reed, and when 1n- 
stalled the tower operator can converse 
with ten fire stations at the same time, 
instead of one at a time. 
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How Fall of Franc 
Affects Insurance 


SEVERAL EXCHANGE PROBLEMS 





French Writers Explain Difficult Situa- 
tion With Respect to Cargo, Hull 
and Reinsurance 


The fall of the French franc to new 
low records continually has naturally 
raised the question of the relation of the 
exchange problem to the settlement of 
french marine insurance claims. As the 
franc has no apparently stable value, and 
moves violently from day to day the 
value of a marine policy expressed in 
francs is somewhat of a_ speculation. 
two Frenchmen, Francois Bernardin 
and Andre Guerin, members of the bar, 
have written a comprehensive review of 
the situation for the “Marine Under- 
writer” of Berlin. Summing up the prob- 
lem they say in part: 

In France all transport insurance con- 
tracts, except seven classes, must be ne- 
gotiated in francs. In exceptional cases 
the interests of the underwriter will be 
safeguarded by the obligation imposed 
upon him to preserve the foreign values 
which he receives as premiums. 

Does that mean that the underwriter 
operating in France need no_ longer 
bother about exchange problems? Un- 
fortunately, this is far from being true. 
Here are the elements of proof to the 
contrary: 

Average Losses 

(a) Cargo Insurance :—General aver- 
age (assistance rendered by foreign 
tugs, calls at ports of refuge with high 
value currencies, etc.) on one hand, and 
particular average cases (repairs at the 
place of destination or in intermediate 
ports, etc.) on the other hand, may be- 
come as many sources of loss to under- 
writers, since such expenses incurred in 
foreign currency on the gold standard 
must be settled by paying the equivalent 
in francs. 

We shall see, however, as a matter of 
fact, these losses are of little importance. 

(b) Hull Insurance :—The same disad- 
vantages, but much more aggravated, 
make themselves felt, in the first place 
on account of repairs made in countries 
with stable currencies, and furthermore 
on account of delayed payments of 
these, which circumstances, in the event 
of a decline of the franc, still further 
aggravate the position of underwriters. 
The situation presenting itself is after 
all quite plain: The underwriters are 
called upon to pay for repairs at their 
teal (gold standard) value, whilst they 
received their premiums at what is 
merely a nominal value corersponding 
to the paper france. This, by the way, 
explains the generally unfavorable re- 
sults of hull risks in France, in contrast 
with cargo insurance. Of course, under- 
writers could not afford to look upon 
this state of affairs with indifference. 

In the case of cargoes the crisis can- 
not become acute; as a matter of fact, 
the insured value of merchandise follows 
the fluctuations of exchange, adapting 
itself to them. Should an insured be in- 
clined to insure his goods below their 
teal (gold standard) value, the pro rata 
clause would aufomatically operate to his 
Prejudice and in favor of the under- 
writer, 

Effect on Hull Insurance 

Tn hull insurance no such rule of pro- 
Portionate settlement is applicable. 
Moreover, f. 1. 0. insurances have been 
effected to such an excessive extent that 
the “all risks” values are not even based 
on the value of the ship as expressed in 
Paper francs. Following the lead of the 
‘nglish underwriters in this respect, we 
ave admitted (and this was a big blun- 





der) a multitude of insurances against 
total loss such as on “safe arrival,” “dis- 
bursements,” “difference of replacement,” 
“difference of exchange,” etc., which in 
the aggregate sometimes exceed the 
value of hull and machinery, not to speak 
of the excess cover granted on_ third 
parties, risks and general average. ‘The 
old rule providing that no more than 20 
or 25 per cent. of the hull valuation 
should be covered on “safe arrival” 
seems to have been entirely forgotten. 
The underwriter, therefore, is getting 
the full premium against “all risks” 
merely on a considerably reduced frac- 
tion of the hull value. 

For France there remains one last 
question, viz., the slow collection of hull 
premiums. With their policy forms of 
1924 the underwriters have inaugurated 
the method of paying premiums quarter- 
ly in advance, subject to a discount of 4 
per cent. When the insured delay pay- 
ment, usually the threat that the dis- 
count will be cancelled or the cover sus- 
pended proves sufficient to obtain speedy 
settlement. 

To sum up, it appears that all possibie 
measures have been taken, both by the 
Government and underwriters, to meet 
the consequences of exchange fluctua- 
tions, and these measures, if keeping in 
strict conformity with the prescriptions 
of the Minister of Labor, are sure to 
prove a sufficient protection to the un- 
derwriters against losses due to the de- 
cline of the franc, in which losses, un- 
fortunately, old-established companies 
whose managers could not see _ far 
enough ahead have been involved in the 
past. 

Effect on Reinsurances 


In what manner do the variations of 
exchange react on reinsurances conclud- 
ed by French underwriters? These may 
be divided into four classes: 

(1) Reinsurances concluded in France 
in the currency of the original 
policy ; 

(2) Reinsurances concluded in France 
in currencies other than that of 
the original policy; 

(3) Reinsurances concluded abroad in 
the currency of the original policy; 

(4) Reinsurances concluded abroad in 
currencies other than that of the 
original policy. 

Conclusions Not Pessimistic 

Such are the observations we desired 
to make on the important problem of 
exchange variations in their bearing on 
marine insurance and reinsurance. 

In conclusion, we believe we may safe- 
ly state that the decline of the france and 
the French financial crisis, though in- 
deed vexatious, should not be placed in 
parallel with the currency crises that 
other countries, notably Germany and 
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Poland, have passed through. As a mat- 
ter of fact, France is a_ self-sufficient 
country by her resources, both agricul- 
tural and ‘industrial. The crisis she is 
passing through is principally a political 
one. All that is needed is an exertion 
of will-power and a little order, which, 
we must reluctantly admit, have been 
lacking since the conclusion of the war. 

Under such conditions we are of opin- 
ion, without ignoring the lessons to be 
learned from the past currency experi- 
ences in Germany and Poland (and in 
France between 1793 and 1802), that the 
measures and remedies applied by those 
two countries would not suit the French 
situation. 

As far as marine insurance in particu- 
lar is concerned, it seems to us that the 
Government has taken all suitable de- 
cisions for the protection of the inter- 
ests at stake. Besides, the underwriters, 
notwithstanding the prohibitions issued, 
have been left sufficient liberty to defend 
themselves against the fluctuations of the 
franc. By the preservation of high- 
valued foreign money, the bulk of the 
companies are placing themselves in a 
position of security. 

Nevertheless, we desire to express our 
regret—and do so in the most positive 
manner—that the French companies 
should apparently be unable to come to 
an understanding among themselves, en- 
abling them to take such general meas- 
ures as may be required, especially in 
connection with hull risks for their 
proper valuation on the one hand and 
for adequate rates and policy conditions 
on the other hand. 


NEW ASSIGNMENT CLAUSE 
London Undnewsltern Mie Change to 
Aid Mortgagees of Ships and 
Banking Interests 





The Institute of London Underwriters 
has adopted a new clause dealing with 
the assignment of policies covering ship- 
owners’ interests, which took effect as 
from July 1. 

The clause is the work of the “Tech- 
nical and Clauses Committee,” and is 
submitted with a strong recommendation 
that underwriters should refuse to “note” 
or “agree” endorsements of assignment. 
The clause reads: 


“Tt is agreed that no assignment of or 
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AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $4,976,780.91 


Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $7,400,761.92 


Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,285,952.89 
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interest in this policy or in any moneys 
which may be or become payable there 
under is to be binding on or recognized 
by the assurers unless a dated notice of 
such assignment or interest, signed by 
the assured and (in the case of subse 
quent assignment) by the assignor, be 
endorsed on this policy, and the policy 
with such endorsement be produced be 
fore payment of any claim or return ol 
premium thereunder. But nothing in 
this clause is to have effect as an agree 
ment by the assurers to a sale or trans 
fer to new management.” 

Under the Marine Insurance Act of 
1906, a policy of insurance may be as- 
signed by endorsement or in other cus- 
tomary manner. The effect of the new 
clause will be to render void any assign- 
ment other than by endorsement. The 
new clause is of considerable importance 
to banks and to mortgages of ships, 
who, in their own interests, should see 
that its terms are observed. 

STRIKE RATES SKYROCKET 
Coal Strike Situation in England Has 
Led to Heavy Writing of 
Insurances 


The London market in insurances de- 
pendent on the length of the coal strike 
in Great Britain has recently become 
much restricted. The volume of insur- 
ances of this type which had previously 
been effected was. very considerable. 

More has probably been done in this 
type of risk than in any of the other 
“miscellaneous” insurances that have 
been placed for many years. The rate 
to cover the risk of the continuance of 
the stoppage beyond the end of June is 
absolutely prohibitive, about 80 per cent 
being quoted, as compared with only 10 
per cent at the beginning of the month 
The rate covering the continuance of the 
strike beyond July 30 has gradually risen 
within the past two weeks from 10 to 
about 50 per cent, while a rate of only 
5 per cent was lately quoted to provide 
for the payment of the loss should the 
strike not be over by September 1. Sub 
stantial payments will be made unde 
the policies effected some months ago 
whereby sums were to be due for each 
day, after the first 14 days, that the 
strike lasted. 


CONNEAUT CHANGE 

Conneaut, Ohio, July 7—Tom_  L. 
Smith, of this city, through his purchase 
of the agency of George W. Traver here, 
becomes the third generation of Phoe 
nix agents in this city. Mr. Smith’s 
grandfather, S. J. Smith, was appointed 
Phoenix agent in Conneaut in October, 
1870. He was succeeded by his son, 
EH. L. Smith, in 1884 and now the young- 
est of the Smith family has taken over 
the agency. Through his purchase Mr. 
Smith has taken over representation of 
Pennsylvania Fire, New York Under- 
writers’ Insurance Co., Orient and Nor- 
wich Union. He has been representing 
the Continental Casualty and Union 
Central for some time. 


INCREASE CAPITAL STOCK 

Directors of the Capital Fire of San 
Francisco, recently purchased by the 
Royal, have voted to increase the capi 
tal by $100,000 and add $150,000 to the 
surplus. The company will be contin- 
ued as a California institution. 
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The Late W. W. Mack 


‘The late Wuitred Mack, editor of “The 
Vwecksy Londerwriter, Whose death 
Caused sucn widespread regret, could 


nd tore tunoin a aull event 
people, but he did) not much bor 
cnuut and would manage to leave a con 
vention to its own resources moat did not 
show speed im iteresting hin Slipping 


than most 
care 


away trom the press table he woutd 
wander about the insurance district 
looking up old and picking up new 
triends 

luis visits were always welcome; in 


fact, some imsurance men complained be 


cause he did) not come around more 


olten, ‘The strange part of the absent 
treatment he pave many conventions was 
that he wrote just as readable a story 
about them as he did when chained to 


the press table. He had a tremendous 
distaste for highhatism and never en 
countered it twice in the same man. 

Versons familiar with the newspaper 
business know that an outstanding story 
is frequently written under most uncom 
fortable circumstances which recalls the 
alnazing story which W. W. Mack wrote 
about the Ohio Farmers when that 
company had an anniversary some time 
back, Accepting an invitation to attend 
the affair, Mr. Mack was not aware 
that Leroy, Ohio, where the company is 
located, consists almost entirely of the 
company, its buildings and its people. He 
had the Metropolitan idea that one can 
jump on a train and go anywhere. 
Leroy was a different proposition, He 
had to change cars and finally rode into 
the town on a trolley arriving at 4 o’clock 
in the morning. A. breakfast including 
pie put the finishing touches upon. him, 
the morning he spent in getting to Leroy 
being almost a nightmare. His internal 
friction, his experiences and the inspira 
tion of the company and its officers 
started something going in his brain, with 
the result that he wrote the classic story, 
“The Man on the Fence,” (the Ohio 
larmers trademark) a story which has 
had a very wide circulation. 


Tennis at Convention 

l‘requently, insurance men who go to 
a convention play golf, but A. M. Paden 
and W. E. Mullineaux, agents of the 
Equitable Life of Iowa, have issued a 
challenge to other agents to meet them 
on the courts in Chicago this month 
when the producers of the company meet 
in that city at the Edgewater Beach 
Hotel, 

“e © 
A Good Snappy Invitation 

Here’s the way KE. Chester Sparver, 
editor of publications, Connecticut Mu- 
tual, invited the Insurance Advertising 
Conference to hold a convention in Hart 
ford, his letter being addressed to EK. A. 
Collins of the conference: 

Dear Mr. Collins: Did you know that 
the business of insurance and: Hartford 
have been inseperable since 1794, but 
five years after the adoption of the Fed- 
eral Constitution ? 
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Recommendation enough, Ud say, for 
aoplace in which amen and women might 


vather for a brief period to exchanve 
msurance ideas 

Give the Insurance Advertising Con 
ference a chanee to assemble in one of 


the oldest 
continent 


insurance centers on the 


RK Ky 
A Boost for Harry Bond 

\t what hotel in a certain \New Eng 
land city did) the insurance \men hold 
their convention last year? 41 forget; 
neither do - want to remember because 
here is a paragraph from the letter. of 
Invitation that another of the Hartford 
Insurance advertising men sent to the 
conference, a plain-spoken individual 
named John W. Lonenecker : 

“The Hotel Bond is not the antedilu 
vian type of hostelry that we ran across 
in Boston. Harry Bond will do for you 
anything that the proprietor of any 
modern hotel can be expected to do. All 
such details as reservations, meeting 
rooms, ete, will be worked out to your 
entire satisfaction, and | 
made sure that the auditorium of the 
Hartford Mire Insurance and = Hartford 
\ccident and Indemnity Company would 
be thrown open for any meetings that 
vou might care to hold therein. That is 
a promise. Leon Soper tells me that 
you will also have the beautiful assembly 
hall of the Phoenix Mutual Life at your 
disposal,” 


have already 


* * 


A Prize Bore 

\ literary man has had the cleverness 
to write a book about bores, the author 
being Aldous Huxley, the title of the vol 
ume, “Two or Three Graces.” Here is 
Huxley’s deseription of one of them and 
you have probably met his brother, or 
inaybe his cousin: 

“Peddley was an active bore, the most 
active, | think, that IT ever met; an in 
defatigable piercer, a relentless. stuffer 
and crammer. He talked incessantly, 
and his knowledge of uninteresting sub 
jects was really enormous. All that 1 
know of the Swiss banking system, of 
the law relating to insurance companies, 
of pig breeding, of the ex-Sultan” of 
Turkey, of sugar rationing during the 
war, and a hundred similar subjects, is 
due to Peddley. He was appalling; there 
is no other word. T know of no human 


being with whom T would less willingly 


” 
spend an hour, 
x oe 


Got Back His 15,000 Letters 

| have been asked if R. H. Towner of 
the Towner Rating Bureau (which makes 
surety rates) got back those 15,000 letters 
which the state took away from his of 
fice in a taxi-cab following the sensa- 
tional investigation that the New York 
State Architect made of contract bond- 


_ Ing rates. 


He did. 
I have also been asked what happened 
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in this probe after all the hullabaloo in 
the newspapers. 

Nothing really happened. 
is dead. 

| have been asked what became of the 
state architect and what became of Mr. 
Towner. 

The architect is keeping as cool and 
quict as he can in Albany. Mr. Towner, 
always cool, is keeping a lot of frances 
in his pocket for tips to Paris cabbies. 


‘The matter 


It needs a lot of frances at their pres 
ent value even to make up a decent 
ized tip. 

kok Ox 


A Good Picker 
It is the general opinion that Jesse S. 
Phillips has picked a fine organization 
staff for the Great American Indemnity. 
kk O* 
Invitation Accepted with a String 
Attached 
My “American Magazine” sense was 
eiven a terrific jolt last week when a 
friend of mine who belongs to the most 
exclusive clubs of Detroit asked a lead 
ing and nationally known operator in 
Wall Street if he would visit him in the 
Michigan metropolis. 


“Yes” was the prompt response, “if 
you'll get soused with me.” 
Al] day today, almost, | decided not 


to publish this shocking incident, but as 
it really took place and this page pur 
ports to mirror truthful events, | am 
offering it herewith although | shall keep 
the information from Senator Reed ol 
Missouri 
a 
Hartford on the Air Route 

Hartford is now a stopping point on 
the New York-Boston air mail route and 
the Hartford “Courant” on July TP ran a 
two-page advertising announcement of 
this, under the caption: “These Business 
Houses Weleome This Progressive Step 
in’ Mail Communications, Making Hart 
ford Hours Nearer by Mail to All Parts 
of the Country.” The mail leaves Bos- 
ton at 5 p. m, and Hartford at 6:20 
p.m., arriving in New York at 7:50 p.m. 

Among the insurance companies sign- 
ine the ad were the Aetna Insurance 
Co., Aetna Life Insurance Co., Hartford 
lire Insurance Co., Travelers’ Insurance 
Co. 

The ad went on to say that in mail for 
points west of Chicago, such as St. Louis 
and Denver, and south of Chicago, such 
as Mort Worth and Dallas, from one to 
three days can be saved, 

Advertise in New York City Directory 

The following insurance advertisements 
appear in the New York City Directory: 
The Gauvin Agency, John C. McNamara 


Orvanization, Walter Cohen, John A 
Eckert & Co., M. J. Epstein Co., Great 
\merican Insurance Co., J. Harvey 


McCoy, Inc., Charles F. Murphy, Jr., 
Inc., Patch & Co., John M. Riehle & Co., 
Inc., Herman Robinson, Joseph A. Ke- 
kenrode, Ocean Accident & Guarantee, 
Pasquale Palladino Co., Saunders, Block 
& Boyce, Inc., H. W. Schaeffer Co., Abm. 
S. See & Depew, The Travelers Insur- 
ance Co., Union Central Life Insurance 
Co., E. W. Allen. 
x ok Ox 
Still Entering Connecticut 

There are any number of fire insur- 
ance companies transacting business in 
Connecticut but there is always room for 
one more. Since January 1, 1925, the 
following companies have entered that 
state: 

Sentinel Fire, Queensland, Harmonia, 
Central States of Wichita, Independence 
lire, Glen Cove Mutual, U. S. Mer- 
chants’ & Shippers’, Concord Mutual 
Ohio Millers, Mercury, Minneapolis F. & 
M., Equity Fire of Kansas City, New 
England Fire, Cambridge Mutual, Mil- 
lers Mutual of Harrisburg, Pa. Du- 
buque VF. & M., First American Fire, 
Franklin National, General Exchange, 
Guaranty Fire, Abineton Mutual, Trans- 
continental, New York Underwriters, 
Baltimore-American. Several have en- 
tered in 1926, including the Automobile 
Mutual of Providence and the American 
Reserve of New York. 


— 


Withdrawals From Connecticut 

Since January 1, 1926, the following 
among others, have withdrawn from the 
state. 

American lire of New York, Union 
Reserve of New York, L’Abeille Fire of 
Paris, New Zealand and South sritish 

x Ok x 


“Smoky Joe” Forgot Something 

At the recent hearing in the New York 
Insurance Department on the rates for 
Long Island frame rows which the sy- 
burban Chambers of Commerce are $0 
sure will not be lost in a contlayration 
because of the magic talisman of self. 
confidence, “Smoky Joe” Martin, a fire 
chief, testified that he did not see any 
particular danger to the community as 
his engines could make the scene of the 
fire in jigtime, 

But joe to,got all about the telephone 
virls of Long Island and their leisurely 
manner of responding to signals. On the 
very day of the Beha hearing, one of the 
dwellings in the row under discussion 
caught fire. There was a dash for the 
telephone, but seven or cight minutes 
passed before the operators dropped per- 
sonal conversation to attend to business 
In the meantime, the fire continued to 
spread. When the fire department final 
ly got the message it made its usual, 
quick time to the scene. 


Says Clearing House Caused it to Lose 
More Than Half Its Business 

In a statement to Alfred M. Best, | 
C. Adderly, | president of the Integrity 
Mutual of Chicago, which went into the 
hands of a receiver, blamed the financial 
troubles of the company, not only upon 
its coal mine business losses but. also 
in part upon the attacks made upon the 
company in 1923 by the Casualty In 
formation Clearing House, Chicago, the 
manager Of which is George EE. Turner 
Vhis attack, Mr. Adderly told a Best 
representative, caused the company. to 
lose 60% of its business. The Integrity 
Mutual is suing the Clearing House and 
the case will be tried in October, 

The Massachusetts business of the In- 
tegrity was reinsured this year in the 
Merchants’ Mutual Casualty of Buffalo. 

* ok 
Will Miss George B. Smith 

The field managers of the John Han- 
cock will miss George S. Smith, a di- 
rector of the company and chairman of 
the finance committee, who for a couple 
of years has made a stirring address to 
these men at the annual conventions in 
Boston, during which he outlined facets 
about the company’s investments. 

Mr. Smith, whose death was sudden 
and as he was. stricken while playing 
golf, was one of Boston’s leading: citi- 
zens and had for many years occupied 
a prominent position in civic work, no- 
tably as president of the Chamber of 
Commerce and Boston City Club. He 
was a trustee of Boston University, 
Northeastern University, also of the 
soys’ Club of Boston, and was. active 
in a number of organizations of this 
kind. He was interested in young men 
and boys and contributed his strength 
and influence towards everything that 
concerned them. 

In business and financial circles he had 
won an enviable place for his broad 
views and excellent judgment. An elo- 
quent speaker, his great gifts in this di- 
rection were freely given to the com- 
munity . He was a director of the Atlan- 
tic National Bank and of the New Eng- 
land Power Company. 

He was also one of the trustees of the 
Park Square Real Estate ‘Trust, the 
group of Boston business men responst 
ble for the remarkable developments 1 
a business way in the Park Square sec- 
tion of Boston. 

His connection with the John Hancock 
Company management has been inte 
mate. He became a director in 1913 and 
following the death of Vice-President 
Wakefield in 1924, Mr. Smith accepted 
the chairmanship of the finance commit 
tee, of which. he had for many years 
been a member. His services for the 


company in this position were notable. 
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Missouri Up in Arms 
Over State Fund Act 


60OES TO VOTE NEXT NOVEMBER 





Associated Industries, Blue Goose and 
Cats Meow Lining up Aggressive 
Campaign to Defeat It 
Missour! is confronted for the first 
{ime in its history with a radic al state- 
fynd compensation act which is backed 
by the prominent damage suit attorneys 
of the state with the support of their 
allies among the officials of the Building 
Trades Councils of St. Louis and Kansas 
City. It is brought forward for the sole 
purpose of defeating all compensation in 
Missouri, so that the present vicious 
damage suit system of caring for indus- 

iry's casualties may be maintained. 

Secretary of State Charles L. Becker 
of Missouri certified a short time ago 
the sufficiency of the signatures to the 
petitions demanding a state-wide initia 
tive vote on this act. The measure will 
w on the ballot at the general state 
elections to be held the first Tuesday in 
November under the name of Proposition 
No. 3. Secretary Becker found that 
there were 59,067 names on the petitions 
of which 739 were rejected. This left a 
balance of 58.328 or a surplus of 12.438 
above the minimum amount required by 
law. 

The same element that has brought 
forward this bill has succeeded in sus- 
pending the equitable compensation act 
that was passed by the last session of 
ihe Missouri General Assembly = and 
dened by Governor Samuel Baker. That 
bill had the supnort alike of the real 
leaders of organized labor and of the 
\ccociated Industries of Missouri It 
will also be voted upon by the citizens 
f the state in Novemher and will be 
known as Proposition No. 1 

Donnell Sees Dangerous Situation 
The distinct 


dangers of this situation 


fo industry and esnecially to all forms 
of insurance in Missouri were broneht 
out bv Elmer Donnell. manaeing direc- 


flor of the Associated Tndustries of Mis- 
suri in an address before the Great 
and Tovial Order of Cats Meow at the 

\meriean Annex Hotel on Tuesday, 
June 29, 

This order is composed of the more 
successful of the younser element of St. 
Louis insurance men, those who actrally 
conduct the business in the metronolis of 
the state. They form the one element 
who are in contact with both the general 
public and the brokers and sub-acents. 

At the outset of his address Mr. Don- 
nell expressed his extreme pleasure at 
meeting some insurance men who were 
aetinlly interested in comnensstion, add 
ing that if was a real raritv. “Insurance 
men are the hardest outfit to interest in 
their own problems of anv crowd that T 
have had anvthing to do with,” he add 
od He caid the Cats Meow was the 
element in the insurance world that he 
most desired to meet. and later when 
the Most Powerful Meow ple ‘deed the 
fell en-aneration of his orranization as 
the first to frustrate the ambhnilonece 
chasing lawvers. Mr. Donnell thanked 
him on behalf of his oreanization. 


To Fight the Measure 
The Cats Meow plan to appoint a sne- 
tial committee to handle the Compensa- 





tion Act campaign. Mass meetings will 
be held later to interest everyone con- 
nected with insurance—in all its forms 
—and on election day it is hoped to have 
workers in each of the 660 voting pre- 
cincts of St. Louis. It is very probable 
that a joint meeting of the Cats Meow 
and Blue Goose will be held in this con- 
nection in the near future. 

Mr. Donnell told of the 
organization to combat a_ state fund 
measure, and revealed for the first time 
how in 1919 his organization was offered 
a compensation act that contained rea- 
sonable allowance of injuries, 


work of his 


loss of 


time, ete., if it would accept a provision 
that called for both state insurance 
and other forms. The Associated Indus- 


tries rejected the offer, thus standing be- 
tween insurance and a state fund. 
Carries An Appeal to Workmen 

Mr. Donnell emphasized in his talk 
that organized labor has about 200,000 
votes in the state and if the workers 
should get behind the new measure it 
will probably go over. He felt that. it 
was highly important that all insurance 
men realize the danger and work to edu 
cate the general public on the merits of 
the two measures. The bill passed by 
the last legislature provides for a max- 
—_— payment of $20 a week, while the 
labor measure fixes the limit at $30 and 
from that angle has a big appeal to 
workmen. 

The Associated Industries has lined up 
an aggressive campaign to get voters to 
vote for Proposition No, 1 and against 
r roposition No. 3. The first step in this 
campaign is the raising of $200,000° to 
finance its educational and advertising 
features, 


They will have four fieldmen touring 
the state for several weeks and within 
the next few weeks will have organized 


campaign committees in more than 100 
counties of the state. There will be from 
25 to 50 prominent men and women on 
each of these committees. The advertis 


ing will be carried in 500 weekly news- 
papers and 94 daily newspapers while 
many thousands of dollars will be spent 
for billboard advertising, dodgers, pos 
ters, window cards and other propa- 
eanda. 


NEW BURGLARY POLICY 


The burefary department of the Globe 
Indemnity has prepared a new policy, 
known as Form Bl—bankers’ blanket 
stfe deposit box policy, and is now of- 
fering it for use. Heretofore it was nec 


essary, when this coverage was desired, 
to use a Form BA—bank burglary poli 
cy, and attach an endorsement to it 


known as “propertv of lessees of safe 
deposit boxes.” The new policy does 
away with that procedure and makes the 
coverage much more understandable. 


AN AGENT’S ENTERPRISE 

One of the most striking booths at the 
recent “Own Your Own Home” exposi 
tion in Asheville, N. C., was the one 
arranged by Samuel J. Fisher, repre- 
senting the Fidelity & Deposit in that 
city. Mr. Fisher is alive to every op 
pertunity to advertise his agency and is 


a successful producer because he never 
lets the residents of Asheville forget 
that he is in the insurance business. 


A photograph of Mr. Fisher’s booth 
was reproduced in the latest issue of 
“All in the Family,” the company’s house 
organ, 
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Jewelry Replacement 
At a Distinct Saving 


MADE BY MORRIS LEVY & CO. 


N. Y. Jeweler Does Business With a 
Score of Insurance Companies; 


Largest Claim Was for $22,000 


Quietly and efficiently, Morris Levy & 
Co., an old established jewelry firm in 
New York City at 134 Fulton Street, has 
built up a substantial business in the 
replacement of lost jewelry for almost 
a score of leading insurance companies. 
The first contact was made three years 
ago when the Massachusetts Bonding & 
Insurance Co. gave this firm an assign 
ment to replace a loss of more than two 
thousand dollars. The entire claim was 
cleared up within forty-eight hours and 
at a distinct saving to the insurance 
company. 

it is this saving which has had a di 
iect bearing on the success of the firm’s 
venture. When a diamond bracelet, re- 
tailing at ten thousand dollars, can be 
replaced by Morris Levy & Co. for eight 
thonsand dollars, it is natural that the 
companies would be attracted. The 
jewelry company lists among its clients 
today such companies as the Salvage 
Adjustment Co., New York Indemnity, 
Massachusetts B onding & Insurance Co, 
St. Paul Fire & Marine, Fidelity & De- 
pesit, New York Casualty, Lancashire 
Indemnity, London Guarantee & Acci 
dent, and Union Indemnity. Its service 
is also recognized by A. R. Lee & Co., 
aqusters for the Federal Insurance Co., 
and the Kenny Agency, representing the 
Fidelity & Deposit in New York. 

No Claim Is Too Large to Handle 

Harris Cott is in charge of this de 
partment in the firm. Describing the 
procedure of replacement to a represen- 
tative of The Eastern Underwriter the 
other day, Mr. Cott said: “When a 
jewelry loss comes through to an insur 
ance company, its first step is to make 
out a proof of loss, after making an in 
vertigation to see whether the loss is 
definitely established. The company 
then notifies us and out of our own 
stock we replace the jewelry. 

“We have been handling this business 
for the past three years and each year 
our clentele has grown larger. To my 
knowledge we have never made a re 
placement which has not given satisfac 
tion and this is evidenced by the many 


(Continued on Page 38) 


Publicity Expert Joins 
Metropolitan Casualty 


R. W. SMILEY IN NEW POST 

A Harvard Graduate With Splendid 

Background in Sales Promotion Work; 
Formerly With Aetna Life 


An event of interest in insurance ad 
vertising circles is the appointment this 
week of Ralph W. Smiley as director of 
publicity for the Metropolitan Casualty, 
Seaunaibiie Kk. G. Grunau, who has re 
signed. Mr. Smiley will have under his 
supervision advertising, publicity, sales 
promotion and other related activities of 
the company in keeping with its general 
policy of expansion. 

Mr. Smiley has had 
perience in this work. In the past eight 
years, particularly, his work with the 
Aetna Affiliated Companies at their home 
office in Hartford, has well fitted him 
for his new duties. He was both special 
agent and agency assistant in the casual 
ty agency department of these compa 
nies. Since 1919 he had had editorial 
supervision of the Aetna-izer supple 
ments, educational texts on the compa 
nies’ insurance and bond lines which 
have been supplied monthly to field rep 
resentatives and which were recently 
published in book form. 

Mr. Smiley is the author of a consid 
erable part of that educational literature 
and also originated much of the material 
used by the Aetna Companies in their 
business-getting campaigns. Previous to 
this connection, he was with the Regal 
Shoe Co. of Boston as sales promotion 
manager. He was also with the Alexan 
der Hamilton Institute for several years. 

A native of Maine, Mr. Smiley was 
graduated from Harvard University in 


a wealth of ex 


1907 wo the degree of A.B. He is the 
son of Edward H. Smiley, principal 
emeritus of the Hartford Public High 


School, a well-known educator. Among 
his club affiliations are: Harvard Club 
of Boston, Hartford Club, Twentieth 
Century Club, Hartford Advertising 
Club and Get-Together Club. 


GUARANTEED MORTGAGES 

The National Surety, for the month of 
June, approved for guarantee 444 notes 
secured by real estate mortgages, total 
ing $2,631,528 on property appraised at 
$5,207.419, making the ratio of loan to 
appraisal 50.5%. Mortgage loans are 
now being submitted from 357 cities in 
the United States. 
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Compensation Shows 
Loss of 11% in 3 Years 


The favorable experience on these lines 
had had the effect of reducing the total 
underwriting loss to six-tenths of one 


stand, workmen’s compensation, repre- 
senting a quarter of the total casualty 
volume, has had an underwriting loss of 


Expense for medical and surgical at- 
tendance has also been a problem. The 
ratio of medical expense to premium in- 


cea per cent. more than 11 per cent for the past three come within the past few years has in- 

EXPERIENCE EXHIBIT OF 1925 Problem Being Studied years. “This loss is simply eating into creased over 150%. The medical frater 

: es a ‘ ; ; 7 the assets and surpluses of the com- nity has not only advanced its fees gen 
That the compensation situation 1s said Mr. x ats 


Casualty Executives Now Studying Prob- 
lem; Public Liability Situation 
In New York Also Bad 





An analysis of the casualty experience 
exhibit of 1925 which has been compiled 


recognized as serious is indicated by the 


formation 


of a 


special 


committee 


of 


cight executives of Bureau companies a 


shor 
This committee is composed of 
can Reid, president, Globe Indemnity, 


t time ago 


to 


study 


the 


pre »blem. 
A. Dun- 


panies,” Meltzer. 


Some Factors to Contend With 
Among the factors which account for 


the bad experience on workmen's com- 
pensation is the constant tendency in 


erally, but is making far more frequent 
calls upon fnjured employes than for 
merly, appreciating that under the com 
pensation law their charges will be paid 
One large company alone last year paid 
nearly $1,500,000 for medical service, 


as 

: , a ae while between $35,000,000 and $50,000,000 
+ Marcus Itzer, statisticiz f . chairman; Norman R. Moray, vice-presi- © ™M@!y of the states to liberalize the com- DS CES > nome cti , 
2 pct Reming BF sten gg Gace dent and general manager, Hartford pensation benefits to injured employes W"* — he “field maps 
Natione ) ‘ é alty Ww . ty rs seg eras wae 4 ¢ — us . aa $s Aran companies 1 e held. 

Underwriters, indicates the unhealthy Accident & Indemnity; Robert J. Sulli- _ se conditions under which these ' : 

4 REIS PR Tea Em Sabet oa of fceaptesident. ‘Tr | na shall be paid. The maximum weekly in- Other Bad Lines 

state of the workmen’s compensation Van, vice-president, ravelers ; demnity permitted under the old law 

line. The cold fact. ste —_ compensa- Bond, Jr., first vice- -president, Maryland fs pend teenie dae paar 8 I : Si * $10: One or two other lines have been un- 
tion underwriters in the face is that for Casualty; poe oe en ig te SND Ulisse’ Ueieeee * ya S12, nd profitable, according to the casualty ex- 
the past three years the companies in- Manager, Ocean Accident 4. Ig- 


cluded in this exhibit have lost in ex- 
cess of $36,000,000 on this class of busi- 


gins, 


secretary, 


Actna Life; 


Charles F. 


Frizzell, vice-president and general man 


in 1923 was fixed at $17, which may be 
collected for 300 weeks. In addition to 
the award to widows in this state, 


perience exhibit. 
than automobile, 
and automobile 


They are liability other 
engine and machinery, 
damage. 


? . : : . : manor property d 
ness, Reduced to its simplest terms this ager, Indemnity Insurance Company of  chitdren are entitled to percentage bene Bad housing conditions in New York 
acverse experience means that for every North America. fits until they attain the age of 16 years, (ity have had a lot to do with the bad 
dollar of compensation premiums col- Statistical research is now being made [s it any wonder, say company execu-  ¢dperience on public liability insurance 
lected during this period they have paid — by this committee to determine just why — tives, that the ratio ‘of incurred losses [In business placed on apartments and 
out $1.11 2/10 in losses and expense. the compensation business shows a net to earned premiums im New Jersey tenements, Mr. Meltzer sees too many 
This terrific drain, however, has been loss to practically every stock company, reached 71.1% in 1922: 75.5% in 1923: txke claims coming in, as well as too 
partially balanced by the good experi year in and year out. It will be their 724% in 1924 and gives promise of jump much distortion of small injuries by 
ence on several lines of business, such task to strive for an improvement in ing to 87.1% when the final reports for shyster lawyers in an effort to drum up 
as automobile, plate glass and fidelity. this line in 1926-27. As matters now 1925 are at hand. cases. 


PART I - COMPARATIVE TABLE OF EARNED PREMIUMS AND UNDERWRITING RESULTS FOR 


CALENDAR YEARS 19235, 1924 AND 1925 





































































































Premiums Barned Net Loss or Gain from Underwriting 
Line of Business na Amount ne Per Cent ie 
1923 1924 1925 1923 1924 1926 1923 | 1924| 1925) Ave. 
ROGIBOME. 6660 ic tceebesscicicscesces 26,356,251 30,271,664 33,142,828 -152,010 416,907 416,510 -.6 1.4 1.3 8 
WORSE cc cevesvsvccescccidscccacces 16,127,686 17,460,400 15,591,773] -1,177,311 -604, 356 -1,265,958 -7.3 -3.5 -8.1 6.2 
Automobile Liability .....ssseeeeee| 70,079,499] 87,033,991) 97,288,462] 5,306,659 6,107,997 4,901,291 7.6 7.0 5.0 6.4 
Liability Other Than Auto .........| 30,912,346| 37,180,507] 42,721,381] -2,869,507| -3,877,876| -2,201,114] -9.3] -10.4| -5.2| -8.1 
Workmen's Compensation ...seeeseeee| 93,050,646] 108,520,507 | 120,526,646] -9,629,395| -15,324,908 | -11,260,933] -10.4 | -14.1| -9.3 | -11.2 
PAd@lity ...ceeceeeceeeeeeeeeeeeses| 18,028,478) 26,907,831) 30,456,596] 2,080,651 2,509,435 861,493} 11.5 8.7 2.9 7.1 
Surety cocccccccecccccccesececesses| 31,099,659} 41,472,471] 44,471,399 ~299,495| -1,579,350 2,855,042} -1.0 -3.8 6.4 8 
FISTS GIGES ccccccciccvecccececsscse 10,520,488 14,126,893 14,561,057 300 ,693 1,903,102 2,456,046 2.9 13.5| 16.9 11.9 
WE 6 bebe teeceestssctewoceine 20,197,446| 22,464,756) 24,127,439 476,598 -279,634 933,217 2.4 -1.2 3.9 1.7 
SUNG BOLTED 6h:sccccccdscancodacece 2,731,403 5,653,026 5,903,464 1,452 20,995 416,876 el 4 7.1 3.1 
Engine & Machinery .....-cseececece 1,236 , 305 2,371,355 2,689,031 -255,916 -253,185 -76,944| -20.7| -10.7| -2.9| -9.3 
Automobile Property Damage ........ 20,115,808 27,155,774 33,371,731} -2,255,349 -1,340,146 ~839,424] -11.2 4.9 -2.5 -5.5 
Automobile Collision ...ccccceeceee 7,766,835 8,750,089 9,350,465 3582 ,083 6,801 ~568, 744 4.9 ol -6.1 -.7 
Or F. Ds & COLILGION séccccccces 937,246 1,640,982 1,467,169 -21,050 -9 ,850 99,739} -2.3 -.6 6.8 1.7 
GROGEY 066i ccedeectccvdcccoscansee 1,272,590 2,143,922 2,280,267 616,169 393,704 566,620} 64.1 18.4| 24.8| 31.2 
SOPIMEIOH cscs ccceccceseseccsececes 709 ,861 765,733 874,046 -90 ,826 -79,179 61,634) -12.8 -10.3 7.1 4.6 
Miscellaneous ccccccccsscccccccscce 68, 526 84,238 218,257 -16,259 7135,134 | ~101, 149} -23.7 | -160.4 | -46.3 | -68.1 
Total 351,213,073 | 436,004,139) 479,044,031] -7,402,613 | -12,124,677 | 2 -2, 728, 798 “2.1 -2.8 | -6 -1.8 
Total 3 Years 1,266,261,243 -22,253,088 -1.8 
Notes Minus (-) sign denotes loss. 
PART I - COMPARISON OF EXPENSE AND LOSS RATIOS FOR CALENDAR YEARS 1923, 1924 AND 1925. 
tom of Claim Adjustment} Total Acquisition] Gen'l Adminis. Inspection Taxes Totel Expenses Tnourred Losses Incurred { 
Business 3 " 5 PRA Goon _he wat 
1923) 1924 | 1925] 1923| 1924) 1925 |1923| 1924] 1925) 1923 | 1924 1925 | 1923 | 1924 | 1925 | 1923) 1924| 1925/| Avg. | 1923) 1924) 1925 
Accident .ecccce 3.8) 3.7 | 3.6) 37.9) 36.4| 37.0 }11.1| 11.4/ 10.9 4 “4 | 4] 2.9| 2.9 | 3.0 | 56.1) 54.8] 54.9] 55.2] 44.5) 44.0) 43.7 
Health ...sseeee| 49) 5.0} 5.1] 32.8| 52.1) 32.8 |10.0| 9.9] 9.2 4 «3 | 4] 2.5) 2.8 | 2.7 | 50.6) 50.1)| 50.2) 50.3) 56.7) 53.4) 57.8 
Auto Liability .| 6.4) 8.6) 9.5) 27.4| 26.1] 26.1 7.7| 7.8| 7.9 7 6 -7) 2.5) 2.6 | 2.7 | 46.7) 45.4/ 46.9) 46.3] 45.6) 47.6) 47.8 
Other Liability.|10.6| 10.9| 11.3] 26.6| 25.6| 25.0] 9.2 9.6 9.1 5.7 6.0; 5.5] 2.6| 2.7 | 2.8 | 54.7| 54.6/| 53.7) 54.3) 54.2) 55.6/| 51.3 
Compensation ...| 9.1 9.3; 9.3} 18.1) 18.0) 17.8 9.3) 9-4) 9.1 3.4| 2.8) 2.9] 2.4] 2.7 | 2.7 | 42.3) 42.2) 41.6) 42.1] 67.6) 71.6) 67.4 
Pidelity cccccec| 409 5.0 6.0] 30.9/ 31.0} 31.9 |15.6| 14.3) 14.8 4 2 | oA 3.3 | 2.7 3.1 55.1| 53.2 | 56.2) 54.8] 33.4) 38.3| 40.7 
Surety .ccocccee| 4:8 5.8 6.4) 36.9) 35.1) 36.6 |16.5| 14.4) 14.0 7 5 | 5 3.1 2.8 3.1 | 62.0) 58.6| 60.8| 60.3] 39.0) 44.7| 32.1 
Plate Glass ....| 1.8 2.1 1.9] 36.4] 35.9] 35.6 | 9.9| 10.1] 10.4 1.1 1.2; 1.3 207 | 269 2.8 65.9) §2.2| 52.0| 62.6] 43.0) 34.2) 30.8 
Burglary ...+..+| 309| 465| 5.0] 34.5] 31.4) 30.6 }11.3/ 11.4| 11.8 1.6 1.2} 1.4] 2.8 2.8 3.0 | 54.1) 51.3) 51.8| 52.3) 43.4) 49.8) 44.2 
Steam Boiler ...| 1.0 6 1.0] 32.7] 30.2| 29.9 | 8.8 7.7| 7.2) 40.7 | 38.6 | 35-7 3.4 5.3") 5.6%] 66. 6 | 62.4| 79.6| 62.1] 14.9| 17.2} 13.1 
Engine & Mach'y.| 2.4 1.3 1.5) 38.2) 30.9| 30.3 [14.2 9.1 8.4) 24.7 | 27.0 | 27.0 3.5 6.8* 6.3%) 83.0 75.1| 73.5| 75.9] 37.7| 35.6| 29.4 
Auto P. D. ...../13.0| 13.4] 12.7] 29.4| 26.4] 28.6 | 8.2 7.8| 8.3 22 Pr) e353] 2.7] 2.8 2-9 | 53.5) 52.7] 52.86) 53.0] 57.4) 52.1] 49.4 
Auto Coll. .....) 8.8! 68.8 9.0} 25.0) 26.1) 27.9 7.7 7.1| 8.0 3 23 4] 2.5| 2.4 | 2.8 | 44.3) 44.7) 48.1] 45.8] 50.7) 55.2) 57.9 
Other P.D.& Coll/10.2| 68.5 /| 11.8] 26.2| 23.9/ 21.7 | 9.0| 7.8| 7.6 5 2 3] 2.6] 2.7 | 2.6 |47.7| 43.1] 44.0) 44.5] 52.9| 56.9) 49.5 
CHORLE cccccosos| Ue@!| Bek 3.0) 20.9/ 29.6] 31.3 |10.8| 13.8/ 14.6 ol el 04) 3.6) 2.3 | 2.8 | 36.8) 47.9) 52.1) 47.1 -| 33.7] 22.7 
Sprinkler ......| 5.9 5.8 5.2) 36.6/ 31.8/ 29.3 |12.9; 10.0} 7.3] 7.7 6.6 7.2 3.7 3.9 3.4 |66.@| 58.1) 52.4) 58.7] 46.5| 52.3] 40.2 
Miscellaneous ..| 2.3 9 6] 22.9| 55.5| 22.3 9.4) 93.6) 8.2 - 22 - 1.8 8.0 | .1 | 36.4/158.2/ 31.2) 61.0 -|102.2 |115.0 
oo a es 2 - -- fe --—-- - ~—4-- a | +--—- t 
Total 7.5 7.7 6.1] 27.7] 27.0; 27.1 |10.2; 10.0 _% 8.8 2. 2 Rd parm 2.8 2.9 50.3| 49.7| 50.2] 50.0] 51.6) 53.0) 50.2 
















































































“The high average tax rate for this line of business due to one company whose taxes amount setaieitmenheney 
to nine per cent of its earned premium, 
Excluding claim adjustment expenses. 
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Exhibit #1 


CASUALTY EXPERIENCE EXHIBIT 


FOR THE YEAR ENDING DECEMBER 31, 1925 


PART II - PRODUCTION COST ON DIRECT BUSINESS 


COUNTRY AS A WHOLE 
BY LINES OF INSURANCE 

















Ret Premiums Other | Total Ratio to Premiums written | Total Production 
7 a Written on Commissions Production Production Expenses Incurred 
° Direct Incurred Expenses Expenses Commis- | Other Produc- | Total 

Fe Business Incurred Incurred sions tion Expenses | (1925) 1924 1923 

ACCIdSORE cocccccccccccccsecscccccce 35,285,482 11,197,654 1,568,078 12,765, 732 31.7 4.4 36.1 36.3 36.6 
Health cccccccccccccsccccccsecscsccccs 16,172,944 4,641,018 626,761 6,267,779 28.7 3.9 32.6 32.3 32.1 
Automobile Liability ...cccesssesee | 103,127,194 22,392,238 3,102,986 25,495,224 ps OR 3.0 24.7 256.0 26.8 
Liability Other Than Auto ...ese.e.| 45,467,622 9,336,063 1,429,092 10,765,155 20.5 3.1 23.6 24.4 25.2 
Workmen's Compensation ...eesccesee | 125,208,061 17,695,121 3,842,194 21,437,315 14.1 3.1 17.2 17.7 17.9 
Pidelity wccccccccccccccccsccsccscccce | 54,069,006 7,653,463 2,482,919 10,136, 362 22.5 7.3 29.8 29.2 28.9 
DuPEty .cccccccccccccccccvcccvcsecs 50,490,035 13,458 ,611 3,470,941 16,929,552 26.7 6.9 33.6 31.9 34.1 
Plate Class c.cccccccccccccccevccce| 14,700,194 4,599,453 563,644 5,163,297 31.3 3.8 35.1 35.0 36.0 
Burglary & Theft ..cccccccesccecces| 27,875,123 7,256,361 1,204,138 8,460,519 26.0 4.3 30.3 29.6 32.6 
Steam Boller .ccccccccccccccccccecs 6,484,676 1,334,525 448 ,036 1,782,561 20.6 6.9 27.5 28.4 28.7 
Engine & Machinery ...ceesccceceses 3,062,553 616,054 198,697 614,751 20.1 6.5 26.6 27.8 29.2 
Automobile Property Damage .....+.¢ 36,801,241 6,375,779 1,069,081 9,444,860 22.8 2.9 25.7 25.9 26.8 
Automobile Collision cecccecccecese 9,659,928 2,246,971 296,939 2,543,910 22.8 3.0 25.8 25.8 26.0 
Other P. D. & Collision ..ccccceees 1,515,572 277,951 44,692 322 ,543 18.3 2.9 21.2 23.3 22.6 
CROGIE ceccccccccccccccccccccosccee 2,411,889 617,172 60,351 697,523 25.6 3.3 28.9 28.1 18.8 
Sprinkler ccccccscccvcccccccccccece 1,035,896 220,513 69,798 290,311 21.3 6.7 28.0 29.6 29.9 
Miscollaneoust ..cccccccccccccccces 63,310 7,809 4,491 12,300 12.3 7.1 19.4 100.5 21.2 
Total 513,620,926 111,826,776 20,502,938 132,329,714 21.8 4.0 25.8 26.0 26.6 






































+Miscellaneous includes Check Forgery, Live Stock, Non-cancellable Accident and Health, and Workmen's Collective. 





Note: This exhibit is the combined experience of the following companies: 


Aetna Casualty 
Aetna Life 

American Employers 
American Surety 
Columbia Casualty 
Commercial Casualty 
Continental Casualty 


Fault Found With Both 
Sides in Virginia 


COAL MINE AND LUMBER RISKS 


Chairman Handy of Industrial Commis- 
sion Discusses Recent Resolution of 
Associated Companies 


Bolling Hl. Handy, chairman of the In 
dustrial Commission of Virginia, in dis 
cussing the recent resolution of the As 
ociited Companies about retiring from 
the field unless they can get more ade 
rates for the 
the \ssc 
The 


“This department, of course, does not 


quate hazardous business 
ciated Companies write, said to 
kastern Underwriter: 

make the rates governing compensation 
that 


ommissioner of Insurance. My 


mistrance mn 
by the ¢ 


Virginia, being done 


general view of the situation particularly 
as if concerns our coal industries (and 


that appears to be the one in’ which 
most difficulty has been experienced), is 
that there has been fault on both sides 
in the matter. I understand from both 


the insurance companies and the coal 
operators that there have been instances 
in which the companies have failed to 
co-operate with the insurance companies 
in safety work, inspection, and so on. On 
the other hand, I am also satisfied that 
the Associated Companies have not kept 
in as close touch with the situation as 
they might have done, and have not 
given a good many companies co-opera 
tion in their honest efforts to meet their 
requirements. I find a good many of our 
coal people who say they would be will 
ing to pay even higher rates for com- 
pensation insurance if they could be as 
sured that by doing so the insurance 
companies would meet them half way, 
and would be willing to give them pro- 
tection and not be disposed to cancel 
their policies should any particular year 
happen to show a loss. Some of them 


Eagle Indemity 
Employers Liability 
Fidelity & Casualty 
Fidelity & Deposit 
General Accident 

Globe Indemity 

Hartford Accident 


Hartford Steam Boiler 
Indemmity Insurance 
Independence Indem. 
London & Lancashire 
London Guarantee 
Lloyds Plate Glass 
Manufacturers Liab. 


Maryland Casualty 
Massachusetts Bonding 
Metropolitan Casualty 
National Surety 

New Amsterdam Casualty 
New York Casualty 

New York Indemity 


Norwich Union 
Ocean Accident 


Sun Indemity 


Phoenix Indemity 
Preferred Accident 
Royal Indemity 

Standard Accident 


Travelers Indemity 
Travelers Insurance 
Union Indemity 

U. S. Casualty 

U. S. Fe. & G. 
Zurich Gen. Acc. 








have said that under present conditions, 
even when they get a policy they cannot 
be at all sure of what they are buying, 
as the insurance companies in some in- 
stances have availed themselves of the 
cancellation privilege immediately upon 
losses developing. 

“Our whole compensation insurance 
situation in Virginia is in an unsatisfac- 
tory state, the chief points of difficulty 
being the coal and lumber industries. I 
do believe the coal operators are more 
alive to the necessity of doing safety 
work than they have ever been before, 
and there is a real opportunity for some 
insurapce company to take hold of our 
situation and work it out in a way which 
would be profitable.” 


| 
| 





CASUALTY 








PLANNING NEW POLICY 

Within a short time the Globe In- 
demnity will issue a burglary policy de- 
signed to be used where an individual 
wants burglary and robbery insurance on 
the contents of his safe deposit box or 
boxes. 

The Tremont Underwriting Agency, 
Inc., located in the Rogers Building, 400 
East Fordham Road, Bronx, N. Y., has 
been made the borough agents of the 
Standard Accident for casualty lines, 

The stockholders of the Hudson Cas- 
ualty of Jersey City approved the in- 
crease in capital stock of the company 
from $125,000 to $500,000 last week. 


FOILING BURGLARS 

The Underwriters’ Laboratories report 
a new sort of device that is designed to 
frustrate the attacks of the burglar who 
plies his trade by throwing a brick or 
an ash can through a window full of 
valuable merchandise—grabbing all he 
ean reach and dashing for a quick get- 
away. 

This new device utilizes steel wires 
strung across the show window and 
which, if tampered with, release a fold- 
ing steel curtain that slides down across 
the window and starts an outside alarm, 
says “The Hartford Agent.” This does 
away with the iron shutters and gratings 
which jewelers frequently use and which 
always detract from a window display. 








VACATION TIME— 
VACANT HOMES— 
BURGLARS! 


Suggests Residence Burglary 


ROYAL INDEMNITY COMPANY 
34. William Street 
New York 


MAXIMUM UNOCCUPANCY ALLOWANCES FOR 
RESIDENCE BURGLARY, THEFT & LARCNEY POLICIES 


— ALL FORMS 
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July 9, 1926 


Beha Hesiies to 
Hands’ Criticism 


oF SURETY COST AGREEMENT 


N. Y. Department Head Says He In- 
tends to Enforce Rules Which 
Companies Have Agreed To 


Insurance Superintendent James A. 

Reha of New York intends to continue 
to aid those surety companies which 
have pledged themselves to reduce ac- 
quisition costs by enforcing the regula- 
ory rules that have been agreed upon. 
This Superintendent Beha made plain 
this week to Insurance Com- 
missioner L. T. Hands of Michigan, who 
has been complaining that the New York 
Insurance Department has been exercis- 
ing too much authority over companies 
of othes states. 

Superintendent Beha denies that he 
used any force to bring about either 
the casualty. or surety acquisition and 
field supervision cost agreements, but 
says that they were the result of volun- 
tary action by the companies, and the 
insurance commissioners were asked to 
help enforce the rules by a nine-tenths 
majority vote of the companies. 

“The method of limiting the acquisi- 
tion and field supervision cost in opera- 
tion for the general casualty business is 
the majority company method and not 
my method,” wrote Superintendent 
cha. “The method proposed for limit- 
ing the acquisition and field supervision 
cost for the fidelity and surety business 
is again the majority company method 
anl not my method. Personally, I be- 
lieve in majorities and am willing to 
abide by the will of the majority 

Means Large Saving to Companies 
“Experience has shown that the gen- 
eral casualty rules have resulted in a 
large and necessary saving to the com- 
panies. ven those company executives 
who were violently opposed to some of 
ihe features of the plan are now sup- 
porting it, and admit it has been help- 
ful, 

“No one, as far as I know, who is at 
all fainiliar with insurance and its rami- 
feations, favors monopolistic insurance, 
but there is danger of its adoption un- 
less the business is properly conducted 
and abuses and wastefulness eliminated. 
| believe it is the duty of the insurance 
departments of the various states to cor- 
rect abuses and assist in the elimination 
of wastefulness. 

“Nor does the New York Insurance 
Departme ‘nt desire to dictate the opera- 
ions of insurance companies outside of 
this state. The insurance business is a 
nation-wide business and every worth 
while company not only wants to do 
business in the majority of states, but 
finds it necessary to do so in order to 
obtain a proper spread of risks. If, how- 
ever, a company is insolvent in Michi- 
iu, it is also insolvent in New York 
and vice versa. About one-fifth of all 
the insurance premiums on all lines ob- 
tained in the United States are on risks 
located or residenced in the state of 
New York. P ractically all the companies 
in the United States want a slice in this 
New York state premium income. Their 
New York business, however, cannot be 
separated from their business elsewhere. 


in a letter 






(Carualtso] 


ARNO. NUTR ETRE 

















CASH CAPITAL 





$2,450,000.00 


UNION INDEMNITY 


FIDELITY and SURETY BONDS 


Automobile, 
Workmen’s Compensation Insurance 
Executive Offices: 


Union Indemnity Bldg. 
New Orleans 


COMPANY 


Accident, Health, Burglary 
Liability, Plate Glass 


Eastern Department: 
100 Maiden Lane 
New York 








“Uniformity of action is therefore nec- 
essary. Majorities necessarily must pre- 
vail. Unless uniformity of action among 
these companies prevails, competition 
would destroy company after company 
to the detriment of the entire business. 
Certainly your two companies, the 
Standard Accident Insurance Company 
and the Detroit Fidelity & Surety Com- 
pany, would not long survive if the other 
companies observed proper rules and 
regulations as between themselves and 
considered your companies their common 


prey and outbid them and underbid 
them: their competition would be quick- 
ly eliminated. I have suggested and 


recommended that the desired uniformi- 
tv be obtained by majority action of our 
National Convention of Insurance Com- 
missioners, not only for the good of the 
companies, but for the protection of the 
public.” 





B. F. OPDENBROW IN NEW POST 


Resigns as Assistant Secretary of 
Eureka Casualty to Join Staff of 
Constitution Indemnity 


Benjamin F. Opdenbrow has 
the underwriting staff of the 
tion Indemnity, following his 
tion as assistant secretary of the 
Casualty. Mr. 


joined 
Constitu- 
resigna- 

Eureka 
Opdenbrow brings with 
him a world of experience in liability 
lines, having been with the Pennsylvania 
Compensation Bop te & Inspection su- 
reau and the National Workmen’s Com- 
pensation Service Bureau as an inspec- 
tor. 

A native of Ellenville, N. Y¥., Mr. Op- 
denbrow attended the Monotype Me- 
chanical School of Philadelphia in 1914- 
15 and subsequently took the casualty 
and marine courses of the Wharton 
School of the University of Pennsyl- 
vania. 





JOINS SAFETY CAMPAIGN 


The Colorado Public Utilities Commis- 
sion signified its desire to aid the vari- 
ous railroads in an endeavor to prevent 
crashes at the crossings. W. L. Rich- 
ards, assistant general manager of the 
Union Pacific Railroad, thanked the 
commission and gave it many large 
streamers which read, “Cross Crossings 
Cautiously.” These the commission will 
place where — are most needed. 


PUEBLO APPOINTMENT 


The Continental Casualty has appoint- 
ed H. H. Hill as its surety agent in 
Pueblo, Colorado. The appointment was 
made through the Miller-West Agency 
Co., representing the company at Den- 
ver. Mr. Hill has a wide acquaintance 
in Pueblo and is expected to establish 
quite a business. 





W. E. Small, President 


Georgia 


Atlanta, Ga. 





Surplus and Reserves as to Policy Holders Over $3,000,000 


Casualty Company 


AN AMERICAN COMPANY 


E. P. Amerine, Vice President 


Automobile 

Plate Glass 

Burglary 

Liability 

Property Damage 

Workmen’s 
Compensation 





MARYLAND CASUALTY TENNIS 


The annual Maryland Casualty tennis 
tournament was completed this week 
with the holder of last year’s title the 
winner again this year. 

Clapham Murray, Jr., of the 
vision, holder of the title last year in 
the men’s singles, again won this year 
by defeating William K. Lloyd in the 
finals, 7-5, 9-7, 6-1. 

The women’s championship went to 
Miss Evelyn Wills, who won over Miss 
Mary Wagner, 6-3, 2-6, 7-5. 

Clapham Murray, Jr, and Leslie Wil- 
son defeated Raymond Brown and Rob- 
ert Coughlan, Jr., 6-3, 1-6, 6-3, 7-5, in 
the deciding battle for the men’s dou- 
bles crown. 


legal di- 





Jewelry Replacements 


(Continued from Page 33) 
letters of appreciation 
panies receive 

Carrying im 


¢ which the 
from their 


stock 


com- 
assureds.” 


diamond bracelets 


up to an individual value of $30,000, 
watches, a silverware and other 
jewelry, Morris Levy & Co. is able to 


render repl acement service on any claim 
no matter how large. Its biggest assign- 
ment, for example, was for $22,000, the 
je welry missing being two diamond 
bracelets and a marquise solitaire ring. 
Its smallest replacement was a $25 wrist 
watch. 


> 
Boosts Trade Press 
(Continued from Page 27) 

appreciation of the 
no hesitancy in saying that no matter 
how far they have gone in this way, 
they are yet short ot discharging their 
full duty to this highly necessary and 


tremendously important branch of our 
business. 


agents, but | have 


Support of Organizations 

“The strength of the National Associa- 
tion and its prominence in the insurance 
affairs of the country is largely due to 
the loyalty and faith of the insurance 
editors, who from the first recognized 
the importance of adequate agency or- 
ganization to the business, and have 
stood by and aided every forward move- 
ment for the good of the cause. What 
is true of the National Association is 
also true of state associations and local 
boards. From the head of the list down 
to the most lowly town or community or- 
ganization members thereof have had 
that support and assistance the publica- 
tions are so willing to give, and do give 


in sO many cases at great outlay of 
money and time. The only text books 
of the agents are their trade papers. 


These big ‘house organs’ of the business 
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we love and through which we 
our existence to mankind in the service 
they help us to give them with ideas 
and suggestions. ‘They present examples 
of successful plans and methods, ways 
and means of overcoming opposition to 
our occupation, and instances of out- 
standing service to the public.” 

While not primarily a life man, Mr. 
Allen sees how great is the service ren- 
dered agents of this line by the editors 
who are constantly studying their prob- 
lems. He feels that “life insurance 


justify 


salesmen would be lost without the 
pointers and hints and successful meth- 
ods detailed and explained. In the 


agency offices of the nation these plans 
are studied and used where they are 
applicable to particular conditions. So- 
licitors, trainéd to grasp good ideas, se- 
cure an enormous fund of soliciting ma- 
terials and use it to their own education 
for better work and the every day in- 
crease in business. While the life agent, 
more than those who handle fire and 
kindred lines exclusively, find these 
items productive of larger business to- 
tals, it seems to me, and | think this is 
important, that the best thing they do 
is to make those who secure and handle 
the great social and humanitarian serv- 
ice of life protection better servants of 
the people by the constant presentation 
of effective and efficient plans and meth- 
ods. of service.” 
A Constructive Summary 


“If | may be excused for thus butting 
into a department of my life work that 
has given me much and asked me for 


little, | would like to urge the follow- 
ing for the good of the cause: 
“Wider reading and more intensive 


study of insurance on the 
business executives of the 

“More of a tendency in company off- 
cers to talk and write about their own 
successful methods that other companies 
may know of them and apply them to 
the good of the whole. 

“Larger study of insurance in all its 
relations by agents, as it is presented in 
the reputable insurance publications 
from week to week and month to month. 
This, in my opinion, is the best way 
open to agents to fit themselves for 
service to the public and increase their 
profit making qualifications for the ad 
vancement of their own fortunes. 

“Close and intimate study of insurance 
papers by the supervising officers of the 


part of the 
country. 


states to the end that they may know 
what insurance people are talking and 
thinking about and keep posted upon 


what those engaged in the business feel 
of most importance to the public, the 
companies and those who present it to 
the great army of interests that must 
have it to function in the particular de 
partments they occupy. 

“If there has been a lack of under- 
standing of what the insurance papers 
have for every department of insurance, 
let's cure it by closer reading and study 
of what they carry from issue 
If there has been less appreciation of 
what they have done and are doing for 
our cause let’s remedy it by increasing 
tangible evidences of gratitude and un- 
derstanding. Let us take the advice they 
give that is good, apply it where it will 
make us better servants of our constitu- 
ents, and let us strive to make good in 
the high position they assign to insur- 
ance in the practical welfare of all in- 
terests.” 


to issue, 









BOSTON 
Paid-In Capital $3,000,000 





BUSINESS-BUILDERS 


Fidelity and Surety Bonds, Liability Workmen’s 
Compensation, Automobile, Accident, 
Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 
Massachusetts Bonding and Insurance Company 


DEVELOPING 


Health, 


T. J. FALVEY, President 
Write For Territory 
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Appoint Receiver 
For Taxi Mutual 


BUT COURT GRANTS A_ STAY 





Board of Directors Claims Company Is 
Solvent; Situation as Seen in 
Newark This Week 
George B. Astley, who was appointed 
temporary receiver on July 2 for the 
Fidelity Mutual Casualty of Newark, was 
prevented from taking charge of the 
affairs of the company by Vice Chancel- 
lor Backus on Tuesday last, who granted 
an adjournment of one week on request 
of George Fk. Seymour, counsel for the 
board of directors, who told the court 
that they could obtain the needed $25,000 
that would put the company on its feet. 
‘The receivership was made on, request 
of Nicholas J. president of the 
company, on the ground that the com- 
pany was unable to so order its affairs 
as to satisfy the demands of the State 
leepartment of Banking and Insurance. 
VYhe company was chartered in Novem- 
ber, 1924, under the name of the Taxi 
Miuriual Liability Insurance Company to 
insurance for taxi Owners, as 
recuired of them by a local ordinance, 
and now by State law, but changed its 
name to its present title last January. 
The company started under what ap- 
peared to be favorable auspices, in that 
than 200 


George, 


pros ide 


Wore applicants for taxi insur 
ance had been received before the char- 
cr was granted. Reports of the audi- 
tors and examiners of the State Depart- 


Insurance last 
such a pre- 
company’s af 
action was necessary 


ment of Banking and 
month, however, 
earlous condition of the 
fairs that drastic 


disclosed 


on the part of the State Department 
ind the company was ordered to cease 
writing policies, as it did not have suffi- 


cient net assets to pay the full amount 
of even one of its $5,000 policies. This 
action on the part of the State Depart 
ment was satisfactory to Mr. George, 
but the board of directors objected on 
the ground that the company had about 
$100,000 in assets and if granted a week 
could increase this amount $25,000. 

Counsel for the board of directors told 
the court that the affairs of the com- 
pany were somewhat mixed up and that 
$3,085 in premiums had not been ac- 
counted for, This amount had been col- 
lected by Mr. George and had not been 
turned in by him. Mr. admitted 
having collected some premiums, but had 
no intentions of appropriating them for 
his own use, and would turn them all 
over to the company. 

\t the office of the 
at 156 Market Street, it was stated that 
the company would probably start to 
write policies as soon as the additional 
$25,000 had been raised. Mr. George de- 
clined to make any statement after the 
case had been heard in court as_ to 
the amount of premiums he had = col- 
lected. 


George 


company, located 


DEADLOCK STILL ON 

The election question as to the vice- 
presidency of the Newark Protective 
\ssociation who control the Salvage 
Corps, remains the same. At the last 
nieeting, which was held on Wednes- 
day, June 30, considerable time was de- 
voted to the rechecking of members who 
were entitled to vote, but no ballots 
were cast for either W. P. Berry, of 
Berry Bros., or A, H. Hassinger, secre- 
tary of the Firemen’s of Newark. The 
next meeting of the association will be 
held on July 23, when another attempt 
will be made to break the deadlock. 


DANCE CONCLUDES SEASON 


A pleasant get-to- gether dance 
cluded the year's program of the 
Dawes Club of young insurance men in 
Newark a short time ago, Norman T, 
Robertson, advisor of the club, and Mrs. 
Robertson acted as host and hostess. 

The new president of this organization 
is Edwin V. Faulhaber, the son of Louis 
©. Faulhaber, president of Faulhaber & 
Heard of Newark. 


con- 
Rufus 








Some ‘idcineiilecas Vibe ‘Dhidiideine 
Made in Compensation Cases 


Out of dozens of compensation cases 
which have come to its attention during 
the past few months, the Workmen’s 
Compensation Publicity Bureau, New 
York, has selected a number which illus- 
trate interesting decisions of the law. A 
ea? of them follow: 

\ diver suffered a fatal accident while 
submerged from a floating dredge, in a 
navigable river, 35 feet from the bank, 
for the purpose of sawing off the timbers 
of an abandoned set of ways which had 
become an obstruction to navigation. Com- 
pensation was awarded. 

Upon appeal by the insurance carrier, it 
was held that the facts showed a mari- 
time tort, to which the general admiralty 
jurisdiction would extend were it not for 
the State compensation act; but, the mat- 
ter being of mere local concern, without 
special relation to commerce or naviga- 
tion, the State compensation law applies 
exclusively and prescribes the sole rem- 
edy.—Millers Indemnity Underwriters vs. 
Braud, 226 U. S. 628; 70 L. ed. 211. 

An employee was disabled by lead poi- 
soning after some ten days’ exposure in 
one employment. Shortly prior thereto he 
had been exposed to the disease for two 
months under another employer. Com- 
pensation was awarded, about which there 
was no question; but, without any evi- 
dence that the disease existed at some 
stage of the prior employment, the com- 
mission apportioned liability between the 
two employers, Held, error.—Simmons 
vs. London Guarantee and Accident Co., 
California, District Court of Appeals, 
January, 1925, 

Loss of Sight After Eye Injury 

Following an eye injury there was a 
loss of vision. The evidence was conflict- 
ing as to whether or not this condition 
was due to the injury or to congenital 
causes. The commission apportioned re- 
sponsibility, attributing one-half the loss 
of vision to the injury and one-half to 
pre-existing disease. Upon appeal, the 
award was sustained.—Avis vs. Moore 
Shipbuilding Co., California, District 
Court of Appeal, July, 1925. 

A structural ironworker, while on a 
girder, lost his balance and fell, sustain- 
ing fatal injuries. The evidence in the 
case proved beyond question that he was 
intoxicated ; but compensation was award- 
ed, apparently upon the theory that the 
injury did not result “solely” from the 
intoxication, 

Upon appeal, held, reversing the award 
and sending the case back to the Indus- 
trial Board for further findings of fact, 
that if such Board reaches the conclusion 
on the evidence that decedent was drunk 
at a place where if he fell he would prob- 
ably be killed and that he fell owing to 
his drunkenness, compensation should be 
denied. Shearer vs. Niagara Falls Co., 
242 N. Y. 70. 

eae After a Quarrel 


Decedent, while at work in his employ- 


ers shop, became engaged in a quarrel 
with another workman arising from a dis- 
cussion about the manner of doing certain 
work, during which quarrel he sustained 
an injury from which he subsequently 
died. Upon appeal to the court of ap- 
peals, held, reversing the appellate divi- 
sion—three justices out of seven dissent- 
ing—that the accident arose out of the 
employment.—l’ried vs. Quinlan, Inc., 242 
N. Y. mem. 

Claimant was injured while employed 
to deliver barrels and cases containing 
liquor and beer. For the reason that such 
employment was illegal, the claim was dis- 
missed. Swihura vs. Hlorowitz, 242 N.Y. 
mem. 


GOES WITH NATIONAL BOARD 
Harold M. Hess, Senctens of American 
Central, Resigns; To Do Spe- 
cial Actuarial Work 
Harold M. Hess, secretary of the 
American Central Insurance Company, 
St. Louis, will join the National Board 
of Fire Underwriters on July 12° to 
undertake special actuarial work in con- 
nection with the National Board’s Ac- 

— Bureau. 

Hess is a geri aduate of Dartmouth 
Cone and has been in the insurance 
business for 23 years, dating back to 
1903, when he joined the Illinois Inspec- 
tion Bureau. From 1906 to 1911 he was 
actuary with the Western Actuarial Bu- 
reau, became manager of the Missouri 
Inspection Bureau in 1911, and served 
there for eight years, after which he 
went with the American Central of St. 
Louis and has been secretary of that 
company from 1919 to the present time. 

He brings to the National Board a 
valuable experience in actuarial work 
which should prove very helpful in con- 
nection with the Nz ational Board’s opera- 
lions in compiling statistical data con- 
cerning the fire insurance business of 
the country. 


RECEIVER FOR FIRE MUTUAL 


The Fidelity Mutual Fire of Newark, 
N. J., is in the hands of Frank Thomp- 


son as permanent receiver, the ap- 
pointment being made on Tuesday by 
Vice Chancellor Buchanan in ‘Trenton 


on application of the New Jersey De- 
partment of Banking and Insurance. The 
co:upany was incorporated in November, 
1925, and was located at 156 Market 
Street, Newark. The assets of the com- 
pany were given as = and liabilities 
$10,606. Nicholas J. George is president 
of the corporation and also president of 
the Fidelity Mutual Casualty, for which 
a receiver was appointed last week in 
Newark, but the court granted a stay 
of a week on the grounds that sufficient 
capital, could be aed to put the com- 
pany on its feet. 
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Towner Cuts ates On . 
Bankers’ Blanket Bonds 


REDUCTION AS OF APRIL 9 





10% 


Bureau Bulletin Says Favorable Experi. 
ence in This Line for Past Three 
Years Is Responsible 


Feeling that the favorable experience 
on bankers’ and brokers’ blanket bonds 
during the past three years has entitled 
companies to a reduced rate on this 
class, the Towner Rating Bureau an- 
nounced this week a reduction of 10 per 
cent in premium charges, which has been 
approved by the New York Insurance 
Department, effective as of April 9. The 
new rates have come about after a series 
of conferences between the 
pany bureau and _ the 
legal representatives of the bankers and 
stock 
tended 


surety com- 
members of the 


brokers. These conferences ex- 


months and were 
State Insurance 
Department, before which a hearing was 
April 9. 

The Towner Rating 
making this readjustment was. entirely 
voluntary and not based upon any re- 
quest by the superintendent of insur- 
ance. The bulletin announcing the rate 
changes which was sent out July 1 to 
company members reads as follows: 

“A review of the experience of all 
subscribers on bankers’ and_ brokers’ 
blanket bonds issued in favor of stock 
brokers, bond and investment houses, 
finance companies, dealers in mortgages, 
commercial paper, note brokers and sim- 
ilar organizations, indicates an improve- 
iment which is recognized by the fol- 
lowing adjustment of premium: 

“tcflective April 9, 1926, premiums for 


several 
finally joined in by the 


over 


had on 


Jureau’s action in 


blanket bonds in the above classification 


are to be computed in accordance with 
the rates given at pages 9a, 9b, 10, 10a, 
and 0b of the manual. After the com- 
putation at manual rates is completed a 
discount of ten per cent is allowed on 
the premium so arrived at. 

“The ten per cent discount is effective 
on all new bonds executed on or after 
April 9, 1926, and new bonds shall be 
deemed to mean bonds which have not 
heretofore been written by any Ameri- 
can company. The discount likewise ap- 
plice- te renewals of all bonds in effect 
April 9, 1926, and thereafter the ten per 
cent discount being applied on their re- 
spective renewal dates.” 


WHITLOCK JOINS CENTURY 

J. Lawton Whitlock has joined the 
Century Indemnity, effective July 26, and 
will be put in charge of the company’s 
Boston branch office, which probably 
will be located in the new Insurance Ex- 
change Building at 40 Broad Street. Mr. 
Whitlock has been connected with the 
Boston office of the Travelers for the 
past few years as assistant manager of 
its casualty department. 

Associated with Mr. Whitlock will be 
Lealand H. Gove, who will have charge 
of the field south of Boston. Mr. Gove 
has been a field supervisor with the 
Travelers for several years. 


Woman Arbitrator 

(Continued from Page 1) 
by which any company, agent or assured 
will thereby be guilty of a misdemeanor 
and upon conviction thereof may be fined 
one hundred dollars for each offense or 
imprisonment in the county jail, and said 

agents’ license may be revoked. 
“Note: It is not intended that any- 
thing contained in this ruling shall be 
construed to allow policyholders in al 
cases to take advantage of the full credit 
period, nor to prevent companies, agents 
or local boards from exacting terms of 
settlement less liberal than herein, re 
quired. Prompt collection of premiums 


should be encouraged.” 
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Travelers Analysis 
Of Its Accidents 


PERCENTAGE OF FREQUENCY 


What 30,000 People Collected Under 
Company’s Audit Policies In 1925; 
Auto Accident Cases 


Here is shown the relative frequency 
and cost of accidents to which we are all 
exposed, as proven by payments under 
Travelers Accident Policies in 1925: 


No. of Amount 
Accidents Paid 
Automobiles .......... 28% 33% 
Pe HOMIE (oss cdccdes<s 20% 20% 
Pedestrians ......06.6. 14% 14% 
Sports & recreation... 20% 17% 
PPO Darcie wie wrap Cees 60% 9% 
Miscellaneous ........ Oo” 7% 
What 30,000 people collected under 


Travelers Accident Policies during 1925, 
the first five groups being non-occupa- 
tional ; ; 

No. Amount 


Automobiles 5,972 $1,067,257.46 
At home ...... 5,480 637,185.49 
Pedestrians 2,971 452,416.97 
Sports, recreation 4,289 548,584.50 
THOME, -c.iccacnks 1,230 289,220.59 
Miscellaneous 1,287 239,273.73 
Occupational 9,105 737,743.29 


30,334 $3,971,682.03 
Accidents to Pedestrians 1925 
No. Amount 


MD. iss Geo 6.0:6.6%ae S06 33 $ 13,788.52 
Bitten by animals and in 

ME cep cahagat oc viene 50 1,433.93 
Burns by matches, cigars, 

chemicals, acids ...... 22 1,059.50 


Struck by autos.......... 424 161,948.25 


Struck by other moving 


OS ee ene 61 43,540.35 
Struck by falling objects. 37 7,643.50 
Collisions wtih inanimate 

rer ocr tr eee 47 4,262.42 
Collisions with persons... 20 2,937.42 
Cuts on bottles, sharp in 

a. ar ee Ce 9 456.99 


Friction of 





CO. dan wcaebnaesecas 106 11,287.44 
Foreign particle in eye... 221 5,983.77 
Explosions of fireworks, 
2 377.87 
665 77,542.14 
Falls on pavement, uneven 
WI hike cecinecees 986 89,911.40 
Cine fale voc ci cccsccec 217 23,679.07 
Stepped on broken glass, 
GO cckdavesevaseacne 45 1,600.02 
Miscellaneous ........... 26 4,964.38 


2,971 $452,416.97 
Automobile Accidents 1925 


No. Amount 

eC ee er 1,527. $ 357,952.07 
Skidding or ditching.... 775 223,916.57 
GUM «ae ccc uencekss 786 92,706.65 
Entering or leaving.... 692 92,301.78 
Caretaking or repairing.1,243 85,717.75 
Jolting or lurching..... 176 31,351.26 
Struck by flying or fall- 

GRUB view ne 32 27,122.24 
Caught in doors or win- 

CGUOE ctb cure ckeewed 391 22,058.44 
Miscellaneous ......... 350 134,130.70 


5,972 $1,067,257.46 
Sports and Recreation Accidents 1925 
No. Amount 


Basenall ..ccckcccnr 674 $ 44,137.77 
In country or woods 491 58,605.90 
Bathing, swimming. 395 46,079.27 


CHEE ee cad acs 353 36,079.51 
Tennis, squash..... 293 25.520.46 
Gymnasium ....... 282 20,540.87 
Basketball ...'...... 204 8.402.77 
OT ee 134 24.168 40 
Boating, canoeing... 146 — 107.909.99 
Horseback riding... 188 45.764.31 
as) er 165 49.791.10 
Miscellaneous ..... 964 81,584.15 

4,289 $548,584.50 


Travel Accidents 1925 
No Amount 


Elevated .......-.62 7 $ 214777 
Railwav travel .... 793 198,820.98 
St. railway travel.. 290 36.860.65 
SUA ice cee 22 5.446.47 
On water .....<..0- 118 45,944.72 

1,230 $289,220.59 


General Accidents 1925 
Mise —accidents in 


public buildings.. 654 $109,063.81 


Quebec Points Way in 
New Motor Vehicle Act 


WILL HELP INSURANCE PEOPLE 


Claims 
Important 


Former Manager of Royal 


Factor in Passage; 
Extracts From Measure 
A new Provincial Law in the Province 
of Quebec makes automobile stealing and 
the illicit traffic in stoleri automobiles a 








Mise.—outside acci- 

Ck va cecnceweie 296 48,285.19 
RMON <2 4, oh cvecavee 195 47,701.27 
Motorcycles ....... 70 12,461.53 
Horse and vehicle... 48 5,274.27 
Elevators .......... 24 16,487.66 
Occupational ...... 9105 737,743.29 

10,392 $977,017.02 


Home Accidents 


Another table shows accidents paid in 
and around the home. They numbered 
5,480, for $637,185. The number over 100 


follow: 
Burns by stoves, pipes, ete..... 126 
Collisions with inanimate ob- 
WIS! . Cents ced ced teddbe eee 384 
Caught in doors and windows.. 161 
Cut on bottles, ete. .......6..,- 864 
Foreign particles in eye........ 115 
Falls from ladders ............. 119 
Falls in bath tubs ............ 115 
Falls on floors, rugs .......... 290 
WOM TOU Sica bs a vcwmececascs 210 
elie Oil SUGME . dciks dices cece 463 
Falls over objects ............. 15 


Falls on walks, uneven ground. 249 


PMS OM SECEDE hic cceccucccccve 244 
Handling, lifting, or carrying 
WNROUN Soa on cca cabncecdaees 249 
PEMD HOGI 5 oecickeccavcsdesendc 124 
SHI ERG iS oter ude oe yanee. 126 
Stepped on broken glass, nails. 158 
Struck by falling objects....... 298 


most unhealthy occupation for the no- 
torious receivers who have been operat- 
ing in Montreal. 

J. J. Penverne, L.S.C.M., B.D.L., of 
the law office of Calder, Penverne & 
Duckett and formerly claims manager of 
the Royal Insurance Co., of Montreal, 
Canada, assisted in securing this Provin- 
cial legislation that will aid honest auto- 
mobile dealers and owners and also help 
the insurance companies to recover au- 
tomobiles stolen from the United States 
and sold in Canada. Mr, Penverne made 
an exhaustive study of Title Laws now 
enforced in many states and the results 
of his analysis are shown by the clear 
and concise title law passed by the Pro- 
vincial legislators. 

Power Given Officials 

The text of the law is reproduced in 
part herewith, and it is interesting to 
note that Provincial police officers have 
unusual powers conferred upon them as 
indicated by the underscored portion of 
the Act. 

1. Every officer of the Bureau en- 
trusted by the minister with the carry- 
ing out of this act and of the regulations 
made thereunder, or the carrying out of 
a part of said act or of the said regula- 
tions, may; 

a. Ask that any motor vehicle be pro- 
duced to enable him to examine it, to 
make a description of it or to compare it 
with a description already made, and to 
verify its means of identification and the 
condition of same; 


b. For the same purpose, enter with- 
out permission, at any reasonable hour 
of the day, any place liable to contain 
one or more motor vehicles; 

c. Seize without a warrant and the 
Bureau may detain any motor vehicle 
held in the Province, whose serial num- 
ber, engine number or any other means 
of identification given it by the manu- 
facturer has been, wholly or partly, re- 
moved, displayed, replaced, covered, 
effaced, obliterated, or has otherwise 
disappeared or changed. 








just issued by the London 








municipal 


cases. 


This shows the front page of a new Public Liability Folder 


Guarantee for its Agents. 





If you have a private residence 
private to you, but it is public as to delivery 
boys, icemen, the passersby, and others who 
may be there by your invitation and for whose 
injury you may be responsible. 

If you own a retail store or other mercantile 


Sell Quality Public Liability Insurance 


The London Guarantee, established in 18609, specializes in handling personal injury 
When your policy-holders are protected by this “Super Service” Company you 
The market for 

Investigate the “Super Service” 


need not fear 
Insurance is wide 
line of Public Liability policies. 


Head Office: 55 Fifth Avenue 


Who Is the Public? 


Here Is the Answer 


If you operate a factory you may think it is 
closed to the public, but what about state and and_ to 
inspectors, gas and 
readers, visitors to look over your plant, mail 
carriers, telegraph messengers, workmen making 
repairs, children with their fathers’ dinner pails ? 
All of these and more are the public and all are 
on your premises by your permission. 


electric meter 


it may be 


when an accident occurs 
the profit making possibilities great. 


the result 


Agents Wanted in Some Territories 


London Guarantee @ Accident 
Company, Ltd. 


New York Office: 90 Maiden Lane 
C. M. BERGER, United States Manager 


NEW YORK 





property you encourage the public to pass by 
enter, 
safety is definitely fixed by law and in the event 
of their injury, the damages you may be called 
upon to pay might easily equal or exceed the 
value of your property. 

If you are engaged in any kind of business or 
are responsible for the care of any kind of 
property you cannot avoid contact with the pub- 
lic. Accidents 
floors, sidewalks or floor coverings, merchandise 
improperly piled or carelessly left in aisles, pro- 
jecting nails or screws, defective chairs or other 
equipment, worn stair treads and in countless 
other ways. 


Your responsibility for their 


may -occur through defective 


Public Liability 
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OUR earning ability may be 100 horse power, yet, you gi 
may be developing only 20. It may be caused by terri- ithe Ea 
torial restriction. A general agent may be taking a large por- fas Chi 
tion of your earnings. It may rest with the service you provide. od th 
rst tr 
Perfect Protection is the service designed for the successful » 
underwriter. It goes where he goes and commands enthusi- Duri 
astic approval everywhere, for it appeals to the prospect , oath 
who could not be interested in life insurance alone. It is an tire bi 


adequate service which does not limit either selling ability 
or earning power—for, beside Perfect Protection, the Reliance 
Agency Contract gives the right of unencumbered commis- 
sions and the freedom of Reliance territory. 





Need one question the Perfect Protection Man’s enthusiasm 
and prosperity ? 


In 1925 


One Perfect Protection Man paid for $2,821,562. 
































for over’ $600,000. riers paid for over Perfect Protection Men are not geared to ‘‘snail pace” pro- aan 
ue oni “organization of over 650 under. gress. Neither is this institution content that its underwriters jon wl 

ee be other than successful in their profession, representative of oad 

Reliance Life and responsive to the opportunities it affords. itake 

Neth 

“Al 

If you are further interested in the Perfect Protestion Man’s prosperity, write for our booklet, “Perfect Protection—How and Why.” _s 
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RELIANCE LIFE INSURANCE CO. of PITTSBURGH + FARMERS BANK BLDG., PITTSBURGH, PA. Ip’ 
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